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KINGSVILLE LIVESTOCK
AUCTION

1630 SW ST RT 58, KINGSVILLE, MO 6406l

e

. *-1 “{# CIRCLE A
¢V FARMS, LLC

Complete cowherd dispersal of a closed Angus herd since 1991
There will be 3 sales of over 3800 head to sell!

- SALE 2 -- - SALE 3 --
FRIDAY APRIL S FRIDAY APRIL 19
6:00 PM 6:00 PM

1250 head of Fall pair; 300 1st 225 head of Fall pair: 150 3-6 yr. old

calf heifer pairs, 700 3-7 yr.old  Pairs, 75 SS yr. old pairs, 627 head

pairs, & 250 SS yr. old pairs. of Spring pairs: 100 3 yr. old pairs,
’ 400 4-6 yr. old pairs, & 127 7-SS yr.

old pairs. 324 Fall bred heifers

All fall cows & heifers are Purebred Angus. They are bred to calving ease bulls

that are 3/4 Angus & 1/4 Wagyu. This will make the calves 1/8 Wagyu & 7/8 Angus.

All calves are grading 75-80% prime. Bulls were turned in Nov. 20th-25th. All pairs

a= are eartagged to match w/ the year they were born on top of the number. All cows

. carry the Circle A brand. All fall calves average 400-450Ibs, had 1 round shots, &

o4 knife cut. All cows are current on all vaccinations. Cows will be 3N1’s. All cows

" have had 33+ years of Al genetics w/ one of the biggest database of performance

in the country. These cows will be sorted into uniformed groups. Online bidding

"iff-_ will be available on CattleUSA & DvAuction. Must be pre-approved to bid on
' Thursday by 4pm before each sale date!

WQNCE IN A LIFE TIME
OPPORTUNITY!

FOR MORE INFO CALL RICK, JEREMY, OR JARED ANSTINE
Jeremy: 816-716-9288 , Jared: 816-878-5229, Office: 816-597-333]
Email: Anstineauction@gmail.com
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2024 CATTLE PRICES HIT NEW HIGHS

By Josh Maples, Assistant Professor & Extension Economist,
Mississippi State University

Cattle markets
through the first
two months of 2024 ===
have built upon the |
strong prices from
2023 and pushed
even higher. Cattle
auction prices are
at or above record
levels across all cat-
egories. The chart
on page 10 shows B
average weekly
prices for three weight cate-
gories of steers in Mississippi
from January 2011 through
March 8, 2024. Average pric-
es during the first week of
March 2024 were up 33 to 47
percent above year-ago levels
depending on weight range
and were roughly 80 percent
above March 2022 levels.

The current prices exceed-
ed the price records previous-
ly set during Fall 2014. Cull
cow prices have similarly
risen and are up roughly 25
percent over the past year
and up 40 percent over two
years ago in Mississippi. The

continued on page 10

CONGRESS PASSES ADDITIONAL
SAFEGUARDS AGAINST LAND PURCHASES BY
FOREIGN ADVERSARIES

Congress recently passed
and President Joe Biden
signed HR 4366, the Con-
solidated Appropriations Act
of 2024, which will fund the
federal government for the
remainder of the fiscal year.
Included in the spending bill
was a provision to add the
U.S. Secretary of Agriculture
to the Committee on Foreign
Investment in the United

States (CFIUS) review pro-
cess for covered transactions
under the Defense Produc-
tion Act of 1950 that involve
agricultural land or industry.
The purpose of CFIUS is to
review foreign transactions
for their national security
implications on the US. It
is chaired by the U.S. secre-
tary of the treasury and the
U.S. Treasury Department is
=¥ respons1ble for re-
viewing proposed
acquisitions.
CFIUS was
created by Presi-
¥ dent Gerald Ford
# in 1975 and con-
sisted of several
= cabinet officials
including the sec-
T=== retaries of state,
treasury, defense,

continued on page 12

CRASSLAND IFAHIMDII\\[I@ TODAY

REPLACING THOUSANDS OF MILES OF
BURNED FENCES IN THE TEXAS PANHANDLE

By Kay Ledbetter

An overwhelming task lies
ahead for ranchers whose
pastures and ranchland were
burned by the wildfires that
left thousands of miles of
fencing to be repaired or re-
placed.

Texas A&M AgriLife Ex-
tension Service beef cat-
tle specialists Jason Smith,
Ph.D., Amarillo, and Ron

Gill, Ph.D., Stephenville, said

producers should begin by
focusing their efforts on pe-
rimeter and boundary fenc-
es and viable pastures with
water sources.

Interior cross fences can
receive less priority as they
can be temporarily construct-
ed as needed.

“Prioritize fence repair
and replacement in pastures
with functioning, reliable,
long-term water sources,”
Smith said. “Fences in
pastures with only sea-
sonal or surface water, or
with wells that require
repair before they can
pump water again should
receive lower priority and

continued on page 10

BEEF EXPORT VALUE HIGHER THAN A YEAR
AGO, LED BY STRONG VARIETY MEAT RESULTS

While January beef
exports to South Korea
declined slightly from
a year ago (18,789 mt,
down 1%), export value
increased 13% to $170.5
million. Rising con-
sumer prices continue
to weigh on Koreans’
spending power, includ-
ing sharply higher prices for
fruits and vegetables due to
crop issues.

The cost of dining out in
Korea rose 3.8% in Febru-
ary, but this was actually
the smallest year-over-year

increase in more than two
years. Although trading
below a year ago, the Kore-
an won has been relatively
steady and is nowhere near

continued on page 12
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In Paul’s letter to the Ro-
mans, chapter 1 and verse 20
he says...

“For since the creation of

the world God’s invisible
qualities—his eternal power
and divine nature—have
been clearly seen, being un-
derstood from what has been
made, so that people are
without excuse.”

We were in the truck a few
days ago, driving down our
driveway along our grazing
system. “Man, it’s starting
to really get green out
there!” I said, motioning to-
wards the pasture along the
road. Then I turned to my
nine-year-old grandson Kor-
vin and asked... Why is that?

He had all the right an-
swers, but I continued to
press him to think a little
deeper.

The sun? Yes. Warmer
days? Yes. The rain? Yes...
What else? Because God
made it that way? Yes...
and what an interesting way
it is.

r Outht

Growing Season | &

Very soon, we'll &
be turning out
some cow-calf pairs
on that green grass
and no matter how
well we try to man-
age it — it’s going
to out-pace them,
start to mature,
put on seed heads
and then — if we
don’t ‘clip pastures’ — put
seed on the ground. It did it
last spring in a dry year and
it will do it again. It’s done
it every year I can remember,
and grass will be doing it long
after I'm gone. Why? Yes —all
the above. That’s what grass
does. Our goal is to maintain
grazing forage quality as
long as possible while we try
to get as many days of graz-
ing as possible. We sent cat-
tle ‘home’ in July last season
and then re-stocked a few
weeks later and then grazed
all the way until January
4th of this year. Every year
is different. We want forage
quality and days of grazing.
We are not in the ‘seed busi-
ness.’

Grazing

When that cow grabs a
mouthful of grass and rips
it off, it makes a loud tear-
ing noise. One of my favor-
ite things to do every spring,
after opening a gate into
a new paddock and letting

The Midwest Cattleman - March 28, 2024 -

cattle in, is to sit for a few
minutes, feel the warmth of
the sun - and just listen to
them graze. There is no other
sound quite like it. What
they are doing is harvesting
chemical energy (sugar) from
the sun — as they bite, tear,
chew and later digest what
amounts to tiny green hous-
es or solar collectors. What
they don’t need ends up back
on the soil surface as organic
matter and fertilizer. I never
will forget a friend from New
Zealand pointing out all the
different pieces of forage har-
vesting and manure spread-
ing equipment on a particu-
lar operation that cost over
$25,000 and then he ended
his sentence by saying: In
New Zealand, we let our
cows do that- and they do it
for free.” Have you ever con-
sidered it that way? In this
business, all we all are doing
is selling grass. The only dif-
ference is how you harvest
it, how you package it, and
how you get it in the trailer.
Eventually, it’s going to end

_'4 1is opened.
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up on someone’s plate some-
where and we hope they like
it enough to want some more.

The anatomy of a blade of
grass

That energy doesn’t come
from the sun as chemical
energy. It’s light energy.
Straight ‘sun’ will give you a
lot of things — not all of them
good. You may like the feel
of it on your face on a spring
morning, but too much of
that energy can be a problem.
Stand out there all you want,
and you are still going to be
hungry! You can’t eat it, al-
though you’re not going to be
eating anything without it ei-
ther. The plant, like the soil
that supports it and the rain
that keeps it alive, is all part
of a system to provide you
and me with something that
can sustain our lives as well.
That blade of grass, and that
of other plants as well, turns
the sun’s energy into some
pretty good stuff. Although
we can say that ‘everything
we eat comes from the soil’,
I'm really glad we don’t have
to eat ‘dirt’. Plants are the
connection. I love blackber-
ries and even green beans!
Cows love grass. There is a
reason why they run to that
new paddock when the gate
That blade of
grass and that grazing cow
are our connection to, what is
for many, our favorite thing
to eat. Beefis what’s for din-
ner, but it’s not if any of these
components are missing.

There are some that be-
lieve that all of this ‘ust hap-
pened’. That it is all just an
accident.

Personally, I believe that...

~  from what has been made, we

are all ‘without excuse’.

Bty



SPRING’S CUMING |S YOUR PASTURE READY? The Midwest Cattleman - March 28, 2024 - P5

By Victor Shelton, Retired NRCS Agronomist/Grazing Specialist

It is approaching the time
of year in which you start
seeing signs of spring. I start
watching for any new green
growth emerging slowly from
the leftovers of last year.
In my neck of the woods, it
seems a bit earlier than nor-
mal but that can turn on a
dime.

I like to walk over the pas-

are spaces where there is no
cover and bare soil presents
itself. If there are areas or
spots that have been grazed
tightly to the ground and
only tolerable species are
left, such as bluegrass and
native white cover, it is gen-
erally a sign of a long-term
issue and it stands out quite
loudly when it’s adjacent to

taller avoided forage species
such as rank left-over sum-
mer growth of tall fescue.

I also like to observe how
much residual plant material
(residue) is left behind from
the previous season that
might provide added protec-
tion and added benefits for M
slightly earlier grazing, if _

continued on page 23

tures in the late winter or
early spring for a number of
reasons. First of all, to check
plant density, diversity and
soil cover. If there was extra
soil disturbance in the past
few months, it might mean
that we have small gaps in
the perennial plants that
could give way for optimistic
weeds to surface. Now is a
good time to try and address
that. Overseeding or frost
seeding clover is probably
one of the easiest and sur-
est methods, especially if you
lack sufficient legumes in the
stand.

Gaps in the forage that
are most optimistic for weeds

ClNc
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By Derrell Peel -
Oklahoma State
University

US. cat-
tle and beef
trade with
Mexico has
evolved a
great deal over many years.
Mexico became one of the
major beef export destina-
tions about 25 years ago. In
the last dozen years, Mexico
has become one of the major
beef import sources for the
U.S. as beef trade evolved
from simply supplementing
deficit beef production in
Mexico to bilateral, product
specific trade between the
two countries.

One of the oldest compo-
nents of U.S. beef industry
trade with Mexico has been
the importation of live cat-
tle. Mexico’s extensive range
resources have provided the
country with a comparative
advantage in feeder cattle
production for many years.

ZEITLOW
| 4 M oistieutinG

COMPANY

Imports of Mexican cattle
have averaged over 1 million
head annually for the last 40
years. Figure 1 shows cattle
imports from Mexico for the
last eight years, which con-
sisted of feeder cattle and just
a handful of fed and breeding
cattle. Feeder steers made
up 80.7 percent of cattle im-
ports with spayed heifers
adding another 19.0 percent
of total imports. Many of the
Mexican cattle imports enter
stocker programs in the U.S.
prior to feedlot finishing, al-
though some are placed in
feedlots directly upon arrival
in the U.S.

In 2023, imports of cattle
from Mexico increased 43
percent year over year. How-
ever, the large percentage
increase was in comparison
to the very low level in 2022.
Imports of Mexican cattle in
2022 were the lowest since
2008. Flows of Mexican cat-
tle into the U.S. market vary
from year to year because
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of numerous factors in both
countries including relative
cattle numbers and cattle
prices; beef market condi-
tions; drought; and currency
exchange rates.

Figure 1 also shows the
annual imports of Mexican
cattle as a percent of the
U.S. calf crop. It is common
to talk about trade flows in
absolute values which do not
provide any perspective rela-
tive to the U.S. market. Im-
ports of Mexican cattle have
averaged 3.2 percent of the

U.S. calf crop for the past 25
years, ranging from 1.9 to 4.3
percent. Finally, it should
be noted that the U.S. does
export some live cattle to
Mexico, mostly breeding an-
imals. For the past 25 years,
an average of 43,000 head
have been exported annually,
making cattle exports about
4.3 percent of the level of cat-
tle imports from Mexico. In
2022, over 103,000 head of
cattle were exported to Mex-
ico, the highest total since

2002. %
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Needle Care for Disease
Prevention in Cattle

By Lindsay Waechter-Mead, Beef Systems Extension / UNL

Proper needles are es-
sential tools in maintain-
ing cattle health. Keep
reading for recommenda-
tions on needle selection
and health protocols.

Disposable hypodermic
needles are a necessary tool
in maintaining cattle health.
They provide a convenient
and economical route to de-
liver products to animals in
a safe and effective manner.
Understanding when and
how to use them are key com-
ponents in a herd health pro-
tocol.

Choosing the right needle

Needle selection is based
on weight of cattle, route of
administration and viscos-
ity (thickness) of product.
Gauge is determined by the
size of the hole inside the
needle, with the higher the
gauge, the smaller the di-
ameter of the needle. Length

Callaway
Livestock
Center, Inc.

On I-70, 4 miles east of
Kingdom City, MO on outer road

573-642-7486

Feeder Sale
Monday
- 12:30 p.m.

A5
L

1st Thursday Night

F:"‘a‘l :

Jack Harrison
573-386-2138

John P. Harrison
573-386-5150

is labeled in inches and will
determine where the injec-
tion is placed in the animal.
Longer needles are needed
for deeper-route injections,
such as intravenous (IV) and
intramuscular (IM). The best
practice is to use the small-
est needle available without
fear of bending (Table 1).
This will ensure accurate de-

continued on page 14

x

BEST PRICE
GUARANTEED

W™ GOBOB

America’s Ranch Equipment
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TABLE 1 Find the proper needle gouge for the viscosity of your
injectoble, route of administration and weight of animal
Route of administration
50 M v
(1/2- to 3/4-inch  (3/4- to 1-inch (1- to 11/2-inch
Injectable needle) needle) needle)
viscosity Cattle weight Cattle weight Cottle weight
300- 300- 300-
<300 700 700 <300 700 »00 <300 700 =700
Thin 18 1816 16 20-18 1816 1816 18-16 18-16 16-14
Example; Most vaccines fgauge AL Al falpe T qaLge e fgauge fauge
Thick 18-16 1816 16-14 1816 1816 16 1816 18-16 16-14
Example: Thick anfibiotics  gauge pauge gaug gl Qa0E gauge oauge gauge gauge
Select the needle to fit the cattle size (use the smallest practical size without
fear of bending).

- Easy to clean

WE -
FINANCE.

gl 4

« Won't crack, split, or spall

« Safer for cattle
» Cost-effective

e Fully customizable

 Outlasts concrete feeders
« Built GoBob Tough

« 1/4" thick, NEW steel plate
e NO sharp edges

CALL TODRY TO
RESERVE YOURS!

. 866-531-8472
GoBohCattieman.com
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Live Cattle:
Lower beef processing levels, now -4.7% from last year over the Feeder Cattle:

past six weeks, are starting to be shown in the weight data. At
the end of the first week of March dressed steers were finishing
out 19 lbs. over last year, heifers 13 over. Positively, even through
this moderate hindrance, cash cattle advanced to $188 the South.
That is a new high for all-time. It surpasses the $185 peak from
2023 as well as the $173 peak in 2014. Cattle feeders have en-
joyed a return to a strong bargaining position.

In reality, “right now” fed supplies are not tight. The general
July — December placement period, which determines spring fed
cattle supply, saw feedlot inflows only -1.3% from prior year. Ad-
ditionally, finishing weights are up. The market has a concerned
eye on supply for later this year. The next phase of the general
2023 — 2026 beef supply story will restart by Q4. Fed prices are
now 15% over last year.

Rich Nelson
Allendale Inc.
815-578-6161

rnelson@allendale—inc.con;/\

Allendale Inc.

A favorable grass season ahead, along with general concern
over the long term supply narrative, continue to bring extreme
pricing. Much of the feeder trade in the past week was steady to
$6 higher. Lighter weights saw even better gains. For the category
of 7# steers we monitor prices are 41% over last year. For the 5#
steers we monitor the gain is 44%. Prices are getting outrageous.
But we cannot say it is over. The live animal end of the beef mar-
ket is where the long term supply tightness is at. Live prices,
and specifically calves and feeders rather than fats, are where
the price gains will be focused during the coming years. In the
2014 bull run, feeders were as much as $35 over our computed
economic value.

Trading commodity futures involves substantial risk of loss

and my not be suitable for all investors. The recommendations
express opinions of the author. The information they contain is
obtained from sources believed reliable, but is in no way guaran-
teed. The author may have positions in the markets mentioned
including at times positions contrary to the advice quoted herein.
Opinions, market data, and

recommendations are subject to change at any time.

What Does this Report Mean to Me?

Q: Are there any updates for cattle feeders?

A2 No. All ends should be locked up now. All planned feeder purchases for 2024 should have been procured long ago via futures
($238.37 March/$242 .80 April/ $246.47 May/$257.12 August/$257.85 September). From the February 1 issue corn was procured via
paper at about $4.66 the July for just a few months of needs. Though we see a moderate rebound in feed pricing into spring the general
long term story suggests patient buyers. December may eventually see sub-$4.00. From the most recent issue we suggested a floor for
cattle marketed through summer using a bought $180 August put/sold $186 call.

Q: Any updates to the feeder plan?

A2 No. For this year’s discussion a general seasonal feeder rally is expected into July/August.



By Mark Z. Johnson

I recently received a call
from an Oklahoma produc-
er about which bulls to pur-
chase for their commercial
cow-calf operation. The oper-
ation needs two more Angus
bulls this spring and has nar-
rowed the selection list down
to the following five bulls
which were all available to
purchase private treaty.

The bulls are all spring
yearlings and will be approx-
imately 15 months of age
at turnout and accordingly
should be expected to cover
15 cows this year. All the
bulls have passed a Breeding
Soundness Exam and sell
with a registration paper and
a Breeding Soundness War-
ranty. So the buying decision
boils down to identifying the
right bulls for this operation.
The right bulls to buy are the
ones most capable of adding
value to the calf crop sired

relative to their purchase
price. In order to do so the
bulls need to:

eComplement the females
to which they will be mated

eOffer genetic values of
economic relevance to the
marketing endpoint of the
calves they will sire.

This operation intends
to use the bulls as terminal
sires on spring calving cows,

four to six years of age. After |
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Measuring the Value (or Expense) of a Bull Purchase

weaning, the calves will run =
on cool season grass until

marketed as yearlings. In
this operation the trait of pri-
mary economic importance is
Yearling Weight (YW).

In order to calculate the
profit potential of each bull,
we will assume each bull will
sire 135 calves over their
lifetime of service, each will
have the same salvage value
and the value of a pound of
YW sired will be $2.00.

ID | CED | BW | WW | YW | CEM | HP | MW | Marh | SB Price
1 12] 0.2 70| 120 91 13 76| 0.35]| 154 | 510,000
2 41 29 821 141 12 6 96| 0.79] 180 38,000
3 15] 0.1 T8 | 135 14 | 17 86 1.80 ) 215 | 512,500
4 5| 3.5 91| 157 8 5 991 0.71| 185 57.500
3 11] 0.7 63| 108 8 10 65 1.90 | 189 | 355,500

PERMANENT &

Using the least expensive
bull as our starting point:

Bull 5 serves as the base-
line for least YW sired with
a 108 YW EPD at expense of
$5,500

Bull 1 is expected to sire
12 pounds more YW per calf,
this multiplied by 135 calves
results in an additional 1,620
pounds. 1,620 pounds of YW
at a value of $2 equals $3,240.
The purchase price of bull 1
is $4,500 more than bull 5.
$3240 - $4,500 = $ -1,260. So,
Bull 1 is a worse choice than
bull 5 by $1,260.

Bull 2 is expected to sire

[POWERFLEX]

PORTABLE FENCING

ROTATIONAL GRAZING SUPPLY

HIGH QUALITY GRAZING PRODUCTS
AT REASONABLE PRICES

powerflexsupply.com

888.251.3934

25 COBBLE STONE DR.,
SEYMORE, MO 65786

i

3=t

33 pounds more YW per calf
this multiplied by 135 calves
results in an additional 4,455
pounds. 4,455 pounds of YW
at a value of $2 equals $8,910.
The purchase price of bull 2
is $2,500 more than bull 5.
$8,910 - $2,500 = $6,410. So,
Bull 2 is a superior choice
than bull 5 by $6,410.

Bull 3 is expected to sire
27 pounds more YW per calf,
this multiplied by 135 calves
results in an additional 3,645
pounds. 3,645 pounds of YW
at a value of $2 equals $7,290.

continued on page 14
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2024 CATTLE

continued from page 3

current cull cow prices are
near the spring 2015 peak.

Feeder cattle supplies are
the tightest they have been
in a decade and are expected
to tighten further this year.
Higher levels of cow-culling
and lower retention of heif-
ers as beef cow replacements
in recent years have likely
set the stage for a smaller
calf crop in 2024. Drought
conditions, higher input
costs, and tight profit mar-
gins have been key factors
for the decline in inventory.
The estimated number of
calves produced in 2023 was
33.6 million head which was
similar to the 2014 level and
down by more than 3 million
head since 2018.

The higher prices are a
response to the tighter sup-
plies and should eventually
incentivize expansion as pro-

ducers’ financial situations
improve. But it is important
to note that the cattle need-
ed for expansion (i.e. heifers
and cows) are currently sup-
porting feeder cattle and beef
totals. When widespread ex-
pansion begins and produc-
ers begin keeping more heif-
ers and cows in their herds,
there will be even fewer feed-
er cattle and cull cows avail-
able to be sold for beef until
the increased calf crop catch-
es up.

The majority of cattle pro-
ducers in the U.S. sell their
calves in the fall months and
the current expectations are
for prices to remain strong
through 2024. CME feeder
cattle futures contracts for
the fall months are trading
near $270 per CWT. For ref-
erence, the CME feeder cat-
tle contracts have never set-

REPLACING THOUSANDS

continued from page 3

be repaired or replaced after
fences in pastures with more
reliable or functioning water
sources have been mended.”

Repairing and replacing
fences with a purpose

When considering what
fences to replace, Smith and
Gill said ranchers should
keep in mind that fencing
age influences the break-
ing strength and elonga-
tion potential of 12.5-gauge
zinc-coated barbed wire.

A study by Oklahoma
State University showed
that fire did not affect break-
ing strength and elongation
potential, regardless of the
discoloration of the burned
wire. The zinc coating re-
mained. These effects held
true through six separate
fires included in the study’s
experiment.

Some other guidelines pro-
vided by Smith and Gill in-
clude:

—Construct fencing that
will allow for rangeland re-
covery. That might involve
using temporary or perma-
nent fencing to keep cattle
off the burned areas until ad-
equate recovery of rangeland
forages occurs.

—Priority should also be
given to replacing or re-
pairing the oldest fences
damaged by the fire. While
many wooden posts, braces
and stays may need to be re-
placed, that may not be the
case for burned wire.

—Reflect wupon previous
fence locations. Some fenc-
es may not have been con-
structed in the best location.
For fences that need to be
replaced entirely, this may
be the best opportunity to
re-position the fence to better
meet your operation’s needs.

— Strongly consider the lo-
cation of gates, and position
of fencing relative to water-
ing locations and working
pens. Reflect upon previous
limitations and consider how
the position and layout of
the newly constructed fence
may improve grazing man-
agement, simplify livestock
movement, or benefit wild-
life.

—Consider the working life
expectancy of different mate-
rials and their resilience to
future fires.

—Be mindful of how fence
type and material may influ-
ence wildlife movement.
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tled above $255. The strong
expectations for cattle are
leading to attractive risk
management opportunities
for producers. Whether it
be using futures, options, or

Rebuilding fences:
Specifications could
matter

Some ranchers may
be looking into  pro-
grams through the U.S. De-
partment of Agriculture,
USDA, Farm Service Agency,
FSA, that may be available
to assist producers who suf-
fered losses on their land or
with livestock and fences due
to the fires.

The Emergency Conserva-
tion Program, ECP, provides
emergency funding and tech-
nical assistance to farmers
and ranchers to rehabilitate
farmland and conservation
structures damaged by natu-
ral disasters and implement
emergency water conserva-
tion measures during se-
vere drought. One qualifying
practice is restoring fences
on agricultural land — live-
stock cross fences, boundary
fences, cattle gates, or wild-
life exclusion fence.

Also, the Environmental
Quality Incentives Program,
EQIP, is administered by
the USDA Natural Resourc-
es Conservation Services,
NRCS, office and offers finan-
cial assistance to landowners

50-600  — 600-700

USDA Livestock Risk Pro-
tection (LRP), now is a great
time to analyze price risk

management tools.

to address certain natural re-
source concerns.

Building fences that may
qualify for federal funding
will require meeting their
specifications, so these may
be things to look for when
buying or picking up donated
materials. Keep all receipts
for documentation purpos-
es if a government program
could be used or for insur-
ance purposes.

Wire

—Barbed wired must meet
ASTM-A121

—Smooth High Tensile
wire must be 12.5-gauge,
1,300-pound break strength,
tensile strength exceeding
170,000, and be Class III gal-
vanized or above.

—Wire clips must be gal-
vanized and match or exceed
fence wire strength.

T Posts

—6 feet, not less than 1.25
pounds per foot galvanized or
painted

Pipe
—Steel 2 3/8 inch mini-
mum, but bigger is fine.

Bty



By Erin DeHaan, SDSU Extension Beef Specialist

Calf Health FOllOWlng CalV|ng The Midwest Cattleman -

While calving season is
oftentimes the most exciting
time of the year for produc-
ers, it can have a dark side
when sickness and death
occur. Ensuring cows are in
an adequate nutritional sta-
tus (body condition score of 5
or 6) and not overfed can help
reduce concerns of dystocia,
as well as have a major role
in determining the quality
and quantity of colostrum.
Proper post-partum practic-
es to ensure calf health are
also important.

Colostrum is Key

Colostrum is full of protec-
tive immunoglobulins that
must be absorbed across the
small intestine in the calf
within the first 24 hours
of birth to allow the calf to
develop passive immuni-
ty against common diseas-
es until its immune system
is fully functional. Calves
need to consume colostrum
as soon as possible (within
the first half hour of birth)
and should have 4-6 liters
of colostrum by 6 hours fol-
lowing birth. Ideally, calves
should consume a minimum
of 5% of their body weight
in colostrum within 6 hours
of birth. After this time, the
calf’s ability to absorb immu-
noglobulins starts to decline,
and ceases after 24 hours.
Good quality colostrum is
key to having calves with
more vigor and allows them
to receive adequate nutrients
and passive immunity for
prevention of early-calfhood
diseases. Prior to suckling,
the udder and teats should
also be clean and free from
manure, mud, etc. This adds
another layer of prevention
to diarrheal diseases.

Post-Partum Practices
First off, removing the am-
niotic sac off a calf’s head is
crucial to prevent asphyxia-
tion. Other key post-partum
practices include making
sure the cow has cleaned the
calf off to prevent hypother-
mia. Cold mouths and lack of
suckling reflex are common
indicators of this. Warming

crates/boxes, blankets, warm
water bath, etc. can help
raise calf internal tempera-
tures. The umbilical cord is a

direct route to the calf’s im- |

mune system. Inspecting the

naval for abnormalities and | &

dipping the umbilical cord in
a navel dip can help reduce
the risk of infection by help-
ing the cord dry out faster.
Injectable vaccinations
given to the dam prior to
calving have been shown to

provide antibodies through & w

the colostrum. Administer-
ing vaccines has been shown
to be more effective when the
calf is at least one month of
age as its immune system is
more active, and there isn’t
the influence of maternal
antibodies from colostrum.
Nutritional supplements/
injectables may be needed
depending on the operation
and cow status. However,
proper products and proto-
cols should be discussed with
your veterinarian prior to ad-
ministration.

The Sandhills Calving Sys-
tem (SCS) has been known to
reduce pathogen exposure to
newborn calves by using a
series of rotations through-
out various calving pastures.

Common Calfhood
Pathogens

Calf scours is a primary
threat as it can be caused by a
wide range of pathogens. Ro-
tavirus and coronavirus are
common pathogens that af-
fect newborn calves by reduc-
ing absorptive capabilities in
the small intestine, result-
ing in long-lasting diarrhea.
Escherichia coli and clostrid-
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ium perfringens Type C can
infect calves less than a week
in age and cause bloody di-
arrhea. Coccidia, cryptospo-
ridium, and Salmonella can
also cause diarrhea in older
calves and left untreated can
progress to scours or death.
Scours can result from one
or a variety of these patho-

continued on page 12

In brief, all late-pregnancy

cows reside in a pasture at [

the start of calving. After 2
weeks,
rotated to a new pasture,

leaving pairs in the original ;

pasture. For each subsequent
week, pregnant cows are re-
peatedly moved to a new pas-
ture. Adoption of this system
has been shown to reduce
death loss and veterinary
costs without negative im-
pacts on calf performance.

A variety of other practic-
es can be implemented, such
as administering individual
forms of identification and
castrating bull calves. A final
key step during calving is ob-
serving the calf to detect any
abnormal signs or behaviors,
especially during the first
month following calving. This
is a simple practice that has
a direct impact on early calf
health and catching things
before they become issues.

pregnant cows are |

Order for 2024 today!
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BEEF EXPORT

continued from page 3

the challenge of the weak
Japanese yen.

Beef exports to Mexico con-
tinued to strengthen in Jan-
uary, increasing 15% from a
year ago to 20,111 mt — the
second largest since 2020 fol-
lowing exports of 21,325 mt
in December 2023. January
export value jumped 19% to
$112.9 million. This was the
highest value since 2020.
Beef supplies remain tight
in Mexico as it exports more
feeder cattle to the U.S., im-
ports more beef from the U.S.
and exports less beef to the
U.S.

U.S. beef exports to the
Middle East struggled might-
ily in 2023 primarily due to a
slowdown in beef liver ship-
ments to Egypt but have
showed signs of a rebound
the past two months. Janu-
ary exports jumped 68% com-
pared to the low year-ago to-
tals, reaching 4,869 mt, while
value increased 73% to $19
million. Exports to Egypt, the
largest destination for U.S.
beef livers, increased 58% to
3,627 mt valued at $5.5 mil-
lion (up 33%). Exports also
increased significantly to
the United Arab Emirates
(468 mt, up 105%), Kuwait
(296 mt, up 658%) and Qatar
(265 mt, up 597%), nearly all
of which were beef muscle
cuts. January exports to both
Kuwait and Qatar were the
highest since 2022.

CALF HEALTH

continued from page 11

gens and therefore makes it
tough to control. Scours vac-
cinations can greatly help
prevent the effects of some of
these pathogens and reduce
the risk of scours outbreaks.
Electrolyte supplements and
antibiotics may help treat
calves with symptoms. How-
ever, consult your veterinari-
an to determine protocols for
your situation. Scours out-
breaks are costly, not only be-
cause of death loss and cost
of treatment, but also the
added time and labor need-
ed to care for these calves. In
addition, calves affected by
scours can have reduced per-
formance following calving,

Other January results for
U.S. beef exports include:

- January beef shipments
to Japan declined 6% from
a year ago to 21,149 mt, but
export value increased 6%
to $153.8 million. Beef vari-
ety meats (primarily tongues
and skirts) were definitely
a bright spot, with exports
increasing 33% to 3,721 mt,
while value climbed 40% to
$39 million. Demand from
yakiniku restaurants re-
mains strong and it is not
possible for them to replace
U.S. beef tongue and skirt.
Lower tariffs on beef variety
meats (under the U.S.-Japan
Trade Agreement) also con-
tributed to relatively stron-
ger demand for these items.

- Hong Kong’s demand for
U.S. beef strengthened last
year and exports performed
well in January, climbing
62% from a year ago to 2,715
mt, while value soared 93%
to $32.3 million. Exports to
China did not fare as well,
declining 12% in volume
(11,755 mt) and 6% in value
($102.1 million). The com-
bined result for the region
was a 3% decline in volume
to 14,490 mt, while value in-
creased 7% to $134.4 million.

- Following a record perfor-
mance in 2023, January beef
exports to Central America
increased 9% from a year
ago to 1,950 mt, while value
was up 2% to $12.7 million.
Exports to top market Gua-
temala were the sixth high-

as well as throughout the
rest of their life.

Summary

Collectively, calf health is
crucial to the viability of an
operation. The survival of
calves is important not only
for live calf crop percentages,
but as well may determine if
the cow remains in the herd
or is culled. Considering calf
health following calving is a
number one priority for calv-
ing season and to better pre-
pare the calf for the rest of its

life.
By
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est on record at 900 mt, up
30% year-over-year, valued
at $6.5 million (up 20%).
Exports to Panama more
than doubled year-over-year,
climbing 126% to 337 mt, val-
ued at $2.4 million (up 91%).
Exports to El Salvador were
also significantly higher at
211 mt, up 80% year-over-
year.

- January exports to Peru,
a key destination for U.S.
beef variety meat, nearly
doubled from a year ago in
volume (601 mt, up 99%) and
more than doubled in value
($2.7 million, up 107%). Vari-
ety meats accounted for 77%
of the volume and 41% of the
value.

- Despite lower shipments
to the Dominican Republic
and Jamaica, January beef
exports to the Caribbean
were up 15% from a year ago
to 2,684 mt, valued at $20.8
million (up 6%). Growth was
led by smaller destinations,

CONGRESS PASSES
continued from page 3
and commerce; the attorney
general; the U.S. trade rep-
resentative; the chairman of
the Council of Economic Ad-
visors; and the director of the
Office of Management and
Budget. It was designed to be
a central group that would
review foreign investments,
analyze developments, and
make recommendations to
the president. If a purchase
by a foreign company raises
security concerns, the presi-
dent has the power to step in
and block a transaction that
might harm national securi-
ty.

Recent purchases of ag-
ricultural land by foreign

Feli NMNar Apr NMay

lun Jul Aug 5Sep DOct Nov D

D202 M2023 w2024

including the Leeward-Wind-
ward Islands, the Nether-
lands Antilles, Cuba, and
Haiti.

January exports of U.S.
beef variety meat increased
12% from a year ago to 23,138
mt, while value climbed 16%
to $89 million. In addition to
growth in Japan, Egypt, and
Peru (see chart), variety meat
shipments increased signifi-
cantly to Mexico, China/Hong
Kong, Korea and El Salvador.

- Beef export value equat-
ed to $360.18 per head of
fed slaughter in January, up
9% from a year ago. Exports
accounted for 12.8% of total
January beef production,
down slightly from a year
ago, and 10.5% for muscle
cuts (down from 10.8%).

U.S. Meat Export
Federation

Ll

adversaries have increased
public scrutiny on such pur-
chases. As a result, NCBA
and KLA supported the For-
eign Adversary Risk Man-
agement Act introduced by
Sen. Tommy Tuberville of Al-
abama and sponsored by Sen.
Roger Marshall, and the Ag-
ricultural Security Risk Re-
view Act introduced by Rep.
Frank Lucas of Oklahoma,
both of which included lan-
guage similar to the CFIUS
provisions contained in the
Consolidated Appropriations

Act.
Pty

KLA
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CALVING-RELATED CHALLENGES FOR THE Cow

By Lisa Moser, K-State Research and Extension

K-State Beef Cattle Institute veterinarians share tips for managing cows with retained
placentas as well as those experiencing a rectal, vaginal, or uterine prolapse.

Cows need to be monitored for calvmg related issues, according to vetermarmns at K-State’s Beef Cattle Institute.

When a new little one joins
the world, it can be an excit-
ing time, but not all births
are easy. For beef cattle, it is
important to know what is
considered a medical emer-
gency, according to the veter-
inarians at the Kansas State
University Beef Cattle Insti-
tute.

Speaking on a recent Cat-
tle Chat podcast, the veteri-
narians discussed two calv-
ing-related challenges that
COWS can experience — re-
tained placentas and pro-
lapses.

The placenta nourishes
the calf while in the womb.
Often after the cow calves,
the placenta comes out of her
body on its own, said K-State
veterinarian Brad White.

“With a cow, the attach-
ment between the placenta
and the uterus is like fingers
going into little holes, and so
it is important to let the cow
shed that placenta without
pulling on it or there will
be little pieces of tissue left
behind and that can dam-
age the inside of the uterus,”
White said.

A retained placenta is not
a medical emergency for a
cow, and it is best left alone,
said K-State veterinarian
Bob Larson.

“It is important to monitor
the cow and if she is acting
normal the placenta will like-

ly come out on its own within
a couple of days,” he said.

Larson added that re-
tained placentas often occur
following an abortion, or
when the cow has had a diffi-
cult birth or cesarian section.

Along with monitoring the
placenta, producers also need
to monitor cows for prolaps-
es. There are three types to
watch for — rectal, vaginal,
and uterine.

“With a prolapse, the parts
that should be on the inside
of the body are now on the
outside and then have little
protection from the elements,
so those must get put back in
place quickly,” White said.

To help producers recog-
nize which part has come out
of the cow, K-State veterinar-
ian Brian Lubbers made this
analogy: a rectal prolapse is
the size of a softball; a vag-
inal prolapse is the size of a
volleyball; and a uterine pro-
lapse is bigger than a beach
ball.

“If it is before calving, it is
most likely a rectal or vagi-
nal prolapse, while post-calv-
ing it is almost always a uter-
ine prolapse,” Lubbers said.

Larson added: “A uterine
prolapse is always a medi-
cal emergency and needs to
be addressed immediately,
while the other two types of
prolapses need to be dealt
with in a timely manner.”

Depending on what type of
prolapse has occurred, pro-
ducers may choose not to re-
tain the cow in the herd, Lar-
son said.

“There is a genetic com-
ponent to a vaginal prolapse

that is related to the struc-
ture around the vagina, while
a uterine prolapse is almost
always related to a difficult

birth,” Larson said.

Located 45 mi. SE of Kansas City, Mo on 58 Hwy. east at
Modern Kingsville Livestock Auction Center at Kingsville, MO

Make Plans To Attend Our

Special
Bull

Cow &
Sale

Friday, April 26th
S5:00 pm

All Consigners & Buyers Welcome
Call 816-597-3331 Office

Rick, Jeremy or Jared Anstine

816-258-3421 » 816-716-9288 » 816-878-5229

Website: www.kingsvillelivestock.com ¢ email: anstineauction@gmail.com




NEEDLE CARE

continued from page 7

livery of product while mini-
mizing pain and tissue dam-
age. Beef Quality Assurance
(BQA) guidelines require all
injections to be given in front
of the shoulder, regardless
of animal age. Always follow
the label on products for rec-
ommended dose and route of
injection.

A study compared the
transmission of anaplasmo-
sis between needle and nee-
dle-free injections in Holstein
steers. The results showed a
60% transmission rate of an-
aplasmosis in the needle-in-
jection group. Changing nee-
dles after every animal is one
way producers can help stop
the transmission of patho-
gens in a disease-positive
herd. Controlling external
parasites and disinfecting
surgical instruments such
as tattoo pliers, dehorning
tools and castration knives
are other ways to help stop
the spread. Having these

standard guidelines in place
should help operations max-
imize time and health effi-
ciency.

Proper use of needles

It is important to have
preventative measures in
place when using disposable
needles. Needles should be
changed before becoming
dull. A good rule to follow is
to change needles every 10
animals. Only new, sterile
needles should be introduced
into bottles of product to pre-
vent polluting the contents
inside. Needles also need to
be changed when contami-
nated with visible feces or
dirt, or when the needle point
is damaged or bent. Bent nee-
dles pose a risk of breaking
and should not be straight-
ened. Broken needles must
be treated as an emergency
because they may migrate
within the tissue and become
difficult or impossible to find.

13th Annual Spring Highland
Cattle Auction

Saturday, May 4, 2024 « 10 AM

Springfield Livestock Marketing Center, Interstate 44 Exit 70
Selling 175 Highlands. Largest & longest Highland auction!

Selling Registered, Unregistered and Crossbred
Highlands Bulls, Cows, Heifers, Cow/Calf Pairs »

_ For more information:
' www.highlandauction.com

JJ PL
» DVAuctions <

online

bidding
available

417.345.0575 « text 417.733.3201 | f
heartlandhighlandcattle@gmail.com
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BQA guidelines recommend
developing a standard op-
erating procedure (SOP) for
handling broken needles in
animals.

Suggested SOPs should in-
clude:

1. Marking the location
where the needle was inject-
ed.

2. Immediately contacting
a veterinarian to have the
needle surgically removed.

3. If unable to recover the
needle, the animal’s ID must
be recorded to ensure it does
not enter the food chain. The
animal should be euthanized
and disposed of properly at
the end of its productive life.

Remember biosecurity
Bacteria and viruses that
cause disease and can be
carried in blood are defined
as blood-borne pathogens.
There are several different
bovine diseases that fall into
this category, with bovine
leukosis virus and anaplas-
mosis as two of the most
recognized. Both conditions
are spread through herds by
transferring infected blood
to non-infected animals. Ex-
amples of this include vec-
tor transmission from biting
flies and ticks and mechani-
cal transmission from infect-
ed needles and surgical in-

struments. %

MEASURING THE VALUE

continued from page 9

The purchase price of bull 3
is $7,000 more than bull 5.
$7,290 - $7,000 = $290. So,
Bull 3 generates $290 more
relative to his purchase price
than bull 5.

Bull 4 is expected to sire
49 pounds more YW per calf,
this multiplied by 135 calves

results in an additional
6,615 pounds. 6,615 pounds
of YW at a value of $2 equals
$13,230. The purchase price
of bull 2 is $2,000 more than
bull 5. $13,230 - $2,000 =
$11,230. So, Bull 4 is a vastly
superior choice than bull 5 by
$11,230.

their lifetime of service:

Another way of looking at the buying decision. Over

Bull 5 will sire 135 calves at a cost of $5,500.

Bull 4 will sire 135 calves while paying this cow-calf
operation $5,730 for the opportunity.

Bull 3 will sire 135 calves at a cost of $5,210.

Bull 2 will sire 135 calves while paying this cow-calf
operation $910 for the opportunity.

Bull 1 will sire 135 calves at a cost of $6,760.

Drovers

Bty
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CALVING RECORDS 101

By Madison Kovarna, and Erin DeHaan, SDSU Extension

Introduction
Recordkeeping is not a
new practice for beef produc-

Table 1. Sample calving record.

ers around the nation. There
are many details that must
be kept in line, such as feed
directives, veterinary visits,
sale barn receipts, and the
seemingly endless list con-
tinues. During busy times of
the year, proper recordkeep-
ing can easily take a back-
seat, and calving season is
no exception. Complete and
well-maintained calving re-
cords hold large amounts of
information that can be used
to improve or evaluate your
operation.

Why are calving re-
cords important and what
should be included?

Calving records do not
have to be overly complex.
Even small pieces of collected
data can provide insight into
your herd. Data collected can
be used to not only evaluate
calf performance, but also ex-
amine cow performance and
production history. Details
recorded can be utilized to
make difficult management
decisions a little easier, such
as what cows to cull or which
herd bull to replace. Records
can illustrate the produc-
tion history of females in the
herd in terms of which ones
have poor maternal instincts;
which required assistance
during labor; and which had
stillbirths, abortions, or poor
calf performance. Additional-
ly, udder and teat scores can
be taken at calving to assist

Dam
1D

Calf
ID

Birth
Date

Birth
Weight

Se
X

Score

Calving Ease

Notes

057

401

2/1/2024

75

H

1

Vigorous

886 402 | 2/4/2024

64 H 1

596 403 | 2/6/2024

87 B 2

Slow, Assisted with
nursing

Source: SDSU Extension

in decisions about female
longevity.

Traits and qualities that
are included within -calv-
ing records depend on what
a producer is interested in
tracking and monitoring.
Breed associations require
varying reporting levels, but
when deciding to keep your
own calving records, it is im-
perative to decide what is
important to you. If you are
just starting to increase em-
phasis on keeping calving re-
cords, start small! Recording
three traits consistently for
all calves born is more benefi-
cial than recording ten traits

for only 50 percent of the calf '.

crop. Examples of items that
can be recorded regarding the

calf include birth date, birth §
weight, calf ID, calf sex, calv- |

ing ease score, and coat color.
Table 1 is a sample entry for
a calving record.

What is the best method?

There are many methods
for recording data during
calving season, and the best

method is the one that works
best for the operation. A
producer can utilize mobile
phone apps or paper copies. A
multitude of mobile apps are
available for download to a
smartphone. Some producers
utilize computer software,
like Excel or Google Sheets,
to make spreadsheets to re-
cord data. Additionally, these
spreadsheets can be accessed
on a mobile device for easy
viewing and editing when a
computer is unavailable.
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SDSU Extension has re-
cord books, commonly called
Redbooks, available that pro-
vide pages for calving data,
as well as several other pro-
duction measures and bench-
marks. No matter which
format suits you and your op-
eration best, be sure to keep
at least two copies of records
in case of damage, misplace-
ment, or loss.

continued on page 21
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Weeks after the smoke
has cleared from the wild-
fires in the Texas Panhandle,
the Texas A&M Veterinary
Medical Diagnostic Laborato-
ry is alerting livestock owners
to watch their surviving live-
stock for respiratory issues.

Alexis Thompson, DVM,
Ph.D., DACVPM, veterinary
diagnostician at the Texas
A&M Veterinary Medical Di-
agnostic Laboratory in Can-
yon, said the diagnostic lab
expects to see an uptick in
samples from livestock that
were near the flames or
smoke from the wildfires.

“Those on the ground are
now reporting respiratory
signs such as heavy breath-
ing and wet coughs from cat-
tle,” Thompson said. “Smoke
has a high concentration of
fine particulate matter, which
can lead to respiratory irri-
tation in animals, as well as
humans.

“I suspect in the coming
weeks we will have a lot of
people asking questions on
infectious causes of bovine re-
spiratory disease. There will

| be a lot of sec-
ondary bacteri-
al infections in
cattle’s lungs
because of
damage from
smoke inhala-
tion, which can
also spread
throughout the
body and lead
to lethargy,
weakness, and
an elevated
temperature.”

Effects on livestock long
after the fires are gone

The warm to hot air from
wildfires can lead to dam-
age in the respiratory tract
as well, Thompson said. The
combination of these factors
can damage the integrity of
the respiratory lining and
lead to fluid in the lungs, also
known as pulmonary edema.

Cattle with pulmonary
edema can have an increased
respiratory rate and -effort.
Some may have wet coughs
and serous discharge from
their nose that ranges from
clear to yellow to light pink.

Thompson said antimicro-
bials will not help with the
initial damage but may help
prevent secondary bacterial
infections. However, she ex-
pects the secondary wave of
mortalities will likely stem
from this.

“Unlike in human medi-
cine, our medical interven-
tions for cattle with smoke
inhalation are limited, and
euthanasia may be the best

s

Hey there.. wake up and advertise!
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Livestock Respiratory Issues Expected Following Texas Wildfires

By Kay Ledbetter

option for many of
them,” she said.
All animals

cattle, hors-
es, chickens, com-
panion animals
— can be affected
by smoke inhala-
tion and may show
similar signs. More
treatments are |
available for hors-
es and companion
animals than cattle
and poultry.

“Our poultry can get in-
flammation in their air sacks
and lungs, which can result in
coughing and difficult breath-
ing,” Thompson said. “Respi-
ratory disease in poultry is
also a sign of avian influenza,
which is a prevailing issue
in the U.S. It is strongly rec-
ommended that poultry with
respiratory signs be tested for
avian influenza from a public
health standpoint.”

Wildfire research on live-
stock

According to a Beef Quality
Assurance, BQA, publication
based on a study of the Cal-
ifornia fires, indirect losses
were primarily associated
with smoke inhalation and
included cases of pneumonia
and reproductive losses, such
as reduced conception, low
birthweight, rare abortions,
poor weight gain and drops in
milk production.

Another consideration, the
study said, is the stress from
evacuations or confinement
following the fire.

The BQA program recom-
mends when monitoring cat-
tle, pay attention to signs of
respiratory irritation such
as coughing, fast or heavy
breathing, and general signs
of illness such as droopy ears
or discharge from nose or
eyes.

Reducing exercise or move-
ment during these periods
will help the animals recov-
er more quickly, as wildfire
smoke and higher tempera-
tures can cause increased
respiratory rates and the in-
halation of more harmful par-
ticulates.

Low-stress handling and
good stockmanship are more
important during times when
air quality is poor. Constant
and clean water sources for
proper hydration are key be-
cause they will help the im-
mune system, minimize the
effects of heat, and help clear
respiratory airways.

TVMDL provides
diagnostic testing

Thompson said TVMDL
offers diagnostic testing and
can make sampling recom-
mendations, but generally
recommends people work
with their veterinarians first
and foremost.

She said sensitivity tests
of bacterial cultures can help
in antimicrobial selection for
all species. As people treat
animals for burns, sampling
wounds can guide the anti-
microbial selection to help
prevent secondary infections
that burn victims are at risk
for.

“For antimicrobials, we al-
ways recommend that people
work with their veterinari-
ans,” Thompson said. “This is
especially important for our
food animals to maintain a
healthy and safe food supply.
I have been in contact with
most of the veterinarians in
the area, and they are up and
running.”

TVMDL also conducts
testing on insured cattle and
horses that have died, if a nec-
ropsy or post-mortem evalua-
tion needs to be submitted for
insurance purposes for an of-

ficial cause of death.

Drovers
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EMERGENCY CATTLE NUTRITION STRATEGIES AFTER A WILDFIRE

Wildfire can leave a ranch-
ing operation without forage,
requiring a sudden and radi-
cal change in management to
maintain animals immediate-
ly after the event.

Fortunately, the ruminant
animal is resilient and can
adapt to a wide range of diet
composition and feeding man-
agement levels. David Lalman,
Oklahoma State University
Extension beef cattle special-
ist, and Dana Zook, OSU Ex-
tension west district livestock
specialist, suggest the stop-gap
nutritional management strat-
egies provided below. These al-
ternatives are intended to min-
imize stress and weight loss in
cases where standing forage or
hay is limited or non-existent.

These emergency nutrition-
al management programs are
based on a limit feeding strat-
egy because a) digestive upset
and founder can occur when
concentrate feeds are overfed
to unadapted animals, and b)
it is assumed the hay resource
will be limited for the next

19th Annual
SydGen Influence
Bull & Female Sale
Tuesday, April 9, 2024
6:00 p.m.

New Cambria Livestock
Market, New Cambria, MO

Selling:

58 Performance Tested
Registered Angus Bulls
(20 fall yearlings and older)

48 Two-Year-Old Pairs
(45 commercial & 3 registered)

Cattle will be at the sale site
by noon on sale day.

Because of varied locations,
only some animals will have
videos available.

Check www.sydgen.com for
updates

Call (573) 581-1225 to
request a catalog

Sale Broadcast Online
www.DVAuction.com

Mexico, MO 65265
ben@sydgen.com
Ben Eggers (573) 473-9202
Bub Raithel (573) 253-1664
Blake McDonald (573) 205-7914

several months until pasture §
green-up occurs. Limiting the

amount of hay that is fed dra- ;

matically reduces hay waste
and stretches the forage sup-

ply.

Strategy No. 1: Creep feed
for four to five days

In cases where there is no
forage immediately available,
a low-protein, low-starch com-
mercial feed product can be
used for a short period to mini-
mize weight loss until hay can
be secured. Many commercial

Tragzc wzldﬁres not only destroy livestock but also the forage and pastureland they need to
survive. Photo by Todd Johnson, OSU Agriculture

feed companies produce and products will generally contain
inventory calf creep feeds or around 12% to 14% protein and
a growing ration/feed with 8% to 12% crude fiber. Some of

similar characteristics. These continued on page 22
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While some seedstock pro-
ducers say they raise bulls for
commercial cattlemen, the
Kreger Ranch proves it. Lo-
cated in North Central Okla-
homa, near Tonkawa, the fa-
ther-son operation strives to
produce Beefmaster cattle
that thrive on any operation.

Senior partner and fa-
ther Joe R. Kreger became a
Beefmaster Breeders Unit-
ed (BBU) member in 1977,
but the history of cattle on
the Kreger Ranch dates all
the way back to 1950. Man-
aging partner and son Joe
B. Kreger said his dad and
grandpa were one of many
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registered Hereford breeders
in the area in the 1950-60’s.
“They were good cattle and
known for their fertility,” he
said. “They were probably
the most hardy of the En-
glish breeds.”

When dJoe R. attended
Oklahoma State University
in the 1960’s, he took an in-
ternship with Winrock Farms
in Morrilton, Ark. The ranch
was owned by Gov. Rocke-
feller and raised Santa Ger-
trudis cattle. It was Kreger’s
first exposure to a Brahman
influenced American breed,
and he liked what he saw.
The combination of mater-

nal performance, heat

tolerance and parasite

resistance  appeared
W to be a solid fit for his
= part of the country.
After college, Kreger
| leased a farm in Ar-
kansas, bought some
. bulls from Winrock
L Farms and crossed
—+ them with English
= breed cows. The hybrid
vigor was evident and
=% Kreger turned com-
¢ mercial cattleman.
= By the late 1960,
“a drought prompted
Kreger to return to the
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family ranch in Oklahoma,

where he expanded his cow
base to include some Conti-
nental breeds also. During
that time, he was learning
about the Beefmaster breed
and was intrigued by some
of the additional traits it of-
fered in comparison to Santa
Gertrudis. He also liked that
Beefmaster included Milk-
ing Shorthorn and Hereford
in its breed composition, as
opposed to the straight Brah-
man-Shorthorn mix of Santa
Gertrudis. They were breeds
he favored, and he believed
the 3-way cross would create
maximum heterosis.

But the final piece that
made Kreger attracted to
Beefmaster cattle was the
philosophy of breed develop-
er Ed Lasater. Kreger trust-
ed Lasater’s “6 Essentials of
Economic Cattle Production”
achieved a proven formula
for profitable breeding.

Kreger found a prominent
Beefmaster breeder in South-
west Oklahoma and bought
a couple bulls to cross with
his English and Continental
cows. The calf crop was more
than he ever expected.

When Opportunity
Knocks

Fast-forward to 1975 and
Kreger was offered to be the
exclusive distributor in Okla-
homa for DewEze Manufac-
turing. Their new hay han-
dling technology for feeding
round bales was taking the
beef industry by storm. As
Kreger started selling bale
beds and setting up dealers
throughout Oklahoma, he

noticed that his customers

were mostly cow/calf produc-

. ers buying commercial bulls.

Kreger knew how good
Beefmaster bulls would per-
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form for these operations, but
no one in the region raised

registered bulls. He decid-
ed to change that. In 1977,
Kreger purchased 30 bred
heifers from Zipperer Beef-
masters and began raising
bulls.

With a plethora of pros-
pects in his dealer network,
Kreger had no trouble build-
ing a customer base. In fact,
the 1980 calf crop was pur-
chased by one prominent
rancher in Oklahoma. And
that was all it took to put
Kreger Ranch on the map.

In 1999, after earn-
ing his MBA, Kreger’s son
Joe stepped in to assist with
ranch management before
becoming the managing part-
ner in 2004. Today, Joe owns
a wealth management firm
and works with his foreman,
Joseph Huber, along with a
top-notch crew of cowboys
and his ranch secretary, to
raise nationally recognized
Beefmaster cattle.

Capitalizing on
Diversification

The success of the Kreger
Ranch stems from a passion
for good genetics, a focus on
balanced traits and a com-
mitment to serving their
customers at a deep level.
Joe said the most unique as-
pect of the Kreger Ranch is
its combination of seedstock
and commercial cowherds.
The ranch runs a moderate
sized registered herd, along
with a couple hundred recip
cows, and a similar sized
herd of Beefmaster x Angus
and Beefmaster x Red Angus
commercial females. This
approach allows Joe to cap-
italize on multiple market
outlets for registered bulls
and females, commercial re-



placement heifers and mar-
ket steers. But the real ben-
efit for the Kreger Ranch is
using, and proving, its genet-
ics in a real-time commercial
or seedstock setting. “That’s
the most essential piece to
the dynamic of our breeding
program,” he said.

Through  the  Kreger
Ranch’s registered herd, Joe
markets around 50 bulls each
year through private treaty
and select cooperative bull
feed tests and sales. These
marketing outlets allow
him to gather feed efficiency
data and measure the bulls
against larger contemporary
groups. Kreger also hosts an
annual female production
sale in May called the Genet-
ic Investment Sale. This sale
features mostly registered
bred heifers, with several
registered open heifers, and
a handful of donor females,
pairs and embryo packages.

These outlets primarily
target commercial bull buy-
ers and registered seedstock
producers looking for re-
placement females. But Joe
doesn’t stop there.

The Kreger Ranch com-
mercial cowherd is just as
vital to the operation’s reve-
nue stream. A strong believ-
er in optimum heterosis, Joe
said Beefmaster x Angus and
Beefmaster x Red Angus fe-
males produce the best re-
placement heifer package
on the market. “Beefmasters
have the highest retention of
heterosis of any mainstream
breed in the U.S.,” he said.
“You cross that with breeds
that have higher marbling
traits, like Angus and Red
Angus, and you have cows
that raise more calves with
heavier weights.”

Kreger offers replacement
females and pairs in the Ma-
ternal Compass Beefmaster
Replacement Female Sale
each year, in addition to re-
taining ownership on all
his crossbred steer calves.
And to make the registered
and commercial herds fully
support each other, Kreger
Ranch Beefmaster bulls
often sire 75% of the com-
mercial replacement heifers.
“Our selection for what bulls
will benefit commercial pro-
ducers isn’t just theoretical,

we're proving what our cat-
tle do through a commercial
cowherd,” Kreger said. “No
Beefmaster breeder has been
doing this longer than us.”

Finding Balance

Whether selecting genet- |

ics for the seedstock or com-
mercial herd, Kreger has al-
ways held a progressive view
on what traits are important.
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“Our historical cowherd ex- [

celled in longevity and har- 5%

diness,” he said. But when
ultrasound technology sur-
faced, he quickly realized the
need for improved carcass
quality in his breeding pro-
gram. “We didn’t want to lose
the foundation of our cow-
herd, so we started selecting
more for cutability and mar-
bling through REA and IMF
to improve the area of high-
est impact,” he said.

Over the past 15 years,
Kreger has put a strong em-
phasis on incorporating these
traits into his breeding. And
recently, he purchased FMC
Magnitude, the #1 bull for
REA. “He’s in the top 5 indi-
viduals of all mature sires for
$T, the top 15% for $M, the
top 1% for feed efficiency, and
he’s red and polled,” Kreger
said. “We’ve been working
on those traits, and he was a
fast way to dramatically im-
prove them.”

In addition to maternal
and carcass performance,
Kreger has consistently bred
for solid color and polled
genetics. He noted that for
years, Beefmasters did not
have a recognizable color
pattern. Instead, they had

multiple colors and therefore, |

were often mistaken for dif-

ferent breeds. “We had a lot H—
of good cattle that wouldn’t }}

get credit for being a Beef-
master. And in the 1980-90’s,
if someone saw bad cattle
that were colored, they were
called Beefmasters,” Kreger
said. “So we got the bad end
of both coins.” Through selec-
tive matings, Kreger Ranch
Beefmasters became solid
black or solid red. “Both have
very meaningful places in
the industry,” he said.

Making an Impact
After decades of breeding,
Kreger Ranch has built a rep-

utation nationwide for quali-
ty registered and commercial
Beefmasters. But moving
forward, he would like to
see his customer base more
concentrated in the 4-state
area of Oklahoma, Kansas,
Missouri and Arkansas. With
the increased heat and endo-
phyte tolerance Beefmaster
genetics provide, compared
to traditional English and
Continental breeds, Kreger
believes there is huge poten-
tial for producers in fescue
country to reap benefits of
crossbreeding.

To accomplish this goal,
he’s excited to partner with
a reputable Angus breeder
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* 3 Ton Stationary and Portable
* 1 Ton Stationary and Portable

All Standard With:

* Ground Opening Lid

* Feed Door Perfect Height for Bucket
* Rain Guard over Feed Door

* Sight Glass

PORTABLE CREEP FEEDER

FEED BINS

in Northeastern Oklahoma
to sell bulls in their produc-
tion sale next fall. “They’re
adding Beefmasters as a sec-
ond breed and they’re at the
gateway to the Fescue belt,”
he said.

Whether his customers
are registered or commercial
producers, Kreger works to
provide exciting opportuni-
ties for each to succeed. “I
want folks that want to go
from raising five or six calves
during a cow’s life cycle to
nine or ten and make their
calves heavier,” he said. His
bulls consistently produce
quality commercial replace-

continued on page 23
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GCows Without Growns

Spring calving season is an
important time for culling de-
cision making. Cows that have
been treated well but lack in
performance should be evalu-
ated at this time.

Set Excuses Aside

This winter I had the oppor-
tunity to attend the American
Forage and Grassland Council
Annual Meeting and Confer-
ence in Mobile, Alabama. It is
my favorite agricultural confer-
ence to attend because inspira-
tion for developing better farm
systems comes together from
producers, academics, indus-
try, and extension in the same
space on an equal platform.
From the start, I was looking
for the idea for the article you
are reading now, and it didn’t
take long to find.

The first speaker of the
conference was Dr. Will Car-
ter who operates a veterinary
clinic with his wife, Dr. Monnie
Carol Carter, and their cen-
tennial family farm raising
beef cattle. They were recently

tlemen’s Beef Association En-
vironmental Stewardship Pro-
ducers of 2023. In Dr. Carter’s
presentation he shared that
one of the first lessons they
learned and implemented in
regard to the cattle was how
critical it is to choose and keep
cows that thrive in their sys-
tem and to get rid of those that
do not. He stated that in the
spring they “kick the crutch
out from under their cows” and
see who can run in the system.
I liked that analogy, and it re-
minded me of a program topic
we offered at a local beef school
several years ago called “Cows
Without Crowns.” Both phras-
es refer to the same idea. The
cows you keep need to perform
in the system you have without
excuses.

If you have spent much time
in the cattle industry, you have
probably heard this advice a
time or two, but maybe still
have some trouble implement-
ing it. When you spend money
and invest time in your cow
herd it can be bittersweet to
say goodbye to those cows that

honored as the National Cat-

Col. Tl Nasee
Licensed & Bonded
Cattle Order Buyer

MNanceAuctionService.com

In God we trust! Philippians 4:13 |

“Wo Aatles Hon %‘Fg 8%y Small

We Do Thew ALL"

Whatever breed you raise...
Wherever you live...
Whether you sell a dozen or a hundred head...

By Christine Gelley, OSU Extension

we want to fit the
system but fit like
square pegs in a
round hole.

Cows that ar- g
rive on the farm
with a high price
taghave a tenden-
cy to be crowned
as queens before
they prove them-
selves in the sys-
tem.They get special treatment
when it comes to performance,
because the investment cost to
get them on farm was so sub-
stantial. Hopefully, they are
worth that special treatment
and they pay for themselves
quickly, but it takes time to
find out.

If performance is inade-
quate, they might get crutches
instead of making the cull list.
No one wants to lose money
selling an expensive cow, so she
might get an excuse and a sec-
ond chance. The challenge with
handing out crutches in the
form of more time and chanc-
es to perform is that they come
with significant cost too. That
expensive cow gets more and
more expensive with time, but
not necessarily more valuable.

Crowns and crutches don’t
make the farm money. They
take food out of the family’s
mouths and revenue out of
the farm accounts. Every cow
should be adding value to the
farm as marketable beef either
as healthy calves or a hefty
carcass.

When evaluation time comes
around, it is important to re-
view the cow’s job description.

The Brood Cow’s
Responsibility

The job expectations of the
brood cow are not very compli-
cated. She should:

*Be ready to carry a calf by
the time she is two years old.

eGet bred within your de-
fined season.

eCalve within your defined
season.

eWean a marketable calf.

*Do these tasks on a regular
basis.

Do so under the manage-
ment style that meets the goals
of your farm.

If the brood cow is not able
to meet these criteria, then she
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isn’t worth having on your pay-
roll.

Lack of performance in
these areas leads to the follow-
ing barriers to profitability:

eLow reproductive efficien-
cy.

*Non uniformity of calves.

*High feed costs.

*High capital investment.

The most efficient way to
increase revenue is to reduce
costs. In many cow-calf sys-
tems the following strategies
can be implemented to boost
profitability:

*Reduce supplemental feed
costs by maintaining efficient
COWS.

eImplement rotational graz-
ing with highly mobile cows.

eUse good genetics by se-
lecting for easy births, ade-
quate milk, and good mother-
ing instincts.

*Reduce your labor costs by
only keeping cows with pleas-
ant dispositions.

eMaintain a good herd
health program so you have
healthy cows all year.

eMaintain reproductively
efficient cattle that get preg-
nant and stay pregnant.

eIf everything in the system
is going well, except the cow,
market her before the situa-
tion goes too far downhill.

Spring calving time is a
great time to do performance
reviews of your current cows
on staff and determine if they
are worth keeping another
season. Get rid of any crowns
or crutches you encounter and
move forward toward a more
profitable situation with the
only cows that consistently add
value to the farm.

For assistance with devel-
oping your culling criteria and
maintaining your farm records,
reach out to your local Exten-
sion service for additional in-

formation and tools. %



CALVING RECORDS

continued from page 15

SDSU Extension

IRM - NCBA Redbook, often found at
extension offices for cattle producers to
use in their operation.

K-State Cow/Calf Record
Book

This is a pocketbook devel-
oped by Kansas State Uni-
versity Research and Exten-
sion. This book is similar in
its concept to the IRM Red-
book, but in a condensed ver-

sion.
It includes basic herd met-
rics, such as internation-

al year/ letter designations
for identification, gestation
length table, calving ease
score, body condition scores,
timing of when to body con-
dition score cows, herd inven-
tory, herd health and treat-
ments, calving records and
activity, breeding records,
cattle sales records, and
death losses.

Additionally, there is infor-
mation for biosecurity mea-
sures, beef quality assurance
practices, and pasture sup-
plementation records. This
is another great source to
provide beef producers with
information throughout mul-
tiple phases of production.

Rite in the Rain™ Record
Book

As the title states, these
record books pose an envi-
ronmentally friendly option
for producers to use.

This book is unique, as it is
equipped with weather-proof
pages, which can be partic-
ularly helpful for producers
when they are calving in the
rain, snow, or mud.

The book is primarily
geared towards calving, as it
has a place for recording calf
birth details, weaning infor-
mation and descriptions, a
gestation length table, and
a section for recording other
pertinent production notes.

These books can some-
times be purchased in hard-
ware and farm/ranch supply
stores, but they are more
commonly found on online
retailers.

y
£

LR

Rite in the Rain™ all-weather beef
calving record book.

e

Kansas State University Extension
Cow/Calf record book.

The Bottom Line

In the end, a producer can
only measure what is record-
ed throughout the year. Prop-
er calving records can provide
insights into herd perfor-
mance, such as high-perform-
ing females and calf growth
Additionally, records can in-
dicate low-producing females
within the herd or genetic
lines and combinations that
are not producing high-qual-
ity offspring. No matter how
the recordkeeping is accom-
plished, the information that
comes from the tedious pro-
cess is invaluable.

Replacement Females

At Kreger Ranch we have always placed a premium on the maternal side
of the equation. These replacement females represent decades of rigid
culling and selection and are certain to be solid producers for years to come.
Give us a call today for more information.

FSSENTIAL

BEEFMASTER CROSS

)C
RED ANGUS
SPRING BRED HEIFE

* Sired by Kreger Ranch Beefmaster Bulls.

* Out of Chain Ranch rugged, hardy Red Angus brood cows.

* Bred to Pollard Farms calving-ease, high $B Angus bulls. All PF Neurology sons.
* Began Calving February 15 for 90 days.

* Selling in Groups of 5 or more

* Call for Pricing

ESSENTIAL

BEEFMASTER CROSS

)C
BLACK ANGUS

SPRING BRED HEIFER

« Sired by Kreger Ranch Beefmaster Bulls.

* Out of Spur Ranch performance commercial Angus brood cows.

* Bred to Pollard Farms calving-ease, high $B Angus bulls. All PF Neurology sons.
* Began Calving February 15 for 90 days.

* Selling in Groups of 5 or more

+ Callfor Pricing

Beefmaster Breeders Since 1977

JOE KREGER » 405.657.7091
20515 W. Oakland Ave. * Tonkawa, OK 74653
kreger.ranch@gmail.com * www.kregerranch.com
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Program topics focus on
how industry can enhance
value through genetic
improvement.

The BIF Sym-
posium features
two and one
half days
educationa l
programming
focused on im-
proving maternal
traits and efficien-
cy. Monday, June 10,
kicks off with the Young Pro-
ducer Symposium at 1 p.m.
followed by the Welcome and
Scholarship Reception. Mon-
day evening a Feeder Cattle
Panel will focus on capturing
value of improved genetics
and health in feeder cattle
production.

Tuesday’s general session
will focus on “Building a bet-
ter cow” and will include pre-
sentations by Dr. Jared Deck-
er, University of Missouri;
Dr. Darrh Bullock, Universi-
ty of Kentucky; Dr. Bob Wea-
ber, Kansas State University;

_BJF 2024

. © .

and Dr. Dave Lalman, Okla-
homa State University.
Wednesday’s gen-
eral session will
continue the
theme of build-
ing maternal
excellence
and speakers
will include Dr.
Christine Baes,
University of
Guelph; Dr. Larry
Kuehn, U.S. Meat An-
imal Research Center; and
Dr. Mike Coffey, Scotland’s
Rural College.

Tuesday and Wednesday
afternoon technical breakout
sessions will focus on a range
of beef-production and genet-
ic-improvement topics.

For registration and more
symposium details, includ-
ing hotel information, visit
BIFSymposium.com. Prior
to and during this year’s
symposium, be sure to follow
the event on social media
channels using the hashtag
#BIF2024.

INSECT-A-SOCK...
REDUCE FLIES, LICE, TICKS, MOSQUITOES

FOR YOU. FOR YOUR FARM.
FOR A CENTURY.

+ 2” diameter sock attaches to outside of flap
» With EPA approved insecticide, recharge every 7 to 10 days during fly season
» Durable and effective, allows for self-treatment

To Find a Dealer, contact....

Zeitlow Distributing
McPherson, KS 800-364-1605
Boonville, MO 800-530-5158

RETROFITS MOST COMPETING

MINERAL FEEDERS.
Available only with Pride of the Farm ®

SoMo Agri Supply
Springfield, MO
800-725-1880
Central Missouri Feed & Supply
6775 W. Bruce Ln., Harrisburg, MO 65256

573-881-1798
threebarl@hotmail.com

OR SEE AN MFA DEALER

WWW.PRIDEOFTHEFARM.COM 800-553-1791
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Each year the BIF sympo-
sium draws a large group of
leading seedstock and com-
mercial beef producers, ac-
ademics and allied industry
partners. The attendance list
is a “who’s who” of the beef
value chain, offering great
networking opportunities

EMERGENCY
continued from page 17

these feeds are pelleted and
some are textured.

Another advantage of this
program is that many com-
panies keep an inventory of
this type of feed bagged and
ready to ship immediately.
Feeds with these characteris-
tics can be fed daily at around
0.6% of body weight to mini-
mize weight loss in pregnant
beef cows. This feeding rate is
equivalent to 8 pounds of feed
per day assuming cows weigh
about 1,200 pounds. The low
feeding rate is intentional be-
cause a sudden switch from
free-choice forage to a grain (or
concentrate) diet can result in
digestive upset and founder.
The risk is increased tremen-
dously if the concentrate is
overfed to animals that are not
adapted.

Therefore, this program
should be used no more than
four or five days because
weight loss will occur (due
to the limited feeding rate),
minerals will not be balanced,
and the roughage component
in the diet is not adequate to
maintain long-term health of
the cattle. The cattle should be
fed every day and at about the
same time each day Weight
loss should be limited to about
0.75 to 1 pound per day until
hay or another forage source
can be provided.

Once hay is available, pri-
ority should be given to pro-
viding enough long-stemmed
hay to keep the rumen healthy
and provide a balanced diet
to sustain the animals until
adequate spring forage is
available. If hay supplies are
limited, the inventory can be
stretched by using a limit feed-
ing strategy.

and conversations about the
issues of the day. Program
topics focus on how the beef
industry can enhance value
through genetic improve-
ment across a range of attri-
butes that affect the value

chain.
L

Strategy No. 2: Limited
hay with creep feed

One method is to provide
very limited hay (about 0.5% of
body weight) plus about 1% of
body weight concentrate feed
like creep feed. Cattle must
be fed both hay and concen-
trate every day. Be sure both
feed sources are distributed
far enough to allow all animals
abundant access. Begin feed-
ing about 8 pounds of concen-
trate, and gradually increase
to 12 pounds.

If hay is more abundant, 15
pounds of grass hay fed with 5
pounds of a 28% to 32% range
cube can maintain a 1,200-
pound cow in the last trimes-
ter of pregnancy. Again, the
hay should be rolled out to
ensure each animal has equal
opportunity to consume their
share of the limited hay re-
source. The cattle must be fed
every day, and again, it is rec-
ommended that cattle be fed
about the same time each day.

In both cases, the priority
is to meet nutritional needs
while stretching the hay sup-

ply.

Mineral supplements and
wheat pasture

Producers should consid-
er working with their feed
industry professional and/or
Extension educator to ensure
a well-balanced diet for their
cattle. In most of these lim-
it-feeding scenarios, a mineral
supplement with a high level
of calcium is essential to offset
high levels of phosphorus in
concentrate feeds. Wheat pas-
ture mineral is a good option
for this, but producers should
also ensure that salt and vi-
tamin A are also included in
the diet. As always, a source
of clean, fresh water is para-
mount to all other feed sources.

OSU Agriculture %



SPRING’S COMING

continued from page 5

needed. That leftover forage
does a decent job of armoring
the soil surface, especially if
it comes from significant tall
cool season forages which, in
turn, will then have a more
substantial root mass below
ground to support livestock
under slightly wet conditions
and provide excellent dry
matter to go with new high
moisture early green forage.
I've found that the more pas-
ture you have with ample
leftover forage, the quicker
or earlier you may be able to
graze without hurting later
production.

Though it is not the most
perfect time to evaluate le-
gumes in the stand, it does
give you the opportunity to
get at least an idea on how
much clover or other legumes
you may have in the stand.
Clover estimated at this time
of year is generally about
half of what is actually there.
It’s best evaluated later in
the spring but then it’s past
the frost-seeding time frame.

A transect is a good way
to get an accurate account of
what is there by species or
by group. You can do this by
“stepping off” so many steps
using the same number of
steps each time and landing
on the same foot each time
and then recording the spe-
cies present at the toe of your
boot. If you do this at least 50
times and then add up the
number of each species noted
and multiply it times two,
you will get a good estimate
of each species present. This
method is commonly called
“Step Point.”

There are several factors
that will affect the nitrogen
content and somewhat the
correspondingly crude pro-
tein content of the new spring
growth which includes the
quantity of existing legumes
we’ve been talking about,
the amount of stored organic
nitrogen in the soil, and cer-
tainly any nitrogen that has
been added from commercial
fertilizer or additional ani-
mal manure.

Legumes fix nitrogen with
the help of Rhizobia bacteria

species. As soon as the le-
gume roots start growing in
the spring and the root hairs
start to multiply, the Rhizo-
bia start to colonize and the
legume nodules start to form.
Inside the nodules, the bacte-
ria continue to multiply and
convert the nitrogen from the
soil’s air spaces to ammoni-
um. Ladino type white clovers
can add up to 200 pounds of
nitrogen to a well-managed
healthy pasture. Each Rhizo-
bium is species specific, thus
the reason it takes specific
inoculants when planting le-
gume seeds. Have I sold you
on legumes yet?

Commercial fertilizer is
always an option. Nutrients
need to be kept in balance.
Too high a level of potassi-
um may result in grass tet-
any and milk fever problems.
Too much nitrogen and you
may get more growth than
you can use at one time. Ex-
cessive nitrogen applied in
the spring can create a lot of
competition for the cool sea-
son legumes in mixes, espe-
cially recently frost-seeded
ones.

Most people will fertil-
ize with nitrogen or a com-
bination with nitrogen in
the early spring. This is not
a problem if we want to cut
it for hay, but for a pasture
with cool season grasses such
as orchard grass and fescue,
we are just adding fuel to the
fire. These cool season for-
ages will normally produce
two thirds of their total dry
matter by mid June. Fertil-
izing early promotes early
growth that may be difficult
to manage in a grazing sys-
tem — especially if we have a
wet spring.

If you think the grass
stand is thin, then you can
enhance the stand tempo-
rarily by broadcast seeding
some Italian or annual rye-
grass on the stand at about
40 pounds or ideally drill it
into the stand at about 20-25
pounds per acre. This will
help provide quality forage
in thin areas for the present
season but will most likely be
overtaken by taller cool-sea-
son forages within a year or
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so depending on the densi-
ty of the existing stand and
grazing management.

Frost seeding or broad-
cast seeding large grass like
tall fescue and orchardgrass
is generally a waste of time,
money, and seed. It is advis-
able to use a non-selective
herbicide to either kill the en-
tire existing stand or at least
set it back quite a bit in order
to allow the new seedlings a
fighting chance to survive.
Small seedlings have a hard
time competing with estab-
lished forages, thin or not. If
you truly want to change or
improve the forages of the
pasture, then starting over
and killing out the existing
stand is probably the best
thing to do.

On the conservative side,
if the stand is really only a
little thin and you are satis-
fied with the existing forages
and your livestock likewise,

KREGER

continued from page 19

ment heifers, which helps
his customers improve their
herd’s longevity. Kreger also
offers to buy back weaned
heifer calves from commer-
cial bull customers.

On the seedstock side,
Kreger Ranch Beefmasters
are an ideal foundation for
new breeders getting start-
ed. “Our ideal client on the
seedstock side is a new Beef-
master breeder who wants
to start out with cattle that
are highly proven and have

then I would probably rely
a little more on the existing
seed bank and do any needed
creative grazing required to
return the stand to its prior
level of performance and con-
dition. Allowing longer recov-
ery between grazing periods,
allowing more desirable for-
ages to fully express them-
selves and then grazing in a
slightly more mature stage
will help revive the stand.

Lastly, that early spring
walk is a good time to start
checking and fixing fences
for deer damage, tree limbs
or large fallen pieces of trees.
Dead and dying ash trees are
quickly becoming a menace
and in some cases a huge
workload.

Remember, it is not about
maximizing a grazing event,
but maximizing a grazing
season! Keep on grazing!

Ll

consistent production traits,
with a very attractive pheno-
type and solid color,” Kreger
said. He allows seedstock
customers to consign quali-
fied registered replacement
females in the Genetic In-
vestment Sale also. “We be-
came national seedstock
breeders, but I'd like to get
more regional to the Fescue
belt to see the impact our
bulls will make on producers
in that area,” he said.
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The increasing mature
weight of United States beef
cows 1s concerning. Larger
cows have higher nutrient
requirements. Improving the

efficiency, sustainability and
profit potential of commercial |
cow calf production involves |-

reducing feed costs while

improving pounds of calf, =
weaned. Reducing the ma-|
ture weight of beef cows has '
a favorable impact on feed
weight |
weaned throughout a cow’s |

costs. Cumulative

weaned and will be higher |/

for cows that annually calve
earlier, wean a healthy calf,
and avoid being culled as a
result of reproductive failure,
unsoundness or bad disposi-
tion.

The Role of Selection and
Mating

Mature cow size can be ef-
fectively controlled through
sire selection. Mature cow
weight is a high heritabil-
ity trait with literature es-
timates ranging from 35 to
70%. Selection pressure ap-
plied to Mature Weight Ex-
pected Progeny Differenc-
es (EPDs) in sire selection
should be an effective means
of changing mature weight.

Fertility is low in herita-
bility with estimates rang-
ing from 0 to 15%. Selection
pressure, based on additive
genetic merit alone, results
in very slow progress in im-

more largely influenced by
nutritional environment and
non-additive genetic merit.
Non-additive genetic merit
(or gene combination value)
is the result of mating deci-
sions. The mating decision to
crossbreed generates hybrid
vigor (or heterosis) because of
the gene combination value
created by combining alleles
from two (or more) different
breeds at loci across the ge-
nome. Considerable research
by various State Agriculture
Experiment Stations and the
USDA has clearly demon-
strated the potential for in-
creasing beef cow productiv-
ity through crossbreeding.
Accumulated experimental
data indicates pounds of calf
weaned per cow can be in-
creased by as much as 25%
in well designed, systematic

Buffalo Livestock Market

Cattle Sale
Every
Saturday
12:00 Noon

Special
Vaccinated
Cattle
Sale

2nd Sat. of
Each Month

Selling all classes
of cattle

Watch our
sale live on the

Internet at
www.CattleUSA.com

Special Sheep
Stock Cow &
& Bull Sale|| Goat Sale
3rd Tuesday || 4th Tuesday

CATTLE USA...

Lyle Caselman - Owner-Manager: 417-345-7876 « Mobile: 417-533-2944
Leon Caselman - Owner: 417-345-4514 « Mobile: 417-588-6185

Call Lyle or Leon to find out what we can do for you:
Danny Cross 417-576-5461 ¢ John Sanwald 417-588-9113 « Bobby Cole 573-674-3131

Barn 41°7-345-8122
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Reducing Mature Weight and Increasing Cow Productivity

By Mark Z. Johnson, OSU Extension Beef Cattle Breeding Specialist

crossbreedmg programs in-
volving Hereford, Angus, and
Shorthorn. Approximately
half of this increase in total
production is dependent upon
use of the crossbred cow to
take advantage of heterosis
for fertility, reproductive fit-
ness, longevity, and maternal
performance.

Crossbreeding is a mat-
ing system that provides
the commercial producer the
opportunity to increase the
cumulative weight weaned
throughout a cow’s lifetime
in production. A well-planned
crossbreeding system re-

t_,.
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'—41;

quires a high level of man-
agement to reap maximum
benefits. The same breeding
principles should be applied
to the selection of breeding
stock for a crossbreeding pro-
gram that would be used for
a purebred program. In both
cases, the use of genetically
superior breeding stock will
result in offspring with bet-
ter performance levels. Once
the decision has been made
as to which breeds to include
in a crossbreeding program,
selection pressure should be

. applied based on the additive
. genetic merit (EPDs) of traits

of primary economic impor-
tance.

Bottomline

Improving mature cow
size and productivity can
be accomplished in tandem
through selection and mat-
ing decisions. Sire selection
can be an effective means to
reduce the mature size of a
cowherd. Total pounds of calf
weaned during the produc-
tive lifetime of a cow can be
improved by a well-planned
crossbreeding system.



Farm and Ranch Injuries

By Barry Whitworth, DVM, Senior Extension Specialist, OSU Cooperative Extension

In January, I attended the
Oklahoma Veterinary Con-
ference. While waiting for
one of the sessions to start,
a classmate of mine made
the comment of how many
of the attendees walk with
a limp, used a cane, and/or
have damaged hands. We all
agreed that working with an-
imals is hard on the body. In
general, anything associated
with farming and ranching is
dangerous.

Most farmers and ranch-
ers know that agriculture is
a dangerous occupation. Ac-
cording to the United States
Bureau of Statistics, work-
ers involved in agriculture,
forestry, and fishing had the
highest occupational fatali-
ty rate in 2022. The fatality
rate of 23.5 per 100,000 full-
time equivalent (FTE) work-
ers for this group is much
higher when compared to the
overall occupation fatality
rate of 3.7 per 100,000 FTE.
Most of the agriculture relat-

ed fatalities are associated
with transportation such as
tractor overturns and vehicle
crashes, but a fair number
involve livestock.

Livestock accounts for a
significant amount of human
injury and deaths. A survey
of seven states in the central
United States (US) found
livestock were a frequent
cause of injury. One survey
found cattle accounted for
almost one third of the inju-
ries. In another survey, cattle

were responsible for 36% of
the fatalities. With their un-
predictability and enormous
power, bulls can be extremely
dangerous. One study report-
ed 261 attacks on people with
149 reported as fatalities and
112 as injuries.

Most victims of cattle in-
cidents are struck, trampled,
gored, and/or kicked. The
most common types of inju-
ries are contusions, fractures,
and lacerations involving the
lower and upper extremities.
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More severe injuries are re-
lated to head trauma, inter-
nal damage, and crushing
injuries.

Many factors play a part
in causing injuries and fatal-
ities. One survey found that
the age of the victim was sig-
nificant. Groups with young-
er people were at higher risk
of injury when compared to
older ranchers. This may be
due to human error and over-
confidence of the handler as
was pointed out in one re-
port as a cause of injury and
death. However, medical con-
ditions such as hearing loss
and arthritis, which are more
common in older people, can
play a role in being injured.
These conditions may restrict
a person’s ability to move
out of danger or hear activi-
ties that may warn them to
move. This relates to another
reported risk factor of indi-
viduals working alone. It is
reported that one third of the

continued on page 26
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FARM AND RANCH

continued from page 25

fatalities occur when no one
else is present. Another in-
teresting fact associated with
fatalities is that one third of
the deaths were caused by
animals that had previously
shown aggressive behavior.
Im

fﬁﬂﬂ#fﬁf’ff,

It is wise to cull aggressive
animals.

Another factor to consider
is facilities. Several studies
indicated that cattle equip-
ment, housing, and working
facilities contributed to in-
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juries. This was especially
important in bull incidents.
Unfortunately, over 40% of
cattlemen in one survey re-
ported that they do not think
their facilities are safe but
hesitate to improve them.
The reasons given include
the cost of new equipment,
satisfaction with the current
facility, and lack of both time
and knowledge on how to
build a new facility.

Most if not all injuries and
fatalities caused by livestock
can be prevented. Livestock
producers can reduce the
risk of injury by studying
animal behavior, by using
proper handling techniques,
and by using equipment cor-
rectly. Beef Quality Assur-
ance as well as many other
groups provide training in
animal behavior and low
stress cattle handling. Facil-
ities and equipment are cost-
ly, but when designed and
used correctly, accidents are
reduced. Individuals need to
protect themselves by wear-
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Bonnet Trailer
Sales
Stewartsville, MO
B16-669-3794

Goodwin Industries, Inc.
Burns, KS
620-726-5281

Friendly Tire
Monett, MO
417-235-6777

Green Top, MO
660-949-2594

Quality Glass Company
Creston, [A
641-7T82-5155

Ertel Custom Welding

Armes!

Key Hydraulics
Sedalia, MO
800-510-4493

Extends Out An Additional 26"

ing proper footwear, clothing,
and head and eye protection.
Also, many accidents happen
when farmers and ranch-
ers work alone. A partner
present to keep watch may
prevent an injury. Lastly,
producers need to recognize
their limits. When animals
are involved, overconfidence
will get someone hurt.

From a personal stand-
point, I have had my share of
incidents. I have been bitten,
scratched, clawed, trampled,
tossed around, mashed, and
crushed by a variety of them.
All of the incidents were
the result of overconfidence,
human error, lack of knowl-
edge, and poor equipment
and facilities. My life’s expe-
riences are the same as many
other farmers and ranchers.
We all have one life to live,
so we all need to take better
care of ourselves.
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January through March
is what we in Extension call
“Meeting Season.” While in
most cases I am teaching at
the meetings I attend, I often
learn several things about
beef production from produc-
ers and other speakers that
often fall into one of three cat-
egories: Innovative, Intrigu-
ing, or Insanity.

Let’s start with the innova-
tive. Farmers are some of the
most innovative people I know
when it comes to creative
solutions to a given problem.
As they say, “necessity is the
mother of invention.” Cattle
handling facilities are some of
the first things that come to
mind in this area, functional
handmade solutions to a com-
mon issue. Discussions about
whole herd management, lo-
gistics, trial and error, I really
enjoy these conversations.

Intriguing — These are the
things that I go back to the of-
fice and take a deeper look at.
These are often statements
made from other presenta-
tions at meetings that are
often cutting-edge precision
technology, advancements in
genetics, risk management,
and farm economics. These
are the most beneficial top-
ics as an Extension specialist

when there is an opportunity
to ask questions and then dig
a little deeper.

The insane. Several times
a year I hear comments at
meetings that are in direct
contrast of well-established
research-based facts in beef
production systems. Exam-
ples include, “it doesn’t pay to
castrate bull calves if selling
them at the sale barn” or “hay
is hay” (in reference to quali-
ty), or one of my personal fa-
vorites, as I was teaching a
session on keeping production
records; “I have 35 cows, they
had 35 calves, and how would
you ever know if they made
any money?” Some nights I do
a lot of head scratching.

Someone once defined in-
sanity as doing the same
thing repeatedly and expect-
ing different results. When I
started in this position, at the
Eastern Ag Research Station
there was a piece of paper on
the white board that read:

Eye Test
I
YD
WYAD
YGWYAG

If you do what you always

did, you’ll get what you

always got.

You’ve got to ‘hang around’ in the right places if
you want to get attention...

Your Ad

Could be
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Intersection of Innovative, Intriguing, and Insanity

By Garth Ruff, Beef Cattle Field Specialist, Ohio State University Extension

As we go into the bulk of
spring calving and breeding,
my challenge to you as pro-
ducers is to try to build on
and expand upon what you
have previously done. You
don’t have to go crazy but
experiment with one or two
management decisions that
will pay dividends in the fu-
ture.

Improve genetics

The bulls that will be avail-
able this spring will have the
most advanced genetics that
are on the market. This cull
market has been really good
with many bulls selling for
over $1.00/1b. That 5-year-old
bull that weighs over a ton
and has several daughters in
your herd will be a significant
down payment toward your
next herd sire.

Buy bulls from proven,
reputable genetics and
producers

There is a reason bulls are
hauled to the weekly live-
stock auction. Not knowing
any genetic information, or
health status can be a risky
business.

Shorten your breeding
season

If you currently have a
120-day breeding window,
work towards 90 days. If at
90, ask yourself if there is op-
portunity to tighten things
a bit further to improve calf
uniformity, lot weights, and
identify chronic late calving
and sub fertile cows.

Begin pregnancy check-
ing if you don’t do so
already

As already mentioned, this
cull market has been really
active. With cull cow prices
hovering at or above $1.00/
Ib for lean cows in good con-
dition, you’ll have a hard time
justifying keeping open cows
in 2024, even if rolling them
into a fall herd is an option.

Improve fertility of hay
and pasture ground

One thing we have all ex-
perienced is rising land pric-
es. To maximize the value of
the acres currently dedicat-
ed to forage production, soil
testing, lime and fertilizing
deserve more consideration.
Consider the current hay
supply. As I write this, sever-
al cattle producers across the
region are buying hay they
hadn’t planned to. Improved
fertility should result in in-
creased yield.

Given the current status of
the cattle markets and look-
ing ahead to the next couple
of years - if there was ever a
time to try something innova-
tive it’s now. If you have ques-
tions about something cattle
related that was intriguing,
talk it over with your part-
ners, neighbors, or extension
personnel. If planning to do
what you always have did,
don’t be surprised to get what
you always have got.
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"RANCH TESTED. RANCHER TRUSTED.

PARAMOUNT

Now is a paramount time to verify your genetics in the Feeder Calf Certification Program.
The Red Angus Live Animal Specification, recognized by the USDA, acknowledges
Red Angus are genetically Angus and meet requirements to be
included in many Angus branded-beef programs.
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| Angus || Beefmaster (cont) Brangus Gelbvieh
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CLEARWATER
Registered Angus Cattle Since 1933
Performance Tested Bulls For Sale
Jim Joann
417-827-0623 417-827-2756

www.clearwaterangus.com
joann.pipkin@gmail.com

BOLLMAN BEEFMASTERS

Berachiah Beefmaster Bloodlines
Bulls For Sale
Performance Data - EPDs - Gentle
Bollman Beefmasters Pierce City, MO

417- 235-2497

REGISTERED
ANGUS
BULLS FOR SALE

CWGC, Inc.

Bill & Marta Osborn
Steve & Jeanie Osborn
5633 Farm Road 1012
Purdy, Missouri 65734

m
417-489-5440

WWW.CWCAangus.com 41 gsq 449

HmKLE'S Sound Genetics
PRIME Reasonable
A (:fl“l‘ Expectations
ANGUS S R 417.944-2219
KENNY & JANYCE HINKLE
RT. 6 - BOX 69, NEVADA, MISSOURI 64772
BULLS, FEMALES &
EMBRYOS FOR SALE

hpca@centurytel.net

LeJeune Farms
Service Age Angus
& LimFlex Bulls For Sale

417-445-2214 or 417-777-0894
Halfway, MO

FOR SALE

ANGUS BULL SEMEN UNITS

OBJECTIVE .......ccnuceeuee

NEW DESIGN 878 .. . 21
[HH: ] 23
POWERTOOL .......... - 21
[ 151 L) | ——— 35
ASSERTIVE .. . 8

MYTTY IN FOGUS ....... FEMALE ... 35
MYTTY IN FOCUS ... MALE ...... 10

IMAGE MAKER .......... FEMALE .. 26
VISIONARY .. . 40
KANSAS CITY AREA

ASK FOR BILL 816-281-5029

Beefmaster

BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
BULLS Performance Data - EPD's
FOR Gentle - Halter Broke FOR
SALE! | awrence Shuey - Cassville, MO SALE!

417- 826-5881

BULLS

KB Farms

~ Reglstered Beefmasters ~
Bulls & Females For Sale

\620- 252 9002J

I Loftin Beefmasters |

1 Polled Beefmaster I
I Bulls

I Nixa, MO o 417-827- 9391 !

STRIVING FOR HIGHER STANDARD CATTLE
IN A-HIGHER STANDARD BREED
BULLS AND FEMALES FOR SALE
AT FARM AT ALL TIMES!

* SECOND TO NONE REPLACEMENT FEMALES
* RAISE WEANING WEIGHTS
* REDUCE PINKEYE

DARREN & RENEE THURSTON

IRONTON, MO 63650

573-747-3643
573-546-0875

MVRBEEFIVIASTERS.COM

MO YU RAGH

FB.COM/MVRBEEFMASTERS

Selling top quality Reg. Beefmaster
genetics. Bulls & Females

. -.-A.-n-r.lwual P?oduction Sale

2nd Saturday in June
997 N Dade 91, Lockwood, MO

SELLING PRIVATE TREATY
YEAR ROUND

WALLEN PRAIRIE RANCH
PAUL & RHONDA WALLEN - (417)808-0296

www.wallenprairieranch.com

YOUR AD

HORSEHEAD RANCH

ULTRABLACK &
BRANGUS BULLS &
HEIFERS

v'Delivery Available v Discounts for Veterans!

Call Mike Taylor

918-695-2357

Visit Horseheadranch.net

Talala, OK

GELBVIEH

Breeding Age Bulls ¢ Replacement Heifers

Markes Family Farms
Waukomis, OK

580-554-2307

Advertise
TODAY!

417-644-2993

Charolals

AST CPHROLMS
18-mo-old CHAROLAIS

Crossbred Bulls

Built for Fescue Country.
Bred for Predictability.

Eu“lr..
Available
-

Bob Thompson
816.582.8363
Nevada, MO

e

Bull=
&
Females
Black & Red
Stuecken Brothers
Celbvieh and Balancer Carle
600 W Hwy P, Fresburg, MO 63033

STRTMA00E  STIE00.8543
Mlwarice, Ilark & Marlon Stuechen

Creating Superior Beef Genetics “

for Producer Success.

Annual Sale 4th Monday in March

Jan: 785-482-3383 Jesse - 785-499-3250
Arden: 785-482-3398  (for horses)

Cell - 785-466-1422 Box 8 - Dwight, Ks 66849
www.oleenbrothers.com jakoleen7 @gmail.com

J1)

ellls Family
HEREFORDS

——Three Generations Raising ——

No Excuse Herefords

Mo

19264: LAWRENCE 21 AURORA,
— 417-466-8679 ———
|1mbellls@m1$0urlstate edu

i

B N |

L|mousm

‘jmousm ~r

Muscle — Growth — Efficiency

* Polled Red & Black * Hi-Performance
* Gentle Disposition * Maternal Ability
* Calving Ease * Efficiency Experts

#1 Cross for Angus Cows

Stan & Emily S ChrOCk

660-766-2636 Cattle Company
660-988-1163 Rt 2 Box 27 Greentop, MO




Limousin (cont) Red Poll Shorthorn (cont) Misc. (cont)

LiMmousIiN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifers
Double ] Ranch ® Mindenmines, MO
Will’s cell:

417-350-9810

Red Angus

Home:

417-214-4567

KANSAS

RED ANGUS ASSOCIATION

www.kansasredangus.org
kansasredangus@gmail.com

Lacy’s

Red Angus
Drexel, MO

Balanced & Proven Genetics

Dan: 913-909-1912
www .lacysredangus.com

Red Angus Bulls

Heart of Missouri Farms
Tipton, MO

660-433-2541(home)
573-353-3013(cell)

Large Selection Red Angus Bulls,
Yearlings - 2 Yrs.
Ken Keesaman H:816-675-2503
C:816-390-4988
Kody Keesaman H:816-675-2281
C:816-724-1432
Osborn, MO 64474

email: Ken@kkfarmsredangus.com

i L v
STRATEGICALLY BREEDING AMERICAN
& CANADIAN RED ANGUS GENETICS

Ray or Susan * 314-630-0332
Ranch located in Central Missouri

MapleOaksRedAngus.com

Reo Pout

"The Balanced Breed”

» Fertility = Mathering Ability
» Forage Efficiency » Genetic Consistency
» Calving Ease » Gentle Disposition

vow Bock Farm
Paleat f-:aac, we
17-755- 2624

Rockin R Ranch  Seedstock for Sale

Gary Richter

Guthrie Center, 1A 50115 1 &enity Profiling

all sale cattle

- Salers

Cell: 641-757-1291

E-mail: bvrsalers@iowatelecom.net
Web: www.iowasalers.com
Rockin R Ranch page

Santa Gertrudis

Santa Gertrudis Bulls
Registered & Polled
Jim Campbell Farm

Cameron, MO
816-830-3033

t_MERIDETH
' LAND IE:I.'I"I'I.E El.gﬂ'l'

LY A

Merideth Land & Cattle Company, located just outside
of Fayette, Missouri, strives to create relationships with
cattlemen who wish to improve their Shorthorn cattle
inventory through superior genetics.

YEARLING BULLS FOR SALE. GREAT EPD'S
Dr. Reuben Merideth,
Rusty Merideth, and Wanda Merideth
1559 Highway 124 Fayette, Missouri 65248
573-489-2739 | Email: rmmerideth@att.net

“Quality in every Weigh”
Polled Shorthorn Cattle

Top Genetics available for
your selection

Hugh Moore Jr. & Sons

31056 Old Fidelity Rd.
Jerseyville, IL 62052
(Located 40 miles North of St. Louis)
618-729-4448

www.mooreshorthorn.com

Polled Shorthorn
and Durham Reds
Toby: 219.819.4603
Barry: 219.819.0430
Rensselaer, IN

Join us for our 2024 Spring Sale:
March 16th.

wiack Simmental Byjfs

SINCE 1993

* Calving Ease
* Attractive

o Athletic

* Sound Footed
* Docile

@@

STEAKS
ALIVE

John & Jeanne Scorse
Quality Simmental cattle to grow on.

Fullbloods, Full Fleckvieh and Fleckvieh
influenced Fullbloods and Purebreeds.

Heifer-mate to Bulls for Sale

Mike Williams
Higginsville, Missouri

816-797-5450
mwauctions@ctcis.net

Semen, embryos and foundation
stock available at the ranch.

P.O. Box 3832 - Joplin, MO 64803
Phone and Fax: 316-856-2338
Email: scorsej@steaksalive.com
Web Page: http/www.steaksalive.com

CUSTOM SCREENS,
SWING HAMMERS, 4
and Other Parts for Tub &%
7

Email: sales@dynahog.com

800.743.3491

P

B T

www.heartlandhighlandcattleassociation.org

Highland Cattle Registry

Heartland Highland Cattle
Association & Registry

Open Registry for Foundation Highlands
For more info and a free information packet

417.345.0575 or text 417.733.3201

heartlandhighlandcattle@gmail.com
hhcaregistry@gmail.com

4% GOBOB

PIPE & STEEL
HAY TRAILERS FOR EVERY NEED

A —

Ecomony. High Capacity. Self Unloading.

866-531-8472

GoBobCattleman.com

PORTABLE
AUTOMATIC
LIVESTOCK

FEEDERS

v'Feed On Time Every Time v'Buy Feed In Bulk
vEliminate Hand Feeding v'Stay Safe
v Eliminate Self-feeder Waste

AN
7 \?ﬂ- £y
(&

CALL TODAY ORVISIT OURWEBSITE
855.646.7123 - www.solarfeeders.com
Rogers, AR




Red by Design Double A Herd Dispersal Sale, Nevada, MO 913-558-7966

Sydenstricker Genetics Influence Sale, New Cambria, MO 573-581-1225
Central Missouri Pld Hereford Breeders’ Spring Sale, Cuba, MO 660-834-4678

Ozark & Heart of America Beefmaster Spring Sale, Springfield, MO A
Power Performance Pedigree Sale, Mountain Grove, MO 417-293-8002

Jim D. Bellis Family Pld Hereford Production Sale, Aurora, MO 417-466-8679

Apr 6 *

Apr 6 * Show Me Classic Bull Sale, Windsor, MO 660-527-3507

Apr 6 * The Andras Kind Red Angus Bull Sale, Manchester, IL 217-473-2355
Apr 6 The Gathering at Shoal Creek, Excelsior Springs, MO

Apr 9 *

Apri13*

Apr 13 * Lucas Cattle Co Sale, Cross Timbers, MO 417-998-6512

Apr 13

Apr 13 *

Apr 13 The Renaissance 32nd Anniversary Edition Sale, Strafford, MO
Apr15 *

Apr 19 * Circle A Farms Dispersal, Kingsville, MO 816-597-3331

Apr 20 Belle Point Ranch, Lavaca, AR

Apr 20 East Central Missouri Angus Assoc Sale, Cuba, MO

Apr 20 * New Day Genetics Spring Bull Sale, Salem, MO 573-453-0058
Apr 27 Aschermann Akaushi Sale, Carthage, MO

THIS IS A FREE SERVICE - EMA

*LOOK

OUR AD
IiL SALES

FOR
YOUR

Y

Y COMING SALES -

Apr 27 Heart of the Ozarks Angus Sale, West Plains, MO

Apr 28 * Show-Me Reds Sale, Springfield, MO MissouriRedAngus.com 417-327-7870
May 3 * Seedstock Plus On-Line Female Sale 877-468-1160

May 3 SE MO Show-Me-Select Sale, Fruitland, MO

May 4 Central States BBU Mid America Futurity & Sale, Locust Grove, OK
May 4 * HHCA 13th Spring Highland Cattle Auction, Springfield, MO 417-345-0575
May 4 Soaring Eagle of the Ozarks Female Sale, Springfield, MO

May 6 Gardiner Angus Ranch “Meating Demand” Bull Sale, Ashland, KS

May 10 Show-Me-Select Heifer Sale, Farmington, MO

May 10  Wild Indian Acres Mature Cowherd Dispersal, Cuba, MO

May 17 SW Show-Me-Select Heifer Sale, Carthage, MO

May 18 Show-Me-Select Heifer Sale, Kingsville, MO

May 18 Show-Me-Select Heifer Sale, Vienna, MO

Jun 1 Show-Me-Select Heifer Sale, Palmyra, MO

Jun 8* Wallen Prairie Ranch Production Sale, Lockwood, MO 417-808-0296

IN THE MIDWEST CATTLEMAN* .
LES INFORMATION TODAY! cattleman@cuttingedgeus.com

HOW WHEAT’S FIRST HOLLOW STEM PHASE AFFECTS PROFITS
WHAT TO KNOW FOR THE 2024 SEASON

Wheat producers across
the state are closely moni-

By the numbers
DeVuyst said grazing just

According
Oklahoma-grown

to DeVuyst,

wheat

to sell for $5.50 per bushel
and stockers would require a

toring fields for signs of first
hollow stem, the maturity
stage of the plant that indi-
cates the time to stop grazing
cattle. Paul Beck, Oklahoma
State University Extension
beef cattle specialist, said
first hollow stem is right
around the corner.

Timing is crucial in late
winter and early spring. If
stocker calves are pulled off
grazing fields too early, pro-
ducers risk losing the weight
gain on their livestock. If
calves are left on pastures
too long after first hollow
stem, wheat profit potential
will drop.

OSU Extension agricultur-
al economist Eric DeVuyst
said research shows pro-
ducers should remove cattle
from grazing fields before
first hollow stem.

one day after first hollow
stem could cost $6.26 per
acre in wheat yield loss. Pro-
ducers could see a loss of $41
per acre if fields are grazed
one week after first hollow

stem.

= gt
Sale Cattle Photography & Video
Business Marketing & Promotion

would need to bring $2 per
bushel and stocker calves
would need to produce $1.90
per pound at finishing weight
for producers to break even at
harvest. Wheat would need

market price of $5 per pound
to justify grazing past first
hollow stem.

OSuU

Ll

o Featuring ‘STAR-VAC' Program’ -_

Q,E“T Al R
\‘ E‘. Cattle Weekly

smcmnns _ 4'4(

0 DVAuctlon Servnce for convenient
online v1ew1_r_1g-& bidding

~ VIENNA, mssoum
Bl Vienna, Mo 65582
Hwy. 42 West « 45 Miles South of Ieﬁerson Clty
For more information: Ross Patton 573-308-6657 « Bill Patton 573-308-6658
o David Patton - 573-308-6655 « Office - 573-422-3305

Visit our website at www.scrsvienna.com « or E-mail us at: SCRSVienna@gmail.com |

. Sel.ling All Classes of Cattle Wednesday @1 0.:00._a:m..__-' F
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ustom Branded
EATHER
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AMBER
BONE
TRAPPER

\

Get your Custom Case knife
with a Branded Sheath for

about what the knife /| = A8
normally costs. Qm:

www.Logo-Knife.com

LeatherShopUS.com

800-753-6511 keith@cuttingedgeus.com




WE STARTED USING
BEEFMASTERS AND OUR
WEANING WEIGHTS WENT
OVER 100 POUNDS HEAVIER. \r

)
-STEVE ANDERSON, , , BEEFMAS I Eli Iff
O

MARTIN O’ CONNOR RANCH, I Pt S 1 o
VICTORIA, TX

Beefmaster cattle do more with less. Studies show Beefmasters to be the most efficient
and they convert feed well. They are also reproductively and maternally superior,
producing marketable calves that can help the industry become more sustainable overall.

(210) 732-3132 | Beefmasters.org




