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For more information: 
877-486-1160
www.seedstockplus.com
email: john@ seedstockplus.com

DVDVAuctionBid & Buy at:Bid & Buy at:

North Missouri Bull SaleNorth Missouri Bull Sale
February 24, 2024
Kingsville Livestock, Kingsville, MO
Selling 125 BLACK Angus, Balancer 
& Gelbvieh Bulls!  All 18 months old! 

Arkansas Bull SaleArkansas Bull Sale
March 2, 2024
Hope Livestock, Hope, AR
Selling  75 Angus, Brangus, Balancer 
& Gelbvieh Bulls! Red & Black!  
2 yr olds & 18 months!

Red Reward Bull & Female Sale
March 9, 2024
Wheeler Livestock, Osceola, MO
Selling 50 RED Balancer & Gelbvieh Bulls
& RED females! Registered & Commercial!

South Missouri Bull & Female SaleSouth Missouri Bull & Female Sale
March 23, 2024
Joplin Regional Stockyards, Carthage, MO
Selling 125 BLACK Angus, Balancer 
& Gelbvieh Bulls! 18 months & yearlings!
Also BLACK females! Registered & Commercial! 

• Guaranteed Sight-Unseen Purchases!                                              
• Free Trucking on every bull! No fine print!
• The best disposition & soundness sort!
• Extensive Data & Genomic EPDs!
• All Bulls Are Semen & Trich Tested!
• Over 200 RFI tested bulls sell in these sales!
• Videos of sale bulls on website the week before the sale!   

www. dvauction.com or www.seedstockplus.com

Seedstock Plus Spring Sale Dates!Seedstock Plus Spring Sale Dates!

REQUEST YOUR REQUEST YOUR 
CATALOGS TODAY  CATALOGS TODAY  

877-486-1160877-486-1160
john@seedstockplus.comjohn@seedstockplus.com
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BEEF COW INVENTORY DECLINED FOR 5TH 
CONSECUTIVE YEAR

CATTLE NUMBERS LOWEST IN 73 YEARS – 
THE GLARING HEADLINES

FINKS TO BE HONORED AS STOCKMAN OF 
THE YEAR

HIGHLIGHTS FROM AN INTERESTING 
CATTLE REPORT

CATTLEFAX FORECASTS CONTINUED 
PRODUCER PROFITABILITY

Herd Expansion On The Horizon

By Josh Maples, Extension Economist, Department of Agricultural Economics, 
Mississippi State University

By David P. Anderson, Professor and Extension Economist, 
Texas A&M AgriLife Extension

By John Nalivka

continued on page 10

continued on page 13

continued on page 10

The number of cattle in 
the U.S. declined for the fifth 
consecutive year according to 
data released recently in the 
USDA  Cattle  Inventory re-
port. The report was generally 
in line with pre-report esti-
mates. The eye-popping sta-
tistic is that the total number 
of cattle and calves (including 
dairy) was at the lowest level 
since 1951 after a 1.9 percent 
decline from 2023-2024. How-
ever, for this article I want to 
focus on beef cows and high-
light some of the state-level 

changes.
The total number of beef 

cows was reported at 28.2 
million head for the U.S. as of 
January 1, 2024. This was a 
2.5 percent decline from Janu-

The popular CattleFax 
Outlook Seminar, held as part 
of the 2024 Cattle Industry 
Convention and NCBA Trade 
Show in Orlando, Florida, 
shared expert market and 
weather analysis.

The smallest beef cow in-
ventory in the last 50 years, 
coupled with historically 
strong demand, led to the 
highest average fed cattle and 
calf prices in 2023. As reduced 
cattle numbers and beef pro-
duction continue over the 
next three years, leverage and 
profitability will continue to 
favor cattle producers.

Despite record prices, ex-
pansion will likely be delayed 
once again. Lingering drought, 

Galen and Lori Fink of 
Randolph will be recognized 
February 29 as the 2024 
Stockman of the Year. The 
award is presented annually 
by the Livestock & Meat In-
dustry Council at the Stock-
men’s Dinner, which will be 
held at the Stanley Stout 
Center in Manhattan. 

Galen and Lori (Hagen-
buch) grew up on eastern 
Kansas farms, learning the 
importance of sound deci-
sions in cattle judging, busi-
ness, and leadership. That 
knowledge, coupled with 
their passion for innovation, 
is what built Fink Beef Ge-
netics, a successful seedstock 
operation that uses technolo-

gy, including embryo transfer 
and artificial insemination, 
to provide cattle that work 
for commercial producers.  

Starting by placing em-
bryos in other people’s cows, 
the Finks pioneered this ap-
proach, becoming the first 
in the U.S. to develop such a 
program. Today, they implant 
more than 800 embryos per 
year, host two sales annually 
and offer more than 600 bulls 
each year through private 
treaty.  

The Finks have worked 
with U.S. Premium Beef, 
Angus and Charolais GeneN-
et, and Meyer Natural Angus, 
as well as developed several 
feedlot partnerships to help 
customers get premiums. 
Galen and Lori also have 
served as leaders in many 
industry organizations and 
Fink Beef Genetics has gar-
nered numerous awards. 

KLA

USDA’s annual January 1 
Cattle Inventory was released 
on January 31 and is consis-
tent with my projections or 
should I say my projections 
are consistent with the USDA 
report?   The total U.S. cattle 
inventory at 87.2 million was 
down 2% and the lowest since 
1951.  The number of beef cows 
at 28.2 million was also down 
2% from a year earlier and 
the smallest herd since 1962.  

The beef cowherd peaked at 
about 46 million in 1975.  Last 
year’s calf crop at 33.6 million 
was 2% smaller than the 2022 
calf crop.  Even in the face of 
record prices, there was still a 
general sense of uncertainty 
among cow-calf producers and 
cautious optimism was gener-
ally the rule.  The uncertainty 
was definitely brought to light 
with heifer slaughter last year.

USDA released its much-an-
ticipated Cattle inventory re-
port last month. The report 
revealed an expected decline 
of 1.9 percent in the total num-
ber of cattle in the US on Jan-
uary 1, 2024. The 87.2 million 
head was the fewest since 82 
million in 1951.

While the total number of 
cattle gets a lot of headlines, 

some of the other categories 
are more meaningful for the 

continued on page 12
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It’s become quite clear 
that, of late, I have become 
my dad or even one of my 
grandpas. Of course, there 
are the regular aches and 
pains and the usual stiffness 
that makes me move a little 
slower like they did later in 
life, but it’s more than that.  I 
catch myself doing some odd 
things and telling stories like 
they used to tell.  I wonder if 
my children and grandchil-
dren will forgive me.

I remember that after my 
dad would fasten something, 
my grandpa would always 
follow up on him and do it 
just a little bit more – “just 
to make sure.”  It might be 
a gate, a strap of leather, or 
a chain – it didn’t matter.  It 

just needed another wrap, 
another twist, another pull, 
or another coat.  

For those who grew up in 
a world where baling wire 
was prevalent, you know it 
was used ‘off label’ for many, 
many applications.  There 
was no end to it.  It was used 
to fasten, hold, patch, or sub-
stitute for about everything 
imaginable in the farm and 
ranch world.  My dad was 
usually in a hurry.  If he fas-
tened something with wire 
and was ready to move on, 
he never got used to what 
would surely happen next.  If 
his dad, Pete, was anywhere 
close helping – he would give 
the wire another twist or 
two.  He may even cut and 
add another piece - “Just to 
make sure.”  If it was a nut 
– it needed another turn.  If 
a piece of leather - it need-
ed another pull. If a rivet 
- it needed another hit.  If a 
grease zert… well, you get 
the picture.  

I find myself doing those 
kinds of things – “just to 
make sure.”  Why is that?  
Probably for the same reason 
old folks are wiser and have 
gray hair.   They have already 

made plenty of mistakes and 
they don’t want to see any 
more.   They have plenty of 
examples where that extra 
twist, wrap, or turn would 
have made the difference.

When I feel like my grand-
son, who is eight, is slacking 
a bit, I feel the need to tell 
him stories about when I was 
eight.  He really has little 
or no interest how old I was 
when I went out into the cold 
to check heifers that were 
calving, or ewes that were 
lambing.  He doesn’t find it 
interesting what I did at his 
age – any more than I did 
hearing those stories from 
my dad and grandpas.  I lose 
his attention pretty quickly 
when I start telling him that 
I could start a John Deere 
Model ‘R’ when I was his age, 
and he completely tunes out 
when I get to the ten steps of 
starting one.  Even I am sur-
prised that I still remember 
how to do that.  Though I tell 
him the story, he really has 
no grasp of what it means for 
an eight-year-old to start that 
tractor – a diesel with a gas-
oline ‘pony’ motor, hook up a 
road-drag and then ‘grade’ 
2-3 miles of road by himself.  

Even though he’ll remember 
very little of it, I just think he 
should hear it.  Why is that?

Both of my grandpas used 
mules to farm.  Don’t you 
know there was some real 
good stories about those days.   
Hearing a story is one thing, 
but unless I harness and 
then ‘gee-haw’ a mule down 
the furrow for 8-10 hours be-
fore evening chores, I really 
have no idea what it meant 
to ‘do a real day’s work’ in 
their day.  I don’t have that.  
I’m not sure I want to, but I 
would give a lot to have had 
some of those stories.

My dad drove a tractor 
when he was six years old.  
About all that I remem-
ber of that story was that 
“the clutch and brake petals 
were extended with blocks of 
wood.”  How I wish that I had 
heard more stories like that 
one, and how I wish I could 
remember the ones that I did 
hear – how I wish I had been 
listening.

I think they will forgive 
me - someday.

KwC

PERMANENT &  
PORTABLE FENCING

WATER SUPPLIES

R O TAT I O N A L  G R A Z I N G  S U P P LY

powerflexsupply.com
888.251.3934

HIGH QUALITY GRAZING PRODUCTS 
AT REASONABLE PRICES

25 COBBLE STONE DR.,
SEYMORE, MO 65786
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Fall 2024
Aug. 8  Gelbvieh
Aug. 22  Simmental
Sept. 12  Charolais
Oct. 3  Angus
Oct. 24  Shorthorn

Spring 2024
Feb. 1 Red Angus
Feb. 22 Hereford
Mar. 7 Brangus
Mar. 28 Beefmaster
Apr. 18 Limousin

continued on page 16

GENEPLUS 

GENEPLUS 

CRC TRAIL BOSS 2L CRC TRAIL BOSS 53L4

LM CURRENCY 302L SF ORACLE 160L

SF DATA BANK 535L5

SF DATA BANK 535L6

CRC INTRIGUE 331K75

BURTIN’S KINGPIN 415L

CRC EMPOWER 063K

CRC BUSINESS LINE 6251L3

CRC EMPOWER 063L LM WIDELOAD 38L

February comes with a 
flood of hearts, flowers, choc-
olates, and romance. It also 
brings weather that triggers 
maple syrup season and the 
ideal conditions for frost 
seeding pastures. If your val-
entine is a pasture manager, 
I have the perfect gift idea 
ahead!

Say “I love you” with the 
gift of clover seed! Instead of 
a bouquet of roses, consider a 
bag of red clover. Instead of 
fancy wine, consider an im-
proved variety of white clo-
ver. Maybe just go ahead and 
get all of the above though, 
just to be safe.

Not convinced yet? Let me 
explain why February is a 
fantastic time to share the 
love of legumes.

The ideal time for frost 
seeding tends to be mid-Feb-
ruary. When the water in 
the upper horizon of the soil 
freezes, the water expands, 
which leads to pressure that 
forces soil up and out during 

a freeze. Then when the 
water in the soil thaws, it 
takes up less space, and the 
soil settles back again.

The freezing, thawing, and 
soil heaving cycles help work 
seed that is spread on the 
surface into the soil. Good 
seed to soil contact will help 
seedlings get a jump start on 

February is for Frost Seeding
By Christine Gelley– OSU Extension Agriculture and Natural Resources Educator
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11025 OO HWY. - BOONVILLE, MO

Easy Way
Cattle Saver

EID Tag ReadersLoadbars for Chutes

Easy Way
Cattle Saver

Not many 
ranchers ac-
tive today 
will remem-
ber the last 
time the U.S. 
cattle in-
dustry was 
this small. 

On January 1, 2024, the All 
Cattle and Calves invento-
ry was 87.15 million head, 
the smallest total inventory 

since 1951. The All Cattle 
and Calves inventory is 1.9 
percent smaller year over 
year and is the fifth consec-
utive year of declining cattle 
inventories, a total decrease 
of 7.65 million head or 8.1 
percent since the most recent 
peak in 2019. The 2023 calf 
crop was 33.6 million head, 
down 2.5 percent year over 
year and the smallest calf 
crop since 2014.

The January 1, 2024, beef 
cow herd inventory was 28.22 
million head, down 2.5 per-
cent year over year and a de-
crease of 3.47 million head or 
10.9 percent lower, from the 
cyclical peak in 2019 (Table 
1). The current beef cow in-
ventory is the smallest beef 
cow herd since 1961. Table 1 
shows that the top ten beef 
cow states, which current-
ly represent 57.3 percent of 
total beef cows, accounted 
for 79.4 percent of the year 
over year decrease in total 
beef cow numbers and 67.7 

percent of the decrease from 
2019 to 2024.

The inventory of beef re-
placement heifers on Janu-
ary 1, 2024, was 4.86 million 
head, down 1.4 percent year 
over year. However, the 2023 
beef replacement heifer in-
ventory was revised down by 
4.5 percent from the initial 
value reported one year ago. 
Thus, the 2024 inventory of 
beef replacement heifers is 
down 11.4 percent from the 
2022 inventory and is the 
smallest beef replacement 

continued on page 25

U.S. Cattle Inventory Reaches 73 Year Low
By Derrell S. Peel, Oklahoma State University Extension Livestock Marketing Specialist

Table 1. Top Ten Beef Cow States, 2024 Inventory, change from 2023 and 2019.

Lindsay Pound



� The Midwest Cattleman · February 22, 2024 · P7

continued on page 25

This week I address some 
questions received in re-
sponse to my two most recent 
Cow-calf Corner articles.

What is considered a 
“Good Bull”?

The article outlined the 
following criteria to meet 
“Good Bull” status:

- A bull that sells with a 
registration paper which in-
cludes pedigree information 
and a complete set of genetic 
values (including EPDs and 
Bio-economic indices) to be 
considered in the selection 
process.

- A bull that has passed a 
Breeding Soundness Exam 
(BSE) and selling with a 
breeding soundness warran-
ty (terms will vary).

In addition, it is import-
ant to identify the right 
bull for your operation. 
Bull selection is not a “one 
size fits all” proposition. 
Whether you are buying out 
of a live auction or private 
treaty, it is critical to assess 
your own unique operation 
in order to determine the at-
tributes your next bull needs 
to add value to the calf crop 
he will sire. This needs to be 
done before you go bull shop-
ping. There are approximate-
ly two dozen genetic values 
in most beef breeds available 
to consider, in reality only a 
few can be prioritized when 
identifying your next herd 
sire. Selection pressure and 
your bull buying budget are 
both precious commodities, 
don’t squander either on 
traits that are not economic 
priorities in your operation.

Do You Intend to Keep 
Daughters to Develop as 
Herd Replacements?

At this point in the cattle 
cycle, many producers will 
be retaining heifers to grow 
their cowherd. If this pertains 
to you, the maternal EPDs of 
your next herd sire will have 
a long-term economic impact 
in your operation. The Heifer 
Pregnancy (HP) EPD is a se-
lection tool to improve fertil-
ity in your cow herd. Higher 
values indicate higher preg-

 Less is More...
• Less Opens             
• Less Assisted Births            
• Less Supplemental Feed           
• Less Acres of Grass per Cow
• Less Cow Herd Depreciation Cost
• Less Fixed Costs

...More Profit
Annual Production Sale
Friday, March 15, 2024 ∙ at the Ranch, Elmdale, KS

115 - Age-Advantaged Red Angus Bulls
65 - Red Angus & SimAngus Yearlings loaded with Calving Ease & Cow Herd Traits 
60 - Fall Bred & Open Spring Commercial Red Angus Cows and Heifers
10 - “U-Pick-Em” Elite Registered  Open Heifers

R A N C H E S

 620.340.7461 (Joe)
620.340.9774 (Daniel)

  info@mushrushranches.com
MushrushRanches.com

Follow us on FB at Mushrush Red Angus

nancy rates in replacement 
heifers during their first 
breeding season. The Calving 
Ease Maternal (CEM) EPD 
is a selection tool to increase 
the likelihood of unassist-
ed births of the replacement 
heifers your next herd bull 

Identifying The Right Bull 
for Your Operation

By Mark Z. Johnson,
Oklahoma State University Extension Beef Cattle Breeding Specialist
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Reynolds Herefords
1071 County Road 1231 
Huntsville, MO 65259

Home: 660-277-3679 • Matt: 660-676-3788 
• Barb: 660-676-4788

Email: reynoldscattle@cvalley.net

November  6th
Auction

Lunch at 11:00 a.m.
Sale at 12:30

RH Standard Lad 0313
Solid As A Rock Sire Group

Sale Offering
16 - 2010 Heifer Calves Jan. - May
16 - Breeding Bulls 7 to 18 months
16 - Spring Calving Bred Females
16 - Spring Calving Black Females
        Bred to Hereford Bulls
8 -    Fall Calving Pairs
6 -    Show Steer Prospects
Both Horned & Polled Offered

November 5, 2010 Sale offerings on 
Display 3:00 P.M.

CHB Dinner at 6:00 P.M.
Call or E-Mail for Catalog

What Does this Report Mean to Me?

MARKET  REPORT
Live Cattle Feeder Cattle Daily

Live Cattle:  My thoughts center around this market stabilizing now.  I’ve been 
placing a bullish tilt to this market for some time now.  I may need to temporarily 
place this on “hold” for a while.  The higher placements the last three months will 
have a negative impact on prices yet, so like they say, “All good things come to those 
who wait”.  I see production numbers staying over last years’ levels until at the 
least the end of the year.  Beef shipments have been lagging last years’ levels now 
for about a month.  Two weeks ago they were 8% lower than last year.  This weeks 
report showed exports a whopping 56% lower than last year.  This ain’t good.  Low 
imports and high exports have held this market up all summer.  We’re starting to 
lose some of that.  I just can’t pull the trigger yet on long term bullish hopes.

 Feeder Cattle:  All you have to do is look at the corn market for a reason for the 
pull-back in feeders. If I owned a feedlot I’d be nervous to say the least.  I do feel 
the feeder market has overdone it to the downside and it will be tough to break it 
further.  The early corn harvest has most feeder buyers in the field and I don’t think 
they’ve really had time to concentrate on buying feeders.  Let’em get caught up a 
little and they’ll head to town.....checkbooks in hand....bulging with “corn” money.  
This market will rally....wait and see.

 

 

Trading commodity futures involves substantial risk of loss 
and my not be suitable for all investors.  The recommendations 
express opinions of the author.  The information they contain is 
obtained from sources believed reliable, but is in no way guaran-
teed.  The author may have positions in the markets mentioned 
including at times positions contrary to the advice quoted herein.  
Opinions, market data, and 
recommendations are subject to change at any time.  

Allendale Inc.

Q #1
What do you think the price of fats will be in April 2011
Answer: It’s hard to see the forest for the trees here, but peering through the foliage I see $105.00 fats on the horizon for April.  Demand is 
going to have to kick in though in order to get it.

Q #2 
 Due to the recent break in feeders, would you be holding your fall-weaned 
calves for a while or letting them go?

Answer: What ever happened to the easy questions?  This will depend upon your weaning sched-
ule and your available feed supply.  I’m long term bullish the feeder market but the “reality” of 
right now probably dictates letting them go.  If you keep them for an extra 30 days, make sure you 
minimize the grain in the ration.  Grow them on good forage....”sell” $4.50 corn.  If the fat market 
stays sluggish and corn prices don’t moderate, about the only thing you’ve got to hang your hat on 
for “higher feeders” is “Hope”.

Rich Nelson 
Allendale Inc. 
815-578-6161
rnelson@allendale-inc.com

Live Cattle:
The cattle market has posted a good advance in recent weeks. 

The 2023 – 2026 beef supply decline story will renew later this 
year. January feedlot placements were sharply impacted by 
weather. Concerns over a possible recession have abated. This 
has allowed live cattle futures to advance to our view of economic 
value, $179 April/$176 June/$179 August, and much beyond. We 
still have yet to hit our $193 view for December though. We can-
not say it is time for feedlots to do serious hedging though. Well 
known chart gaps left from October, $190 on the April for exam-
ple, still remain.

We suggest the general 2023 – 2026 period of tightening sup-
plies will result in a sharp reversal for the prior period of strong 
beef processing margins. Fewer cattle through the front door 
tightens up the wholesale beef to cattle variable spread. It also 
means fixed costs applied to each head increases. The processing 
industry has also worsened the issue with expansion. This was 
shown with the most recent filing from Tyson Foods. Q4 beef pro-
cessing saw a 4% loss on sales.

Feeder Cattle:  
Calves being offered now, those late summer and fall births, 

have seen prices rally enough to surpass the entire rally of 2014 
to new highs. They are 41% over last year at this time. 7-weight 
feeders are no slouch either, 37% over last year. We expect the 
feeder end to really tighten up this summer. As expected, the 
January Cattle report confirmed no breeding herd expansion yet. 
This continues to push back the “when” of the likely beef produc-
tion low to “years ahead”.

Q: Is it time to procure corn?
A: USDA’s February outlook conference, the AgForum, added to the trade’s belief that large old crop supplies will be surpassed by 
even larger new crop numbers. In the last issue, February 1, we suggested our general downside targets were about filled and suggested 
procurement for four months of needs. Perhaps a minor planting rally could be seen. We are not bullish long term though. Even with 
weather forecasts suggesting Western Cornbelt dryness this summer the market needs a significant weather shock to fix this situation. 
Without a US weather event December may eventually end at $4.05.

Q: What is the plan?
A: After last fall’s $248 to $236 protection play using January options our recommendation for producers is to remain unhedged. 
Feedlots should have all future 2024 feeder cattle purchases locked in from the plan discussed this past fall. This was futures based 
($238.37 March/$242.80 April/ $246.47 May/$257.12 August/$257.85 September). Those with unmet needs are encouraged to get it 
done.
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I’d quickly take one of the 
hottest weeks in the summer 
over some of the frigid weath-
er we have seen this winter. 
My wife just hopes that the 
long, icy-cold period was long 
enough to set back the stink 
bugs still hanging around.

Cold weather can have 
some advantages, especially 
after some of the rains we re-
ceived lately. If you are hav-
ing to concentrate livestock 
or are wanting to graze wet 
or saturated ground, frozen 
ground or free concrete has 
some advantages.

If you are still grazing 
stockpiled forage, frozen 
ground helps to protect the 
soil surface and reduce com-
paction from hooves. In real-
ity, if you have a good stand 
of stockpile, it has to get al-
most bitter cold to freeze that 
ground. The blanket of forage 
serves as pretty good insula-
tion. Like I’ve said before, if I 
have to dig a hole in the win-
tertime, I’m for sure going to 
dig where I have heavy sod, it 
is most likely not frozen.

On the contrary, ground 
that has little cover left will 
freeze quicker and deeper. It 
will also be more susceptible 
to pugging and compaction 
when grazed or walked on 
when thawed out and wet.

I’ve had a few people ask-
ing if they should go ahead 
and graze some stockpile that 
they were not able to graze 
earlier. This evokes the ques-
tions, “How much forage is 
there and how will it be man-
aged?” If the soil is saturat-
ed with water and you don’t 
have an enormous amount of 
grazable vegetation present, 
you will probably do more 
harm than good.

If the soil is frozen, then 
perhaps even a meager 
amount of 3,000 pounds of 
forage per acre might be 
worth pursuing, but it would 
also make a great field to pos-
sibly graze early in the rota-
tion in the spring because it 
will certainly rebound quick-
ly and have ample amounts 
of soil protection and dry 
matter after the initial 

green-up. You won’t get that 
from fields that were grazed 
tighter – they will be slower 
to rebound.

Fields with quite a bit 
more than 3,000 pounds of 
stockpile per acre are pretty 
rare this time around. But, if 
you did have some, the more 
vegetative cover that you 
have, the more resilient the 

continued on page 26

Stockpile:     Take it now, or 
take it later?

By Victor Shelton, Retired NRCS Agronomist/Grazing Specialist
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continued from page 3

continued from page 3

BEEF COW INVENTORY

CATTLE NUMBERS

ary 1, 2023, and was the third 
consecutive annual decline of 
greater than 2 percent. The 
beef cow herd is now 11 per-
cent smaller than it was in 
2019.

At the state level, 33 states 
experienced declines in the 
number of beef cows from 
2023 to 2024. Kentucky is the 
8th largest state in terms of 
beef cows and was the only 
state in the top 17 that saw 
an increase in beef cows (up 
12 thousand head). Arkansas 
and Mississippi experienced 
19 thousand and 15 thousand 
head declines in beef cows, re-
spectively. Alabama had the 
largest drop in the southeast 
with a 40 thousand head de-
cline. Beef cow head counts 
dropped the most in the three 
largest beef cow states: Texas, 
Oklahoma, and Missouri. The 
combined 370 thousand head 
decline in these states repre-
sented more than half of the 
total U.S. decline (716 thou-
sand head).

The tighter supplies of beef 
cows will mean a smaller calf 
crop in 2024. This will lead to 
fewer cattle in feedlots and 
ultimately less beef produced 
over the next few years. The 
2023 calf crop (beef and dairy) 
was estimated at 33.6 million 
head which 
was the sec-
ond lowest 
total since 
1949. The U.S. 
beef cattle in-
dustry is cer-
tainly more 
p r o d u c t i v e 
than it was 
decades ago. 
Advances in 
management 
and technolo-
gy have led to 
increased beef 
p r o d u c t i o n 
from fewer 
animals. So, 
we aren’t 
dropping back 
to 1950’s beef 
p r o d u c t i o n 
totals. But 
the impact of 
fewer cattle 
will lead to 
tighter beef 
supplies than 

we’ve had in recent years.
When will expansion in 

the beef cattle sector occur 
again? The simple but incom-
plete answer is expansion will 
occur when expected calf pric-
es reach levels that encourage 
most producers to absorb the 
cost of retaining heifers and 
keeping cows. Rising costs of 
production have complicated 
that decision in recent years. 
Moderating drought condi-
tions and feed prices could 
set the stage for the start of 
some expansion in 2024. Cat-
tle prices are high and are 
likely to go higher. Heifer re-
tention has not yet begun by 
any widespread metrics. Cat-
tle prices are being supported 
by tight feeder cattle supplies 
which will get even tighter 
when producers start holding 
back more heifers for breed-
ing purposes. Overall, the es-
timates in the Cattle Inven-
tory are supportive of strong 
cattle prices in 2024.

Going forward, from a num-
ber’s standpoint, there is no 
doubt that the cow-calf pro-
ducer is definitely in the driv-
er’s seat as cattle numbers 
continue to tighten over the 
next 2 years – at least.   As I 
have been saying, there was 
obviously little, if any, incen-
tive to hold heifers over the 
past two years.  The January 
1 inventory report indicated 
that the number of beef heif-
ers expected to calve was also 
2% below a year earlier.

Being in the driver’s seat as 
the result of sharply reduced 
cattle numbers does not fore-
go the importance of ranchers 
having in place a sound plan to 
manage market risk and ulti-
mately their financial well-be-
ing.   The market has become 
increasingly dependent on 
consumer demand – consum-
ers who are both willing and 
able to continue purchasing 
beef at higher prices and the 
Federal Reserve’s survey indi-
cating record high credit card 
debt and payment delinquen-
cy cannot be ignored in that 
regard. 

The headlines in the major 
media outlets (not agricul-
ture) following the Cattle 
Inventory report were quite 
pointed on the impact of the 
smallest U.S. cattle herd in 73 
years – consumers will see a 
surge in beef prices!  There is 
definitely more to the analysis 
then simply cattle numbers.  
Yes, it is the lowest inventory 
in 73 years, but I expect the 
industry to produce 26 billion 
pounds of beef this year com-
pared to 8 ½ billion in 1951.  
Converting that into pounds 
of carcass beef per person, 
the estimate is 56 pounds in 
2024 compared to 44 pounds 
in 1951. 

Simply put, the discus-
sion of beef prices paid by the 
consumer is a much more in-
depth topic that entails more 
than simply, “the lowest cattle 
inventory in 73 years.”   The 
comparison of inventories 
makes for good conversation, 
but the comparison ends there.  
Today’s U.S. beef industry and 
the U.S. consumer is vastly 
different than in 1951 or even 
10 years ago for that matter. 

TSLN.com

Sen. Roger Marshall, along 
with Reps. Mark Alford of 
Missouri, Roger Williams 
from Texas, Don Davis of 
North Carolina, and Jonathan 
Jackson from Illinois, recently 
introduced the Fair and Ac-
curate Ingredient Representa-
tion on Labels (FAIR Labels) 
Act of 2024. The bill would 
end deceptive labeling practic-
es on fake meat products and 
ensure consumers know what 
they are buying at the grocery 
store.

“America’s farmers and 
ranchers work hard every 
day to bring a high-quality, 
wholesome product to mar-
ket. We’re not afraid of a little 
competition, but it is unfair 
for lab-grown or plant-based 
fake meat products to trade on 
beef’s good name,” said NCBA 
President Todd Wilkinson, a 
South Dakota cattle produc-
er. “This bill is especially im-
portant for ensuring that con-
sumers recognize lab-grown 
products that may be coming 
to market in the future. Con-
sumers deserve to know how 

their food is made and to un-
derstand that lab-grown prod-
ucts made in a bioreactor are 
not the same as the high-qual-
ity beef raised by farmers and 
ranchers.”

The FAIR Labels Act would 
require fake meat products 
to be labeled as “imitation” to 
clearly differentiate between 
real meat and plant-based or 
substitute protein products. 
The bill also would provide 
clarity on lab-grown products, 
which are created from animal 
cells that are artificially rep-
licated in a laboratory envi-
ronment. While no lab-grown 
imitations of beef have been 
approved for sale in the U.S., 
several companies currently 
are involved in research that 
soon could bring these prod-
ucts to market. Under the 
FAIR Labels Act, lab-grown 
products would need to be 
clearly labeled as “lab-grown” 
and bear a statement that 
the product was not produced 
by traditional farming and 
ranching methods.
KLA

LEGISLATION INTRODUCED TO END 
DECEPTIVE LABELING PRACTICES
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Green Springs

BULLBULL SALESALE
Tested 25

Mar

417-448-7416417-448-7416
Nevada, Mo.

24327 E Old Town Rd
3 Cedars Sale Facility

Angus Balancer,Charolais
Gelbvieh,Hereford,Red Angus

SimAngus & Simmental
60
Bulls

1:00

www.greenspringsbulltest.com
Videos available on website

Offsite bidding & viewing at LiveAuctions.TV

25th Anniversary Celebration, Mar 24th, 6:00 p.m.
Prime Rib Feast, Live Music, & “Protect the Harvest” benefit auction

RSVP required    gsbulltest@gmail.com

Angus Females
&

35
Pairs,splits,& bred heifers
Consigned by:
Garton Angus Ranch
& Rex, Justin & Joe Byergo

Sale Information 
& Catalogs

Be sure not to skip the 
breeding soundness exams 
on your herd sires, which is 
pivotal to ensure reproduc-
tive success on your opera-
tion.

Your herd’s reproductive 
health is too important to 
leave to fate.

While statistically, most 
mature bulls, year in and year 
out, are going to be satisfac-
tory breeders, if you're on the 
wrong side of those numbers 
and you bet wrong on that 
gamble, it can have a huge 
impact on your bottom line. 
I can't emphasize enough 
the importance of testing all 
of the bull battery. This in-
cludes any new or yearling 
bulls recently purchased 
– even those tested earlier 
in the year. While they may 
have had a breeding sound-
ness exam done prior to sale 
day, those are bulls that still 
need to be reassessed before 
turning them out. Things can 
– and do – change rapidly 
with a bull's health, and that 
can have a serious impact on 
their semen quality.

A rather typical timeline is 
for a bull to be sold in April. 
His first breeding exam may 
have been done in February. 
It’s possible the bull may not 
be delivered to a producer 
until May for turnout in June 
– therefore, four months have 
gone by since that yearling 
bull had his last semen eval-
uation. That's enough time 
for things to change – possi-
bly for the better or unfortu-
nately for the worse.

Breeding soundness exam
The purpose of a breeding 

soundness exam is to assess 
a bull’s ability to service cows 
and to identify subfertile or 
infertile bulls. A breeding 
soundness exam should be 
conducted on all bulls four 
to six weeks before turnout 
on pasture to provide time 
to intervene, should a treat-
able abnormality be detect-
ed. Common health problems 
identified include infections 
of the reproductive tract, 

lameness, penile warts or 
other anatomic abnormali-
ties that can impede a bull’s 
ability to service a cow, or re-
ally any disease that could 

DON’T GAMBLE WITH YOUR HERD’S 
REPRODUCTIVE HEALTH

The value of breeding soundness exams
By Lacey Fahrmeier, Technical Service Veterinarian / Valley Vet Supply

continued on page 28
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You’ve got to ‘hang around’ in the right 
places if you want to get attention...

Your Ad 
Could be Here!

high input costs, limited labor 
availability, high interest 
rates, and market uncertain-
ty all serve as headwinds 
against growing the cowherd. 
The current cattle cycle antic-
ipates slower and more pro-
longed expansion, with heifer 
retention causing a supply de-
cline with expected lows in fed 
slaughter by 2026. Higher cat-
tle prices and reduced feeding 
costs will continue to improve 
margins for cow-calf produc-
ers for the next several years, 
a much-needed improvement 
to drive expansion as weath-
er patterns allow, according to 
CattleFax.

After several months 
watching El Niño’s influence 
on the global weather pattern, 
Meteorologist Matt Makens 
said the El Niño event that 
placed moisture on the South 
and Southeast is fading away 
and La Niña is showing signs 
of making a rapid return.

“During the next several 
weeks, we will continue to see 
strong and wet storm systems 
move across the central and 
southern states. Increased 
odds for snow and cold as far 
south as Texas will mean pos-
sible impacts on calving and 
wheat,” he said. “Take this 
moisture now and make the 
most of it; look for a good start 
to this grazing season overall 
but be mindful that drought 
conditions will increase for 
the Southern Plains during 
summer and fall as we see our 
pattern change quickly.”

As La Niña’s influence 
grows, increased heat and 
drought-related issues are 
expected for the Central and 
Southern Plains. The mois-
ture pattern will favor the 
northern tier of states and the 
Ohio to Tennessee Valleys.

Kevin Good, vice president 
of market analysis at Cattle-
Fax, reported that the U.S. 
beef cow herd declined 2% 
with inventories at 28.2 mil-
lion head at the beginning of 
this year.

“Though drought condi-
tions did improve in many re-
gions, over a third of the cow 
herd was affected by drought 
in 2023, causing limited heif-
er retention and more liquida-
tion in some regions. This will 
limit growth to the cow herd 
near-term,” Good said.

Cow and bull slaughter is 
forecast to be 6.5 million head 
in 2024, down around 800,000 
head, from 2023. CattleFax 
predicted feeder cattle and 
calf supplies outside of feed-
yards will be 1 million head 
smaller than 2023 at 24.1 
million head. Commercial fed 
slaughter in 2024 is forecast 
to decline by 750,000 to 24.8 
million head. 

Cattle on feed inventories 
began 2024 up about 2% at 
11.9 million head. Good noted, 
“Though inventories may re-
main somewhat elevated for 
a few months, they are ex-
pected to decline significantly 
through the second half of the 
year.”

After about a 1.3-bil-
lion-pound decline in 2023, 
beef production is expected 
to be down another billion 
pounds in 2024 to total about 
25.9 billion pounds. The de-
cline in production in 2024 
will lead to a 1.7-pound de-
cline in net beef supply to 56 
pounds per person.

Mike Murphy, CattleFax 
chief operating officer, fore-
casted the average 2024 fed 
steer price at $184/cwt., up $9/
cwt. from 2023. All cattle class-
es are expected to trade high-
er, and prices are expected to 
continue to trend upward. The 
800-lb. steer price is expected 
to average $240/cwt., and the 
550-lb. steer price is expected 
to average $290/cwt. Utility 
cows are expected to average 
$115/cwt., with bred cows at 
an average of $2,600 per head.

“When thinking about what 
demand looks like, we need 
to think about what our con-
sumer looks like with the U.S. 
economy being the driving 
factor going into 2024,” Good 
said. “Though inflation has 
moderated, consumer debt 
and interest rates, cheaper 
alternative proteins, and eco-
nomic uncertainty may limit 
spending and impact purchas-
ing decisions.”

2024 USDA All-Fresh Re-
tail Beef prices are expected 
to average $7.90/pound and, 
while higher beef prices may 
soften consumer purchasing 
habits, Good predicted the 
consumer preference for the 
quality, consistency and safe-
ty of U.S. beef will continue 
to support relatively strong 

demand. “Premiums for high-
er quality beef should remain 
as consumers have shown a 
willingness to pay for Choice 
grade or better beef.”

Global protein demand has 
continued to rise around the 
world and tighter global pro-
tein supplies should broadly 
support prices in 2024. U.S. 
beef exports saw large de-
clines in 2023, down about 
13% and another 5% decline 
is expected in 2024, driven 
by smaller U.S. production 
and higher prices. Japan and 
South Korea remain the top 
U.S. beef export destinations.

Troy Bockelmann, Cattle-
Fax director of protein and 
grain analysis, said nation-
al Dec. 1 on-farm hay stocks 
were up 6.9% from a year-ago 
at 76.7 million tons with hay 
prices averaging $220/ton in 
2023. “Another good hay crop 
needs to be seen in 2024, to 
help rebuild stocks from the 
lows in 2022 and return prices 
to a more historically normal 
range. The first half of 2024 
will likely see prices support-
ed at more elevated levels be-
fore dropping by roughly $30/
ton following harvest.”

He noted that corn stocks-
to-use are at just under 15% 
and should keep the market 

below $5.50/bu. with a yearly 
average price of $5.00/bu. ex-
pected. “Overall, when think-
ing about watch items for 
2024, look at March perspec-
tive planting report, soybean 
exports, and the total princi-
pal crop acres.”

On the energy front, Bock-
elmann said that, for 2024, 
not much will change. He said 
crude oil is expected to aver-
age around $80/barrel and 
noted that the geopolitical en-
vironment will be the driver 
of price relative to oil markets.

Randy Blach, CattleFax 
chief executive officer, con-
cluded the session with an 
overall positive outlook, and 
noted that the current cat-
tle cycle will be much slower 
and prolonged compared to 
the last as heifer retention 
has not yet started on a na-
tionwide basis. He expects the 
peak in cattle prices is likely 
to occur in 2025-2026 and, 
in the meantime, industry 
profitability will continue to 
swing in favor of the cow-calf 
producer as excess feeding 
and packing capacity chases a 
declining supply of feeder cat-
tle and calves.

NCBA

continued from page 3
CATTLEFAX
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direction of cattle markets in 
coming years. The report in-
dicated that there were 28.2 
million beef cows in the US 
on January 1. That is the few-
est number of beef cows since 
27.3 million head in 1961. The 
2.5 percent decline was pretty 
much in line with pre-report 
expectations. The beef cow in-
ventory was even smaller than 
following the drought of 2010-
2013. Cow numbers hit their 
previous low of 28.96 million 
on January 1, 2014. While the 
national beef cow numbers 
were fewer than those follow-
ing the drought, that was not 
the case in Texas. Texas’ cow-
herd did decline by 4.3 per-
cent, a larger percent decline 
than the national herd, - down 
4.115 million head.  The herd 
remains larger than following 
the drought.

The number of heifers held 
for beef cow replacement de-
clined again, down 1.4 percent. 
As a percent of the cow herd, it 
does not appear to be a large 
enough number to suggest 
herd expansion. There were 
some significant revisions to 
heifer replacements in the pre-
vious year’s report, but the re-
visions don’t change the over-
all picture of herd numbers.

The report includes an esti-
mate of the number of stock-
er cattle out on small grain 
pastures, like wheat pasture. 
The data includes the states of 
Kansas, Oklahoma, and Texas. 
It indicated that there were 
1.59 million head on small 
grain pastures. That was the 
fewest since 1.5 million in 
2018. The number of stock-
ers on wheat pasture over the 
last decade has totaled 1.73 
million, so this year’s figure 
is smaller than average. This 
number certainly fits with 
more cattle on feed than a year 
ago as cattle were likely placed 
earlier rather than put on pas-
tures. Fewer stockers on win-
ter grain pastures combined 
with data on calves still on 
farms and ranches gives an es-
timate of the number of feeder 
cattle outside feedlots, adding 
to our information on available 
feeder cattle supplies. Feeder 
cattle supplies outside of feed-
lots were calculated to be 24.2 
million head, 4.2 percent fewer 
than last year and the fewest 
in decades.

This report can be thought 

of as longer term in nature. 
The number of cows gives a 
better estimate of calves to 
be born and future beef pro-
duction. The small number of 
feeder cattle outside of feed-
lots indicates tighter supplies 
ahead and even higher prices 
once expansion starts.

The Markets
Local auction markets re-

port sharply higher calf prices. 
Prospects have certainly been 

helped by abundant 
rain in local areas. 
Markets appear to 
be getting past the 
winter storm tur-
bulence with high-
er fed cattle prices 
and some pressure 
on the cutout. Much 
higher primal bris-
ket prices over 
the last couple of 
months have put some pres-
sure on BBQ restaurants.

Annual Gelbvieh & Balancer Bull & Female Sale
Saturday, March 9, 2024

Elmer, Brenda, Brad, Katie, Kinsley, Brody 
Benny, Sarah, Taegan, & Fallon McWilliams
27720 Barton Co Blvd. Asbury, MO   
 417-529-0081 |  417-529-7556  |  517-529-6436  

Call or Email Us to Receive a Catalog!
hilltop-farms@hotmail.com • 417-842-3225
Call or Email Us to Receive a Catalog!
hilltop-farms@hotmail.com • 417-842-3225
Call or Email Us to Receive a Catalog!
hilltop-farms@hotmail.com • 417-842-3225
Call or Email Us to Receive a Catalog!
hilltop-farms@hotmail.com • 417-842-3225

Committed to Raising Quality Seedstock
WWW.HILLTOP-FARMS.COM

Offering 50+ Head 12-18 Month Old Purebred
Gelbvieh & Balancer Bulls

12:30 PM • Joplin Regional Stockyards • Carthage, Missouri  

HF
brand to work for you for 

Put a bull with the  

Sale broadcast live on DV Auction.com
Videos of sale bulls & heifers will be on dvauction.com

• Several Homozygous Black / Homozygous Polled
• Bulls will be Semen & Trich Tested
• Blacks & Reds
• EPDS & Ultrasound Data Available 
• Low Birth Weights / High Growth /
 Packed with Meat & Muscle
• Most are Progeny out of Breed Leading AI Sires

HTFG HILLTOPS HAWKEYE H064
2023 Cattlemens Congress

National Champion Gelbvieh Bull
AMGV 1489488 Semen Available

TREMENDOUS
SET OF OPEN
HEIFERS LIKE
THESE SELL!

• Bred Heifers & Cow/Calf Pairs
• Heifers will be Pelvic
        Measured & Reproductive
        Scored
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by the calves is included in 
this average but Dr. Lalman 
said it would be accurate to 
assume they are drinking 1-2 
gallons of this total amount. 
That brings up a good point 
about the importance of 
water for calves. To ensure 
calves get enough to drink, fill 
tanks high enough so shorter 
animals can reach the water 
level. Natural water sources 
should be chopped so that 
calves can access the water 
source safely.

Water is usually a “hot 
weather” topic, but its im-
portance should not be over-
looked in the winter. Dehy-
dration is an added stress for 
cows in cold weather. Help 
cows deal with winter stress 
and maintain their body con-
dition by ensuring they have 
adequate water.

  

It’s no surprise that the 
main topic of conversation in 
the winter is how to help cows 
maintain condition through 
cold temperatures. Supple-
mentation and feeding are 
always on producers’ minds, 
but one often overlooked 
topic during cold weather is 
water. How much water do 
cows really need during cold 
weather?

Growing up in Nebraska, 
our cows were always graz-
ing crop residues during the 
winter and there was rare-
ly a natural water source. 
Because of this, water was 
hauled. Some Oklahomans 
look at me aghast when I tell 
them this, but I can honestly 
say it was just part of the job. 
Instead of supplementing 
cows with feed most of the 
winter, we hauled water.

A fact of beef production 
is that decreased temps in-

crease the need for addition-
al energy. This extra energy 
often comes in the form of 
dry feeds such as hay, by-
product cubes, or commodi-
ty blends. Water is essential 
to helping cows digest this 
additional feed. Limiting 
water will in turn compro-
mise feed intake and make it 
very hard for cows to main-
tain weight. Another factor 
that affects water need is the 
stage of production. The need 
for water will increase with 
the demands of production. 
For example, lactating cows 
will require more water than 
pregnant, dry cows. Water in-
take data collected by OSU 
and other research institu-
tions has provided baseline 
water intake data for all 
production stages of cattle 
so that people hauling water 
or building new water infra-
structure can estimate total 

water needs by cattle.
So how much water do they 

need? Water requirement 
guidelines are listed in OSU 
factsheet AFS-3299 “Esti-
mating Water Requirements 
for Mature Beef Cows”. This 
factsheet reports 1300-pound 
cows experiencing 40°F re-
quire approximately 9-15 
gallons of water daily. The 
lower end of that scale would 
apply to open or pregnant, 
non-lactating cows while the 
upper limits apply to lactat-
ing cows.

Further research evalu-
ating this range of water in-
take is currently being col-
lected by Dr. Dave Lalman 
and his research team. In 
the current study, 5-year-old 
cows weighing an average of 
1363 pounds with calves at 
side have been consuming an 
average of 15 gallons since 
mid-November. Consumption 

How Much Water Do Cows Really Need 
During Cold Weather?

By Dana Zook, NW Area Livestock Specialist, OSU Extension

Photo by Erik Steffens
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worthingtonangus.comJosh, Corry, Wriston, Grayson & Corbin
401 N Dade 231, Dadeville, MO 65635 • 417-844-2601 • worthingtonangus@gmail.com

Bid Live Online

March 23, 2024
9th ANNUAL PRODUCTION SALE

SATURDAY 12 NOON AT THE FARM IN DADEVILLE, MO

230 HEAD SELL

55 Registered Fall  Bred 
Females & Spring Pair s

100 Commercial                               Tested 
                                               Bred Heifer s

75 18-20 Month-Old Angus Bulls 

CONTACT US TO 
REQUEST A SALE BOOK.

Videos 
of the 
Offering

Follow
Us

ONE YEAR GUARANTEE • FREE DELIVERY • REPEAT BUYER DISCOUNT • AGGRESSIVE MARKETING ASSISTANCE 

Every decision, every day the goal at 
Worthington Angus is to create value 
for our customers. We are the leader 
in customer service as no one puts 
more time into marketing customer 
cattle.  We work every day to help our 
customers reach the best market and 
capture the value of their investment 
in Worthington Angus genetics.

OUR CUSTOMERS
Come First

Worthington Transcendent 2314 - One of only two bulls 
in the Angus breed with this level of marbling, ribeye, 

calving ease and $M.
CED 14   WW 62   YW 114   Marb 2.08   RE 1.04   $G 133

$B 222   $C 369

Worthington Kansas 2411 - The only son of Kansas in the 
breed with these projections for growth, marbling and 

ribeye.
CED 13   WW 85   YW 150   Marb 1.31   RE 1.43   $G 103

$B 221   $C 348

Water stands as an essen-
tial nutrient for beef cattle, 
much like it does for humans. 
It plays a vital role in various 
bodily functions, including 
growth, reproduction, lacta-
tion, and the regulation of 
body temperature. However, 
the winter season intensifies 
the challenge of providing 
a sufficient and accessible 
water supply. This difficulty 
is compounded by the freez-
ing temperatures and chang-
es in the behavior of the live-
stock during colder months.

Challenges in Winter 
Water Management

Managing water for live-
stock during the winter 
months presents distinct 
hurdles. The primary issue is 
the freezing of water sourc-
es, limiting cattle’s access to 
water. Cattle often increase 
their water consumption in 

colder weather to meet their 
heightened energy needs. 
This requires more focused 
management strategies to 
ensure they receive sufficient 
hydration.

In colder temperatures, 
cattle consume more feed to 
maintain body heat. If water 
availability decreases, feed 
intake also drops, leading to 
poorer body condition. This 
is particularly critical if the 
birthing season is in spring, 
as reduced water and feed in-
take during winter can lead 
to poor fetal growth rates 
and lower lactation levels.

Methods to Deliver Water 
in the Winter

Having electricity at your 
winter-feeding areas is a 
huge plus. It unlocks several 
effective methods to prevent 
your cattle’s water supply 
from turning into an icy haz-

ard. A straightforward solu-
tion is to use a plug-in heater, 
which can be installed in the 
drain plug of a large stock 
tank. This approach is sim-
ple and efficient, ensuring 
that water remains in a liq-
uid state for your herd.

Large stock tanks with 

larger capacity are another 
option that can be consid-
ered. Stock tanks need to be 
checked often to allow live-
stock access to water and 
ensure filling purposes. Opt-
ing for ones with a larger ca-
pacity can make a difference 

Ensuring Healthy Herds: The Critical Role of 
Water Management for Livestock in Winter

By Kate Hornyak, OSU Extension Program Coordinator

continued on page 27
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the growing season without 
the risk of disturbing soils 
in the early spring when 
conditions may be too wet to 
tread on. Broadcasting seed 
at this specific time is called 
“frost-seeding”.

Frost seeding is an effec-
tive and low input method 
for thickening up pasture 
and hay field stands (or even 
lawns) with a broadcast ap-
plication of seed. It is a meth-
od that is most successful 
with varieties of red clover 
and white clover.

Frost seeding can be im-
plemented in both fields with 
and without livestock pres-
ent. If livestock are in the 
field, hoof traffic can assist 
with seed to soil contact in 
combination with soil heav-
ing. You can broadcast the 
seed by hand, with a hand 
crank, or with a seed broad-
caster on an ATV. Seed could 
also be aerially applied via 
plane or drone if the service 
is available to you.

Frost seeding rates vary 
depending on the type of for-
age seed you choose. Frost 

seeding isn’t just for legumes. 
Some grasses can success-
fully be frost seeded as well. 
For best success, start with 
high quality seed and broad-
cast the seed during weath-
er patterns where nighttime 
temperatures drop below 
freezing and daytime tem-
peratures rise above freezing.

There are many situations 
where frost seeding legumes 
is advantageous. The prac-
tice can help remediate areas 
where bare ground is present. 
Whether the bare ground is a 
result of high-traffic, herbi-
cide application, or soil dis-
turbance, clover is likely to 
provide good cover to these 

areas in the spring. Soil cov-
erage as soon as possible 
helps prevent weeds from es-
tablishing in these sensitive 
areas.

It is important to consider 
that some broadleaf herbi-
cides may have residual im-
pacts on the establishment 
of legumes. There may be a 
recommended timeframe to 
wait between treating for 
broadleaf weeds and adding 
legumes or forbs back into 
the pasture. That time frame 
could vary from a few weeks 
to several months. Be sure 
to fully read all labels, keep 
accurate application records, 
and follow any restrictions 
dictated on the label.

Legumes are beneficial 
additions to pastures and 
hayfields for their ability to 
form mutually beneficial re-
lationships with nitrogen fix-
ing soil bacteria. These rhizo-
bia fix atmospheric nitrogen 
into plant available nitrogen 
in the root zone around the 
legumes and thus benefits 
the other plants growing in 
the area. To ensure fixation 
occurs, purchase inoculated 
seed. Legumes also provide a 
greater percentage of digest-
ible nutrients and proteins 
than most grasses, which im-
proves the nutritional value 
of the pasture or hayfield.

Frost seeding is an eco-
nomical way to gradually 
improve pasture condition 
in combination with provid-
ing appropriate fertility and 
harvest practices. For both 
legumes and grasses, the rec-
ommended seeding rates are 
less than 10 pounds of seed 
per acre. In our area, we have 
access to improved varieties 
of clovers with rhizobia in-
oculant for $3 to $5 per lb. 
The impact of that invest-
ment could repay itself sev-

eral times in the first year of 
growth.

If you are officially consid-
ering frost seeding now, note 
that the window for frost 
seeding typically spans from 
February 1 to March 15. The 
recommended seeding rates 
for the forages that deliver 
good establishment through 
frost seeding are provided 
above.

The ease of frost-seeding 
makes it appealing, but the 
seeding step alone isn’t all it 
takes for establishment to be 
successful.

It is important to pro-
vide time for frost seeded 
plants to grow substantial 
and healthy roots and leaves 
before allowing animals to 
graze them. Legumes need 
adequate sunlight to thrive. 
It may be necessary to clip 
a pasture in the spring be-
fore grazing to allow light 
to get through the canopy of 
already established plants. 
This allows the seedlings to 
get enough sunlight to be 
healthy, strong, and resilient 
to defoliation when grazing 
or haymaking begins.

Every farm has its own 
special traits that set it 
apart from others. Therefore, 
it may be beneficial to talk 
in more detail with a profes-
sional about your plans to 
improve the current status 
of your forage systems. Con-
tact your local Extension Of-
fice for free consultation and 
take the time to shop for good 
quality seed before the ideal 
day to plant it arrives.

continued from page 5
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Callaway 
Livestock 

Center, Inc.
On I-70, 4 miles east of 

Kingdom City, MO on outer road 

573-642-7486

Feeder Sale 
Monday 

12:30 p.m.

1st Thursday Night 
of Each Month

6:00 p.m. 
Special Cow Sale

John P. Harrison
573-386-5150   

Jack Harrison  
573-386-2138  

Here are a few tips to con-
sider stretching limited hay 
supplies. For additional in-
formation contact your local 
Extension agent. It is recom-
mended to consult with your 
feed nutritionist or County 
ANR Agent before making 
drastic changes in your feed-
ing program.

1.Inventory hay – know 
how much hay you have 
available; weigh a few bales 
to get an average weight or 
estimate the weights based 
on available information 
from Extension publications.

2.Minimize storage loss-
es – keep hay off the ground 
on a surface that will allow 
water to drain away; keep 
bales covered or stored in-
side a barn; if bale grazing 
limit the number of bales 
placed in the field to provide 
2-4 weeks of feeding to re-
duce weathering losses.

3.Reduce feeding loss – 
consider minimizing feeding 

losses; using hay rings with 
skirts / metal on the bottom, 
tapered ring designs, chains 
to suspend bales, or cone 
inserts to keep hay inside 
the feeder has been proven 
to reduce hay feeding loss-
es compared to hay rings 
with openings at the bottom; 
using an electrified tempo-
rary poly-wire placed down 
the center of unrolled hay 
will reduce losses from cows 

laying on the 
hay, trampling 
it into the 
mud, and def-
ecating on the 
hay; feeding 
processed hay 
into a bunk or 
large industri-
al tire reduces Table information sourced from The Ohio State University and University of Wisconsin-Madison

Tips to Stretch Short Hay Supplies
By Dr. Jeff Lehmkuhler, PhD, PAS, Beef Extension Professor, University of Kentucky

continued on 
page 29
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For over 100 years, Andy 
McCorkill’s family has kept 
pastures stocked with Her-
eford cattle in Southwest 
Missouri. It’s a rich heritage 
that he’s proud of and hopes 
to pass on to his kids to con-
tinue.

In the 1920’s, McCorkill’s 
great, great grandfather on 
his mother’s side, Benton Wil-
son, journeyed to Northern 
Missouri with his sons and 
their high school ag teacher 
to look at a herd of Hereford 
cattle. He believed the cattle 
would be hardy and rugged, 
but also easy-doing, import-
ant traits for the rough coun-
try he called home. Wilson 
ended up buying a carload of 
heifers and shipped them by 
rail back to his farm.

Fast forward to 1965 and 
McCorkill’s paternal grand-
father entered the Hereford 
business himself by trading 
for a handful of cows. In-
terestingly enough, around 
that same time, the Wilson’s 
stopped keeping registra-
tions on their herd, making 
both sides owners of pure-
bred cattle with no pedigrees.

Eventually, McCorkill’s 
parents married, and Andy 
entered the picture himself. 
In 2009, after several years 
of running a “commercial” 
operation of Hereford cattle, 
McCorkill’s dad Mike joined 
forces with Andy to create 
McCorkill Family Farms. 
They started transitioning 
back into registered cattle to 

capture more market value 
for their Hereford genetics. 
Now Andy, along with his 
wife, children, and sister Er-
in’s family, are the 5th and 
6th generations to carry on 
the family’s legacy.

All hands on deck
The three families all 

convene to make McCork-
ill Family Farms a success, 
with each maintaining their 
own distinct ownership of 
the operation. Mike, Andy, 
and Erin each have cat-
tle of their own and cattle 
owned together, but most of 
the daily care and respon-
sibility is handled by Mike 
and his wife Myra. “I live 
60 miles from mom and dad 
and most of the cows are 
closer to them,” Andy said. 
While his parents live and 
work “full-time” on the farm, 
Andy serves as a Livestock 
Specialist for the University 
of Missouri Extension. His 
time commitment limits his 
ability to help much on the 
farm during the week. Still, 
he is active with the decision 
making and management, 
and leads the AI breeding 
efforts for the entire herd. 
“We all pitch in and do ev-
erything together,” he said. 

McCorkill Family Farms 
runs around 30 registered 
cows in addition to some 
commercial Hereford and 
Hereford influenced females, 
some whose genetics can be 
traced back to the original 

herd from Northern Mis-
souri. As with any purebred 
breeder, Andy & Mike focus 
on raising high quality bulls 
and replacement females for 
commercial producers. They 
calve a majority of the fe-
males in the spring but keep 
about 25% as fall calvers to 
raise show calf prospects for 
the kids and ensure they 
have bulls available to sell 
throughout the year. 

Their first set of bulls were 
sold in 2011 and they’ve con-
sistently marketed between 
5-12 bulls a year to local cat-
tlemen. “We pick our top end 
bulls at weaning and sort 
them a little more as year-
lings to get the ones we want 
to market as bulls,” McCork-
ill said. Those that qualify 
are developed on grass with 
a limited supplement and 
sold around 15-18 months 
old private treaty. The lower 
end bull calves are castrated 
and finished on the farm to 
sell as freezer beef or sold as 
feeders.

Admitting that they try to 
keep their best replacement 
heifers in the herd, McCork-
ill said they routinely sell 
some of their best bred heif-
ers in the Missouri Opportu-
nity Sale, hosted by the Mis-
souri Hereford Association, 
and they consign bulls, pairs 
and bred heifers through the 
Central Mo Hereford Associ-
ation sale in Cuba, Mo.

Although small in num-
bers, the herd at McCorkill 
Family Farms is managed 
with a strict focus on per-
formance and profitability. 
Andy said the cowherd stems 

predominantly from Jour-
nagan Ranch genetics. They 
have two herd sires, one of 
which is home raised and 
comes largely from Journa-
gan Ranch breeding, and a 
younger bull purchased from 
Ellis Farms in Illinois. They 
also utilize artificial insemi-
nation to bring added genet-
ic value to the herd and in-
crease the market advantage 
for their AI sired calves. 

“We try and stay with ge-
netics that are semi proven 
and have been around for a 
while,” he said. “We want to 
make sure the product we 
produce will work for our 
customer and the more infor-
mation available on potential 
sires, the more likely we are 
to produce a consistent end 
product for our customers.”

With proven genetics as 
their foundation, McCorkill’s 
management and selection 
process for bulls and females 
is pretty simple. “We try to 
find something that will 
check all the boxes,” he said. 
He focuses on cattle that 
have strong maternal and 
growth traits, while also im-
proving carcass performance.

Heifers must be born early 
in the season and out of cows 
with a strong phenotype. “We 
do pelvic measurements and 
reproductive tract scoring on 
all the heifers, following the 
Show-Me Select protocol,” he 
said. If a heifer passes the 
tests, she gets a ticket into 
the herd, but then she’s on 
her own to prove herself. Mc-
Corkill said he doesn’t push 
his heifers very hard develop-
ing them and allows natural 
selection to weed out which 
females to cull. “We AI all the 
heifers one round and then 

McCorkill Family Farms
By Austin Black
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he said. The expectations 
continue as heifers remain in 
the herd too. “We’re not very 
forgiving on our cows. If they 
don’t calve in the primary 
window, they’ll be marketed 
to go somewhere else,” Mc-
Corkill said.

Bulls are managed to per-
form on minimal inputs to 
improve profitability and 
longevity. “We don’t push 
the bulls as hard as a lot of 
people,” McCorkill said. He 
utilizes grass, good hay and 
tries to limit supplements 
to 10# of feed each day. “The 
bulls we have now are on 
stockpiled fescue and supple-
ment,” he said.

McCorkill relies on genom-
ic information and EPD’s 
when it comes to breeding 
decisions and selecting what 
calves make the cut.  “Ge-
nomic data provides an im-
provement in predictability 
equivalent to a year’s calf 
crop for some traits. If you 
can do that at an early age, 
you’re able to weed out those 
that are less likely to be pro-
ductive before a lot of money 
is tied up in them,” he said.

Focusing on the funda-
mentals

When asked what his 
family’s ticket to success in 
the Hereford business is at-
tributed to, McCorkill quickly 
credits their grass manage-
ment program. “Every day 
you’re feeding hay, it costs at 
least $3 per day per cow as 
opposed to less than $1 per 
day with grazing,” he said. In 
addition to creating a man-
aged grazing system on their 
farms, Mike and Andy have 
incorporated annual forages 
into the fescue pastures to 
increase the available nu-
trients during key phases of 
the year. “If you don’t pay at-
tention to the grass for your 
spring calving cows, between 
calving and their peak lacta-
tion 60 days later, you’ll need 
to supplement,” he said.

McCorkill doesn’t just talk 
the talk, though. “We host 
one of the grazing schools at 
our place sponsored by the 
University of Missouri Ex-
tension, NRCS, and the local 
Soil and Water Conservation 
District. It’s nice to be able to 
show that what we do works, 
and we have grass when 

other producers don’t,” he 
said.

Still, the family’s success 
in the cattle business hasn’t 
always been easy. When Mike 
and Andy entered the regis-
tered game, it took a while to 
get their reputation built up. 
“You have to let your cattle 
sell themselves a little bit,” 
he said. “I haven’t embraced 
the social media for selling 
cattle but that seems to be 
a pretty big marketing tool 
and it’s relatively inexpen-
sive.”

Outside of marketing, the 
McCorkill’s have struggled 
to find a good balance in how 
many bulls they need to raise 

each year. “You either don’t 
have enough or you have too 
many,” he said. Gauging the 
demand months ahead of 
time has proven to be a chal-
lenge as they continue to ex-
pand the customer base and 
sell more bulls each year.

As they grow the herd, in-
vest in new genetics and ser-
vice new customers, though, 
the future and legacy of Mc-
Corkill Family Farms is look-
ing bright. “We’re proud of 
our heritage and we’re will-
ing to try to work with any-
one,” McCorkill said.
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Using Hereford bulls 
rather than Angus bulls in 
commercial Angus herds 
significantly increases an op-
eration’s net worth per cow 
and the average income gen-
erated per cow over time, ac-
cording to a recent analysis 
conducted by the University 
of Tennessee (UT).

“The key reason is the 
value of maternal heterosis, 
in general terms, and the 

specific performance advan-
tages inherent to the Here-
ford breed,” explains Char-
ley Martinez, UT Extension 
livestock economist. “For 
instance, previous research 
conducted for the American 
Hereford Association (AHA) 
documented a 7% pregnan-
cy advantage and a wean-
ing weight advantage of 12.1 
pounds for Hereford-sired 
commercial black baldies 

compared to Angus-sired 
commercial Angus calves. 
There are fewer open cows 
with the black baldy females 
each year, less cow deprecia-
tion and more calves to mar-
ket. At the same time, direct 
heterosis adds weaning and 
yearling weight to each calf 
marketed.”

Martinez conducted the 
analysis for the AHA, utiliz-
ing previous AHA research 

documenting the perfor-
mance of Hereford bulls com-
pared to Angus bulls when 
used on Angus-based cow-
herds. Specifically, he exam-
ined the impact for a herd 
of 30 cows and a herd of 500 
cows.

Martinez used 10-year 
price projections from the 
Food and Agricultural Policy 
Research Institute (FAPRI) 

Located 45 mi. SE of Kansas City, Mo on 58 Hwy. east at 
Modern Kingsville Livestock Auction Center at Kingsville, MO

 

All Consigners & Buyers Welcome
Call 816-597-3331 Office

Rick, Jeremy or Jared Anstine
816-258-3421 • 816-716-9288 • 816-878-5229

Website: www.kingsvillelivestock.com • email: anstineauction@gmail.com

Make Plans To Attend Our Next 

Special Cow &
Bull Sale

 Saturday, March 16th
11:00 am

Magnified Economic Returns 
New economic analysis highlights how much more Hereford and heterosis contribute 
to the bottom line of commercial cow-calf operations.
By Wes Ishmael

continued on page 30
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Without significant focus 
on controlling mature cow 
weight, cows are going to 
continue to increase in size, 
and that’s important because 
cow weight is a proxy for feed 
intake,” says David Lalman, 
Extension beef cattle special-
ist at Oklahoma State Uni-
versity (OSU).

Even though OSU’s pio-
neering research into cow 
feed efficiency on forage 
identifies some outliers, such 
as big cows that consume 
less low- to moderate-quali-
ty forage than smaller ones 
and some smaller cattle that 
are less efficient than their 
heavier counterparts, gen-
erally speaking, Lalman ex-
plains feed consumption in-
creases with cow weight.

In fact, according to OSU 
research, cow feed consump-
tion (ad libitum) increases 
2.1 to 2.5 pounds per day 
for every 100 pounds of ad-

ditional mature cow weight. 
That can be a concern for in-
dividual operations, as well 
as for the collective beef cow 
business. 

Added cow weight costs
Looking at USDA data, 

Lalman says steer carcass 
weights have increased an 
average of 5 to 6 pounds 
every year since 1971. The 
equivalent mature cow 
weight increased 7.3 pounds 
per year over the same peri-
od (Figure 1). Increases for 
both are due in part to many 
breeds’ aggressive selection 
for increased post-weaning 
and yearling growth over the 
past couple of decades (Fig-
ures 2 and 3).

In terms of input expense, 
in a majority of operations 
Lalman says each addition-
al 100 pounds of mature cow 
weight costs $75-$100 per 

year in increased 
feed consumption.

On the produc-
tion side of the 
equation, Lal-
man explains, “As 
a general rule of 
thumb, based on 
our research, an 
additional 100 
pounds of mature 
cow weight yields 
an added 6 to 28 
pounds of calf 
weaning weight in 
commercial opera-
tions.”

More specifi-
cally, Lalman ex-
plains the lower 
end of the weight 
range for addi-
tional calf wean-
ing weight is ex-
pected in a tough 
e n v i r o n m e n t 
where nutritional 
resources are lim-
ited. Conversely, 
the upward end of 
the range favors 
an environment 
where nutrition is 
adequate or abun-
dant.

WEIGHING THE RETURNS
Increased post-weaning growth may not 
offset increased cow cost.
By David Lalman and Wes Ishmael

continued on page 22
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Sancrest Trailer Sales
Billings, MO
417-744-2100

“In general, you’re not 
going to be able to pay for the 
added weaning weight if you 
sell calves at weaning unless 
you have customers willing 
to pay more for the added 
growth potential of the calves 
or you retain ownership in 
the calf beyond weaning,” 
Lalman says.

Otherwise, you incur the 
cost of maintaining larger 
mature cow weights with-
out also benefiting from the 
extra post-weaning growth.

“The industry assumes the 
additional income from ex-
tra-weaning growth far out-
weighs the increased cost of 
mature cow weight,” Lalman 
says.

As mentioned, addition-
al economic benefit can be 
reaped if marketed appro-
priately. Even then, however, 
Lalman points out maintain-
ing larger cows comes with 
added production risk.

 “During times that for-
age resources are challenged, 
such as drought, you’re going 
to have to sell more cows, 

and if you don’t modify the 
environment artificially 
through supplemental feed-
ing and higher input costs in 
order to avoid reproductive 
failure, you could have a di-
saster on your hands,” Lal-
man says. “It might not be 
evident every year, but cattle 
further away from matching 
their environment are going 
to be more susceptible to en-
vironmental extremes.”

Reaching the weaning 
weight plateau

Thinking back to the aver-
age 7.3 pounds of increased 
mature cow weight each year 
— that’s an added 73 pounds 
across a decade.

“How much added produc-
tion can an individual ranch 
stand?” Lalman wonders.

Various data suggests 
the average weaning weight 

growth at the ranch level is 
about tapped out.

Based on breed phenotyp-
ic data for Angus, Charolais 
and others, weaning weight is 
beginning to plateau, accord-
ing to Lalman. Standardized 
Performance Analysis across 
decades suggests weaning 
weight is mainly stagnant to 
declining.

Moreover, Lalman worked 
with analysts at Kansas 
State University to evaluate 
data from Superior Livestock 
Video auctions. They looked 
at sale lots identified as un-
weaned calves and project-
ed delivery weights based 
on delivery dates as a proxy 
for weaning weight. Wean-
ing weights for cattle in the 
northern tier of the country 
(Kansas and further north) 
began to plateau in approx-
imately 2005-06. Across the 

southern tier, researchers see 
continued weaning weight 
growth, similar to what oc-
curred in the north. The 
working hypothesis is that 
weaning weights in the south 
will also reach a plateau.

“The important thing is 
for you to know what’s going 
on in your own operation,” 
Lalman says. “If your calf 
weaning weights continue to 
increase to offset the added 
cost of heavier cows and 
you’re selecting aggressive-
ly for growth, then there’s a 
good chance it can pay off if 
you have a good relationship 
with those purchasing your 
cattle or if you retain owner-
ship.”

On the other hand, Lal-
man says, “If your weaning 
weights have stabilized, then 
it suggests more focus on cow 
cost is likely appropriate.”

As time goes on, OSU re-
search also indicates there is 
an opportunity to identify in-
dividuals that bend the curve 
by producing the heaviest 
weaning weights while con-
suming the least feed. 

 

continued from page 21
WEIGHING

The important thing is for you 
to know what’s going on in 

your own operation.
— David Lalman, Oklahoma State University



There are three stages of 
bovine parturition. Stage 1, di-
lation of the cervix is variable 
in length and can occur over 
hours or days. During Stage 
1, you may or may not notice a 
mucus string hanging from the 
vulva, cows with less appetite 
or cows separating themselves 
from herd mates. Stage 2 is the 
delivery of the calf. Stage 2 of-
ficially begins with the appear-
ance of the placenta (water 
bag) at the vulva. 

Deciding when/if to pro-
vide assistance to a female is 
based on what you observe at 
the onset and during stage 2 
of the birth process. Stage 3 is 
the delivery of the placenta or 
afterbirth, typically happening 
within a few hours after deliv-
ery of the calf. Understand-
ing the birth process, the nor-
mal timelines associated with 
Stage 2 and what a normal pre-
sentation of the calf fetus looks 
like are all critical in making 
the judgement call of when to 
offer assistance during calv-
ing. Intervening in the calving 
process too soon or too late can 
lead to a bad outcome. Unusual 
disturbance or stress too early 
in the process can slow down 
contractions and delay calving. 
Don’t jump the gun! Give the 
natural birth process time to 
run its course before interven-
ing. By that same token, wait-
ing too long to assist can lead 
to weakened or dead calves.

When to Assist?
“Start your clock” at the ap-

pearance of the water bag at 
the beginning of Stage 2. Nor-
mally, at this point, the fetus 
has entered the birth canal, a 
portion of the water bag can be 
observed, and the heifer/cow 
is usually lying down. Uterine 
contractions occur every couple 
of minutes and are accompa-
nied by contractions of the di-
aphragm and abdominal mus-
cles. Surrounded by the water 

bag, the calf’s front feet and 
possibly nose are beginning to 
protrude from the vulva. After 
the nose is exposed, the dam 
exerts maximum straining to 
push the shoulders and chest 
through the pelvic girdle. 

Once the shoulders have 
passed, the abdominal muscles 
of the calf relax and its hips 
and legs extend back to per-
mit easier passage of the hip 
region. At this point, the water 
bag has ruptured and the calf 
is normally free of fetal mem-
branes, because they remain 
attached to the cotyledons of 
the uterus. This ensures an ox-
ygen supply for the calf during 
birth. Upon passing though 
the vulva, the umbilical cord 
breaks, respiration begins, fill-
ing the lungs with air and the 
lungs become functional. 

Although the time inter-
vals presented here may vary 
among types and breeds of cat-
tle, and among individuals of 
the same breed, most recent re-
search indicates healthy heif-
ers, calving for the first time 
and with a normal presenta-
tion of the calf should calve 
unassisted within 60 minutes 
of the appearance of the water 
bag. Healthy cows with nor-
mal calf presentation typically 
calve in less than 30 minutes 
after the onset of stage 2. 

Deciding when to offer as-
sistance is a judgment call and 
good judgement is the result 
of experience. Obviously when 
we come upon a heifer or cow 
with the front feet and nose of 
the calf showing and water bag 
ruptured, but don’t know how 
long they have been trying, it 
can lead to anxious moments. 
When cows are lying down and 
having contractions and no 
water bag or calves’ feet can 
be seen, it can be a sign of an 
abnormal presentation or a 
very large calf. When you don’t 
know when stage two started, 
or it is apparent no progress 

is being made, or all 
signs are normal, but 
the timelines men-
tioned are expiring, 
you will need to con-
duct a vaginal exam 
to determine what is 
going on and if help is 
needed.

When to Assist with Calving
By Mark Z. Johnson
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To remain in the herd, it is 
crucial for a replacement heif-
er to conceive and maintain 
pregnancy. However, since 

females within a herd offset 
input costs with a live calf 
born each year, focus should 
not only be placed on preg-

nancy rates as a yearling, but 
subsequent pregnancy rates 
as a cow.

The traditional recommen-
dations have heifers reach-
ing 65% of their mature body 
weight by breeding to maxi-
mize pregnancy rates. How-
ever, multiple studies across 
various regions have shown 
heifers developed as low as 
48% mature body weight at 
breeding showed no impact 
on reproduction.

These studies have been 
conducted over 3 years or less, 
which may limit the ability to 
interpret results. However, 
developing heifers to a lower 
percentage of mature body 
weight at breeding could po-
tentially serve as a manage-

ment strategy to reduce input 
costs without sacrificing per-
formance. This study deter-
mined how differing heifer 
percent mature body weights 
(50, 55, 60, 65, and 70%) at 
breeding affected heifer per-
formance, calf performance, 
and subsequent pregnancy 
rates.

This study used data col-
lected from 2005 through 
2019 at the University of Ne-
braska, Gudmundsen Sand-
hills Laboratory using 1,434 
March- and May-calving Red 
Angus x Simmental crossbred 
heifers and cows.

HEIFER PERCENT MATURE BODY WEIGHT AT BREEDING
 What does it mean for pregnancy rates and calf performance?

By Josie Crouch, MS Animal Science, Kacie McCarthy, UNL Cow-Calf Specialist, and  Travis Mulliniks, former UNL Beef Cattle Nutritionist, Range Production Systems

continued on page 34
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heifer total since 1950. Since 
2001, USDA has provided the 
portion of beef replacement 
heifers that are expected to 
calve in the coming year. The 
current inventory of these 
bred beef heifers is 3.05 mil-
lion head, the smallest in the 
data back to 2001.

The estimated supply of 
feeder cattle outside feedlots 
is calculated by summing 
the inventories of other heif-
ers, steers >500 pounds and 
calves.

The smaller cattle inven-
tory is projected to result 
in a decrease of about five 
percent in total beef produc-

will sire. Milk EPDs indicate 
the milk level in the form 
of pounds of calf cows will 
wean based on the nutrition 
provided. Higher Milk EPDs 
not only result in daughters 
weaning heavier calves but 
also in higher nutritional re-
quirements in the cow herd 
so there is an optimum value 
depending on your produc-
tion environment. Mature 
Weight (MW) EPDs indicate 
the mature size of a bull’s 
daughters. Optimums in ma-
ture cow weight also depend 
on your production environ-
ment. The Sire Search fea-
ture at angus.org indicates 
considerable variation in MW 
EPDs among sires combining 
better than average genetic 
values for Calving Ease Di-
rect, Weaning Weight, Year-
ling Weight, HP, CEM Milk 
and Marbling.

Will You be Using Your 
Next Bull on Cows or Vir-
gin Heifers?

No one wants to pull calves. 
That being said, there is an 
extremely low incidence of 

dystocia in mature cows. Se-
lection for calving ease bulls 
in the form of higher Calving 
Ease Direct (CED) and low 
Birth Weight (BW) EPDs is 
a priority when bulls will be 
used on heifers.

What Else Should Be 
Considered?

Marketing endpoint 
of your calf crop should in-
fluence selection priorities 
when bulls are used as ter-
minal sires.

Your existing cowherd. 
Breed composition, dispo-
sition and body type, ma-
ture size, percent calf crop 
weaned, and percent of 
mature weight weaned all 
should impact what you pri-
oritize in bull selection.

Summary
Every operation should es-

tablish a budget for herd sire 
purchases. The return on this 
genetic investment is based 
on identifying the right bull 
(or bulls) that offer the best 
fit for your operation. Over 
time, 80 – 90% of genetic im-

provement is 
the result of 
sire selection. 
Herd bulls will 
either increase 
or restrict the 
profit potential 
of your opera-
tion.

tion to roughly 25.5 billion 
pounds in 2024. That’s three 
times as much beef as was 
produced in 1951, the last 
time the total cattle invento-
ry was this small; impressive 
growth in productivity in the 
beef cattle industry. Never-
theless, the current ability to 
produce beef is smaller than 
market potential today and 
the industry will look to re-
build numbers and increase 
beef production when condi-
tions allow.

continued from page 6

continued from page 7
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field will be. Heavy stockpile 
will have more and deeper 
root systems, helping to cre-
ate more resilient structure 
and more soil surface protec-
tion unless under very satu-
rated conditions.

You might ask how to es-
timate available forage. If 
you took a grazing stick or 
yardstick and measured the 
forage height in the potential 
field and measured it from 
the ground to a compressed 
height and multiplied that 
by 250 for normal dense 
stand, you would get a quick 
estimate of the total pounds 
of dry matter present.

It’s best to use a “com-
pressed” height to be more 
accurate. I usually have a 
light clipboard with me and 
lay it on top of the forage and 
measure below that. You will 
quickly note that it takes 
quite a bit of standing forage 
to be even 3,000 pounds. Not 
all of that will be desirable or 
grazable, nor should it be.

If you want a more accurate 
estimate of the vegetation 
present, you can make your-

self a clipping frame that is 
approximately 12 x 23 inches 
or 1.92 square feet. Lay that 
frame on the ground and clip 
the forage that is within the 
frame and place it in a pre-
weighed paper bag. If time 
allows, set the bag of forage 
in a warm dry spot until the 
forage is air dry – this nor-
mally takes several days de-
pending on conditions. You 
can also carefully dry the for-
age in a microwave, but this 
too is time consuming, a bit 
precarious, and also usually 
annoys my wife if done in the 
kitchen.

Once the forage is dry, 
weigh the sample in grams. If 
you don’t have a gram scale, 
weigh it in ounces and multi-
ply it by 28.35 to get grams. 
Multiply the grams of dry 
weight by 50 and you have 
an estimate of total pounds 
per acre of dry matter. I’ve 
only seen one field since De-
cember that was over 3,000 
pounds.

Pastures that are grazed 
or treaded on by livestock 
during the winter, especial-

®

BY  CONNOR  AGRISCIENCE

S I L A G E   B A R R I E R   F I L M S  

ly when the ground is not 
frozen and saturated, will 
usually have quite a bit of 
sod disturbance that will not 
only increase compaction, re-
duce desirable plant density, 
and increase opportunities 
for annual weeds, but also in-
crease the likelihood of ero-
sion. Be careful grazing this 
winter, especially after such 
a dry, lower production fall.

We should still have some 
good opportunities to get a 
little fresh snow which is 
ideal to frost-seed legumes 
into. I especially like it be-
cause I can see my tracks 
and know where I’ve been 
and get a better pattern with 
the seeder. With most fields 
having slightly less forage 
than usual left behind, frost 
seeding some clover into 
these fields and getting a 
good stand should be pretty 
easily done.

Slightly higher seeding 
rates are best for frost seed-
ing than for conventional 
seeding. White clovers can be 
seeded at 1-1.5 lb. per acre. 
Remember it is a very small 

seed – you can get it on too 
thick if not careful. I’ve found 
that mixing it with anoth-
er seed as a carrier is good. 
Red clover should be seeded 
at 6-8 lbs. per acre; birds-
foot trefoil at 5 lbs. per acre 
and common lespedeza with 
hulled seed at 10 lbs. per 
acre. Those are single species 
rates, if mixing, then each 
would be reduced.

All legumes should be in-
oculated with the appropri-
ate inoculants (rhizobia) for 
that species to ensure proper 
bacteria, good germination 
and growth. Coated seed, 
when available, can solve 
lots of problems including 
seed size, the inoculants and 
it can even help the pH for 
the seedling.

Remember, it’s not about 
maximizing a grazing event, 
but maximizing a grazing 
season! Keep on grazing!

continued from page 9
STOCKPILE
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spring Charolais Bull salespring Charolais Bull sale

SALE  HOSTSSALE  HOSTS
Mike & Sara Kisner
Connor & Cannon
5805 Perkins Rd. 

De Soto, MO 63020
(636) 236-0306 cell

wildindianacres@yahoo.com
Shannon Carpenter: 937-418-2275

SALE  MANAGERSALE  MANAGER
Greg Hubert
P.O. Box 100 • 
Oakley, KS 67748
785-672-7449 (cell)
greghubert@st-tel.net

selling 62 Charolais Bulls selling 62 Charolais Bulls 
50 eighteen month olds

1pm 1pm ••  Saturday Saturday     ••   March 16 2024  March 16 2024
J oplin Regional Stockyards J oplin Regional Stockyards   ••   Carthage  MO  Carthage  MO

BID ONLINE AT:BID ONLINE AT:

WIA-GC MR CARTER 2216 P
11/17/2022 

BW: 88 lbs  AWW: 773 lbs      

lotlot  lot 3 

WIA BECKHAM 2211 P
9/1/2022 
BW: 72 lbs   AWW: 794 lbs

lotlot  lot 24 
 WIA MR WILEY 2195 P, 

11/10/2022 
BW: 89 lbs  AWW: 772 lbs

lotlot  lot 31 

WIA MR PRIVATE 2145 P 
9/9/2022  BW: 79 lbs  AWW: 755 lbslotlot  lot 28 WIA MR LOAD UP 2166,

 9/7/2022 BW: 94 lbs  AWW: 848 lbslotlot  lot 16

when temperatures drop. To 
combat ice formation, con-
sider installing a continuous 
flow valve. This valve will 
prevent freezing and ice from 
accumulating in the tank.

In areas where electricity 
isn’t an option, natural sourc-
es like ponds and springs 
come into play for livestock 
hydration. However, during 
winter, these natural water-
ways can present challenges, 
especially on extremely cold 
days when freezing is a con-
cern. To navigate this, one can 
employ innovative methods 
such as a collection trench 
combined with solar-heated 
devices. These systems often 
include heat tubes buried 
deep underground, captur-
ing solar energy to prevent 
water from freezing. Howev-
er, it’s important to note that 
even with these measures, on 
particularly frigid days, with 
frequent visits by the herd to 
the water source, a thin layer 
of ice may still form. In such 
instances, breaking the ice 
becomes necessary to main-
tain uninterrupted access to 
water for your livestock.

What is Ideal
Keeping the ideal tem-

perature of drinking water 
for cattle is a balance – it 
should neither be hot nor 
frozen. The sweet spot lies 
between 40 and 65 degrees 
Fahrenheit. It’s interesting 
to note that steers with ac-
cess to cool drinking water 
have shown to gain an addi-
tional 0.3 to 0.4 pounds per 
day compared to those con-
suming warmer water. This 
underscores the importance 
of regularly checking the 
temperature of water, espe-
cially in waterers equipped 
with heaters, to avoid what’s 
known as a “runaway” – a sit-
uation where the water gets 
too warm.

To accurately gauge the 
water temperature, use a 
thermometer, but remember 
to keep it suspended in the 
water rather than letting it 
touch the bottom of the con-
tainer. The bottom, especial-
ly if heated, might show a 
higher temperature than the 
actual water. Conduct these 
checks over several cold days 
to ensure consistency. Main-

taining water temperatures 
at least at 40 degrees Fahr-
enheit is crucial not just for 
the mechanical aspects of 
water delivery systems, but 
also for sustaining optimal 
animal performance.

Furthermore, according 
to the “Beef Housing and 
Equipment Handbook” from 
1987, a guideline for water 
access is that 16 cows should 

continued from page 15
ENSURING HEALTHY

be able to drink from each 
foot of a water fountain or 
tank perimeter. This is based 
on the assumption that cows 
are penned and have contin-
ual access to water through-
out the day. Practical experi-
ences often suggest that this 
number can be exceeded if 
the water flow is consistently 
adequate.

Understanding and im-

plementing these insights 
about water temperature 
and accessibility can sig-
nificantly impact the health 
and growth rates of cattle, 
especially in controlled envi-
ronments like pens. Regular 
monitoring and adjustments 
as per weather conditions 
are key to ensuring the well-
being of your livestock.
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WWW.PRIDEOFTHEFARM.COM  800-553-1791

RETROFITS MOST COMPETING 
MINERAL FEEDERS.

Available only with Pride of the Farm ®

INSECT-A-SOCK... 
REDUCE FLIES, LICE, TICKS, MOSQUITOES

USA PATENT #8,353,260

• 2” diameter sock attaches to outside of flap
• With EPA approved insecticide, recharge every 7 to 10 days during fly season
• Durable and effective, allows for self-treatment

To Find a Dealer, contact....

SoMo Agri 
Supply
Springfield, MO
800-725-1880

Zeitlow Distributing
McPherson,  KS  800-364-1605
Boonville, MO  800-530-5158

OR SEE AN MFA DEALER

Zeitlow Distributing
McPherson, KS 800-364-1605
Boonville, MO 800-530-5158

SoMo Agri Supply
Springfield, MO
800-725-1880

Central Missouri Feed & Supply
6775 W. Bruce Ln., Harrisburg, MO 65256

573-881-1798
threebarl@hotmail.com

OR SEE AN MFA DEALER

PARAMOUNTPARAMOUNT
Now is a paramount time to verify your genetics in the Feeder Calf Certifi cation Program.

The Red Angus Live Animal Specifi cation, recognized by the USDA, acknowledges
Red Angus are genetically Angus and meet requirements to be

included in many Angus branded-beef programs.

Genetics, not hide color, 
qualify an animal as Angus.

Visit RedAngus.org

impact the bull’s overall 
health, which can have ef-
fects on semen quality and 
production.

Routine assessment in-
cludes an examination for 
physical soundness – such 
as hoof structure, body con-
dition, scrotal circumference, 
and penile extension – as well 
as an assessment of sperm 
production ability and semen 
quality. A breeding sound-
ness exam reflects the bull’s 
breeding soundness on that 
day, and the sperm assessed 
at that time are a result of 
spermatogenesis from more 
than 60 days prior to the 
breeding soundness exam. 
The motility of the sperm is 
tested to see what percent 
are moving progressively for-
ward – a minimum of 30% 
should be alive and swim-
ming in a forward direction. 
Morphology (proper struc-
ture) of the semen is also as-
sessed; the bull must have at 
least 70% normal sperm cells 
to pass.

Additionally, bulls are pal-

pated rectally to ensure nor-
mality of internal structures 
and seminal vesicles. It isn’t 
uncommon for young bulls 
to get infections within the 
seminal vesicles. This can 
show up as white blood cells 
in the semen sample, which 
would be a reason to defer or 
possibly fail a bull, and treat-
ment with antibiotics would 
be required. Yearling and 
younger bulls tend to have a 
higher fail rate. Bulls often 
overcome maturity defects 
when identified early, but 
this is not always the case, 
so we can’t just assume the 
maturity defects that have 
a negative impact on fertil-
ity will go away. I prefer to 
wait at least three weeks to 
retest, so I’m giving the bull 
a chance to resolve these ma-
turity defects or fight off the 
infection if they were treated.

Contributing factors to 
be aware of

As living beings are faced 
with stressors, the reproduc-
tive system is the first thing 
that goes on the chopping 

block. Meaning, the body no 
longer delegates resources 
to the reproductive system, 
which can impact a bull's 
ability to produce semen. A 
number of events or risks 
can impact semen quality 
and bull productivity, includ-
ing:
•Stressful events such as se-

vere weather challenges
•Scrotal frostbite
•Injury effects compounded 

by chronicity
•Poor nutrition or mineral 

program
•Missed or inconsistent feed-

ings
•Pain associated with lame-

ness
•Health challenges (i.e., high 

parasite load, respirato-
ry disease)

•Excess fly pressure

Ensure success with a 
solid health program

Try to do everything you 
can to ensure the bulls stay 
healthy prior to and through-
out the breeding season so 
that they're in tiptop shape 
to go out and get the job done.

For a bull’s success, pro-
vide proper nutrition (even 
in the offseason), and be sure 
they are included in your 
herd health program. It is 
important that they receive 
vaccinations against com-
mon diseases in your area 
and, of course, the best re-
source to guide you on this 
topic is your herd veterinari-
an. Generally, the major viral 
respiratory and reproductive 
pathogens (bovine viral diar-
rhea, infectious bovine rhino-
tracheitis, bovine respiratory 
syncytial virus, parainfluen-
za type 3), as well as bacte-

ria such as leptospirosis and 
clostridial diseases should be 
included in your vaccination 
plan. Other considerations, 
depending on disease preva-
lence, might be to include a 
foot rot and pinkeye vaccine. 
Fly control is extremely im-
portant for your entire herd, 
especially the bulls. Bulls 
tend to attract an even high-
er fly burden than cows. We 
want to make sure that they 
aren't so preoccupied with 
fighting flies that they're 
not concentrating on the job 
at hand. I recommend using 
tools like fly tags, sprays and 
incorporating insect growth 
regulators or natural insect 
repellent components like 
garlic into your mineral pro-
gram to keep the fly popula-
tion down.

In today’s beef industry, we 
are faced with many exter-
nal forces beyond our control 
that greatly impact an oper-
ation’s profitability (weather, 
regulations, operating costs, 
volatile markets, etc.). We 
have to manage risk wher-
ever we can; don’t gamble on 
your herd’s reproductive effi-
ciency and health. The time 
and resources invested in 
your bull’s breeding sound-
ness exam and proper health 
plan is the best insurance 
you can buy to ensure you 
are turning out a herd sire 
that is capable of getting the 
job done and will give you the 
best chance at success.

continued from page 11
DON’T GAMBLE
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waste compared to feeding 
processed hay on the ground.

4.Cull – consider selling 
less productive females, open 
cows, and cows with structur-
al/functional issues to reduce 
the number you must over 
winter; consider selling the 
bull as the market may pro-
vide the opportunity to sell 
a mature bull and replace 
him with a younger bull next 
spring.

5.Limit time access to hay 
– research has shown dry 
cows in mid-gestation can be 
maintained on good quality 
hay when they have restrict-
ed access time to only 6-8 
hours a day; the hay savings 
comes from less waste as 
feeding behavior is altered; 
all cows must be able to ac-
cess hay at any given time; 
this is not recommended for 
young or thin cows, lactating 
cows or growing animals.

6.Substitute hay with 

grain – calories and protein 
can be provided from sup-
plements; grain/commodity 
mixes can be used to replace 
hay; cows can be maintained 
on a low hay diet by using 
grain supplementation that 
balances the nutrient supply 
and animal requirements; 
consult a nutritionist be-
fore making extreme feeding 
changes.

7.Deworm young animals 
– animals with an internal 
parasite burden will have re-
duced efficiency.

8.Feed an ionophore – if 
grain supplementation will 
be used, consider adding an 
ionophore to increase the 
energy efficiency of the feed 
consumed. Consult your nu-
tritionist to discuss inclusion 
rates and developing a sup-
plement program. Previous 
work has shown that feeding 
200 mg of monensin allowed 
cows to maintain body condi-
tion on 10-15% less hay.

With the current above av-
erage temperatures, first hol-
low stem in wheat pastures 
will likely be here earlier 
than is usual. So, it’s a good 
time to look at the benefits 
and costs of grazing wheat 
past first hollow stem. Let’s 
start with the research.

There are two Oklahoma 
studies that looked at the 
impact of extended wheat 
grazing on wheat grain yield. 

continued from page 17
TIPS TO STRETCH

Fieser et al. (2006) looked 
at grazing stockpiled wheat 
forage, where Redmon et al. 
(1996) looked at wheat pas-
ture that was grazed over 
the winter months. So, when 
looking at Fieser et al., the 
results show far less wheat 
loss from extended grazing. 
Meaning, if wheat pastures 
have been grazed over the 
winter months or are behind 
normal growth, Redmon et al. 

results are where we should 
focus.

In Table 1, wheat yield 
losses are given as a percent-
age of wheat yield. Assuming 
35-bushel wheat grain yield 
(without extended grazing), 
one day of extended grazing 
is a loss of 1.75 bushels. At 
$6 per bushel, that’s $10.50 
per acre in lost grain. Next, 
let’s calculate the value of 
one day of extended stocker 
grazing. Assuming a stock-
ing rate of 0.64 head per 
acre, $1.80 value of gain, 
and 3 pounds per day gain, 
one day of extended grazing 
generates $3.46 per acre in 
added revenue. The differ-
ence in returns per acre from 
one day of extended grazing 
is -$7.04 per acre. The losses 
increase quickly as extended 
grazing continues. By just 
three days past first hollow 
stem, extending grazing has 

a net return (value of stock-
er gain less wheat grain loss) 
of -$21.13 per acre. At seven 
past first hollow stem, the 
loss is over $45 per acre. This 
is before charging opportuni-
ty cost to the stocker enter-
prise.

The results are robust to 
changes in wheat prices and 
stocker gains. If wheat price 
is $6 per bushel, the stocker 
value of gain would need to 
be $5 per pound to roughly 
breakeven on extended graz-
ing. Alternatively, at $1.80 
value of stocker gain, wheat 
price would need to be about 
$2 per bushel to roughly 
breakeven on extended graz-
ing.

The economics are clear: 
don’t graze past first hollow 
stem if you intend to harvest 
wheat grain.

The Simple Economics of Extended Wheat 
Grazing and Why it’s a Bad Idea

By Eric A. DeVuyst, Department of Agricultural Economics, Oklahoma State University
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at the University of Missou-
ri. Estimated acreage and 
management decisions were 
based on USDA’s Structure, 
Management Practices, and 
Production Costs of U.S. Beef 
Cow-Calf Farms (2023). An-
nual budgets were created 
based on state cow-calf bud-
gets.

“Using the USDA publi-
cation, we have the number 
of acres associated with the 
operations, the fixed costs as-
sociated with them, the feed 
costs and any cash reserves 
that a producer would have, 
on average, and then we 
project forward using FAPRI 
prices,” Martinez explains.

In broad terms, for each 
herd size of the Here-
ford-sired and Angus-sired 
calves, the model uses ran-
dom pools of performance 
data, cost data, expenses 
and income. Each model rep-
resents 500 simulations for 
each year of the 10 years. 
Next, Martinez evaluated 
the difference between the 
Hereford and Angus models 
for annual net farm income 
and net worth.

“Cash is king. Producers 

always ask us about net farm 
income. That’s what deter-
mines their tax liability and 
cash reserves,” Martinez 
says. “Any decision that im-
pacts cashflow has long-term 
effects. The decision to alter 
what you buy or not sell, for 
instance, has a short-run ef-
fect on a producer’s net farm 
income in a given year.”

Longer term, all of those 
decisions contribute to net 
worth over time.

“People who choose to 
run cattle on their land are 
choosing to utilize those re-
sources to generate wealth 
into the future rather than 
using the same resources to 
invest in the stock market, 
as an example,” Martinez ex-
plains. “Take your three clas-
sic financial documents, the 
income statement, your cash-
flow statement and your bal-
ance sheet. They show your 
operation’s net worth, and a 
key part of that is current as-
sets including cash on hand. 
That’s why cash is king from 
an accounting standpoint.”

Analysis results
Net Farm Income1 
•At the end of 10 years, 

breeding commercial Angus 

cows to a Hereford bull re-
turns an average of $90 more 
per cow per year in a 500-cow 
herd, compared to breeding 
commercial Angus cows to an 
Angus bull.

•At the end of 10 years, 
breeding commercial Angus 
cows to a Hereford bull re-
turns an average of $76 more 
per cow per year in a 30-cow 
herd, compared to breeding 
commercial Angus cows to an 
Angus bull.

•Net farm income is larger 
in the Angus-sired herds for 
the first two years as Here-
ford-sired herds retain more 
replacements, foregoing in-
creased cash sales.

Net Worth2 
•Across 10 years, breeding 

commercial Angus cows to a 
Hereford bull returns an av-
erage of $305 more per cow 
per year in a 500-cow herd, 
compared to breeding com-
mercial Angus cows to an 
Angus bull.

•Across 10 years, breed-
ing commercial Angus cows 
to a Hereford bull returns 
an average of $1,326 more 
per cow per year in a 30-cow 
herd, compared to breeding 
commercial Angus cows to an 
Angus bull. The significant 
difference in value, compared 
to the 500-head herd is be-
cause each single head con-
tributes more relative value 
to the smaller herd.

Martinez emphasizes 
the magnitude of difference 
rather than the specific dol-
lar amounts is the key take-
away from the analysis since 
every operation is unique. For 
instance, the average income 
generated per cow was 21% 
more for the 30-head herds 
using Hereford bulls rather 
than Angus. It was 24% more 
in the 500-head herds.

“As a producer retains 
more black baldy females 
over time, the net impact of 

• Featuring ‘   Program’  
   Cattle  Weekly 

• DVAuction Service for convenient 
   online  viewing & bidding

For more information: Ross Patton  573-308-6657 • Bill Patton   573-308-6658  
• David Patton – 573-308-6655 • 

Visit our website at www.scrsvienna.com • or E-mail us at: SCRSVienna@gmail.com
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maternal heterosis is mag-
nified. That’s what is driving 
the significant economic ad-
vantage over time,” Martinez 
says. “The bottom line is that 
with the rational assump-
tions made in these models, 
Hereford bulls returned sig-
nificantly more average an-
nual net income per cow per 
year and significantly more 
average annual net worth 
per cow per year than using 
Angus bulls in a commercial 
Angus herd over time.”

While economic advantag-
es are similar for both herd 
sizes, Martinez notes, “There 
is added benefit for smaller 
herds in that they are able 
to achieve the economic gain 
although they lack the econ-
omies of scale typically asso-
ciated with the larger herds.”

Martinez also calculated 
net present value associat-
ed with the decision to use 
Hereford rather than Angus 
bulls. “Whether it was the 
30-head herd or the 500-head 
herd, using Herefords offered 
a three to one advantage,” he 
says.

Control what you can
The UT analysis also un-

derscores the impact of man-
agement decisions over time 
and the value of managing 
for the longer term rather 
than year to year, according 
to Martinez.

“The bull someone buys is 
one of the most consequen-
tial decisions of a cattle op-
eration,” Martinez says. “For 
the most part, we don’t have 
much control over what we 
get in terms of price, but 
what we can control is man-
agement and our inputs. We 
do have control over how we 
use everything in between to 
help with the variable costs, 
help with the fixed costs and 
help our bottom line.” 

continued from page 20
MAGNIFIED

Model Assumptions and Details
Ten-year models were developed for 30-cow and 500-

cow commercial Angus herds utilizing a Hereford bull 
or an Angus bull. These models incorporated cattle-cy-
cle effects on returns to enterprise cattle sales (pre-
miums for black-hided animals) and fluctuating input 
prices (estimates taken from Food and Agricultural 
Policy Research Institute — FAPRI). Model results 
were compared to analyze impacts on an operation’s 
net worth and net farm income. 

For each model, estimated acreage and manage-
ment decisions were based on Structure, Management 
Practices, and Production Costs of U.S. Beef Cow-Calf 
Farms, USDA (2023). Replacement percentages start-
ed at 15% and gradually increased to 35%.
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As we start 2024, many 
beef cattle producers are 
about to start the calving 
season. Across the state, for-
age availability is variable. 
Some places have seen se-
vere drought in late summer/
early fall, causing producers 
to feed more hay and deplete 
their winter hay supply.

Many producers were able 
to put up plenty of hay. How-
ever, we have received sev-
eral emails and phone calls 
dealing with hay quality 
being lower than expected 
this year. Entering the peak 
of hay feeding season, here 
are a few situations we are 
seeing, and the potential 
ramifications.

1. I will restrict feed in the 
last trimester to decrease 
calf birth weights.

2. I need more protein to 
go with my hay.

3. There is a tendency to 
underestimate crude protein 
and overestimate energy.

I will restrict feed in 
the last trimester to de-
crease calf birth weights.

Is this correct? Absolute-
ly! The problem is that is not 
the only thing it will affect. 
Recent research has focused 
on fetal programming. Fetal 
programming is the concept 
that maternal stimulus or 
insult during fetal develop-
ment has long-term effects 
on the offspring.

One of the most critical as-
pects of fetal programming 
involves adequate nutrition, 
or lack thereof, for the dam. 
Research has shown min-
imal impact on calf birth 
weights, however restricted 
nutrition during the last tri-
mester decreased weaning 
weights, finishing weights, 
and hot carcass weights. Ad-
ditionally, research from Ne-
braska indicated that heifers 
from nutritionally restrict-
ed cows reached puberty 14 
days later than those with 

proper nutrition.
I need more protein to 

go with my hay.
Is this correct? Possibly, 

however protein is only half 
of the equation. From April 

Nutritional 
Considerations 

Going into Calving
By Lawton Stewart, Extension Beef Cattle Specialist, UGA

continued on page 32
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1 to December 1 of last year, 
924 bermudagrass hay sam-
ples and 151 fescue hay sam-
ples were submitted to the 
UGA lab. The mean crude 
protein (CP) and energy 
(TDN) values were 10.6% and 
54.1%, respectively for ber-
mudagrass, and 10.6% and 
54.9%, respectively for fes-
cue. Figure 1 represents the 
CP and TDN requirements 
of a brood cow throughout 
the production year. As you 
can see, as cows are entering 
the final trimester, their CP 
requirement is exceeded by 
the average bermudagrass 
and fescue sample, but the 
energy requirement falls 
short for bermudagrass. 
More importantly, there is a 
slight deficiency for CP for 
peak lactation but falls tre-
mendously short for TDN.

There is a tendency to 
underestimate crude pro-
tein and overestimate en-
ergy. 

The cheapest money you 
will ever spend in a beef 
cattle operation is a forage 
test, guaranteed!!! In a re-
cent Master Cattlemen’s 
Program, free forage testing 
was offered to participants 
along with a survey asking 
producers to estimate what 
they thought the quality of 
the hay was (prior to test-
ing). This survey resulted 
in 83% of producers under 
estimating the protein of 
their hay compared to the 
actual. This would result in  
purchasing protein supple-
ment when not needed. For 
energy, 50% over estimated 
energy. This would result 
in depriving needed energy 
during late gestation and 
early lactation. In addition 
to the previously discussed 
fetal programming issues, 
this could also cause delayed 
breeding. An actual example 
of over estimation of energy 
is illustrated in Figure 2.

The over estimation could 
likely result in breeding de-

Reynolds Herefords
1071 County Road 1231 
Huntsville, MO 65259

Home: 660-277-3679 • Matt: 660-676-3788 
• Barb: 660-676-4788

Email: reynoldscattle@cvalley.net

November  6th
Auction

Lunch at 11:00 a.m.
Sale at 12:30

RH Standard Lad 0313
Solid As A Rock Sire Group

Sale Offering
16 - 2010 Heifer Calves Jan. - May
16 - Breeding Bulls 7 to 18 months
16 - Spring Calving Bred Females
16 - Spring Calving Black Females
        Bred to Hereford Bulls
8 -    Fall Calving Pairs
6 -    Show Steer Prospects
Both Horned & Polled Offered

November 5, 2010 Sale offerings on 
Display 3:00 P.M.

CHB Dinner at 6:00 P.M.
Call or E-Mail for Catalog

What Does this Report Mean to Me?

MARKET  REPORT
Live Cattle Feeder Cattle Daily

Live Cattle:  My thoughts center around this market stabilizing now.  I’ve been 
placing a bullish tilt to this market for some time now.  I may need to temporarily 
place this on “hold” for a while.  The higher placements the last three months will 
have a negative impact on prices yet, so like they say, “All good things come to those 
who wait”.  I see production numbers staying over last years’ levels until at the 
least the end of the year.  Beef shipments have been lagging last years’ levels now 
for about a month.  Two weeks ago they were 8% lower than last year.  This weeks 
report showed exports a whopping 56% lower than last year.  This ain’t good.  Low 
imports and high exports have held this market up all summer.  We’re starting to 
lose some of that.  I just can’t pull the trigger yet on long term bullish hopes.

 Feeder Cattle:  All you have to do is look at the corn market for a reason for the 
pull-back in feeders. If I owned a feedlot I’d be nervous to say the least.  I do feel 
the feeder market has overdone it to the downside and it will be tough to break it 
further.  The early corn harvest has most feeder buyers in the field and I don’t think 
they’ve really had time to concentrate on buying feeders.  Let’em get caught up a 
little and they’ll head to town.....checkbooks in hand....bulging with “corn” money.  
This market will rally....wait and see.

 

 

Trading commodity futures involves substantial risk of loss 
and my not be suitable for all investors.  The recommendations 
express opinions of the author.  The information they contain is 
obtained from sources believed reliable, but is in no way guaran-
teed.  The author may have positions in the markets mentioned 
including at times positions contrary to the advice quoted herein.  
Opinions, market data, and 
recommendations are subject to change at any time.  

Allendale Inc.

Q #1
What do you think the price of fats will be in April 2011
Answer: It’s hard to see the forest for the trees here, but peering through the foliage I see $105.00 fats on the horizon for April.  Demand is 
going to have to kick in though in order to get it.

Q #2 
 Due to the recent break in feeders, would you be holding your fall-weaned 
calves for a while or letting them go?

Answer: What ever happened to the easy questions?  This will depend upon your weaning sched-
ule and your available feed supply.  I’m long term bullish the feeder market but the “reality” of 
right now probably dictates letting them go.  If you keep them for an extra 30 days, make sure you 
minimize the grain in the ration.  Grow them on good forage....”sell” $4.50 corn.  If the fat market 
stays sluggish and corn prices don’t moderate, about the only thing you’ve got to hang your hat on 
for “higher feeders” is “Hope”.

Rich Nelson 
Allendale Inc. 
815-578-6161
rnelson@allendale-inc.com

573-641-5270

layed 42 days. The resulting 
loss in weaning weight could 
easily reach 80 lb, result-
ing in an approximate $176 
decrease in value per calf. 
Through forage testing, the 
producer would know to feed 
4 lb/d of a supplement such 
as corn gluten feed. Based 
on a 25-cow herd, this could 
easily return $3,575 above 
cost. That is a no-brainer!

Brood cow nutrition is 

a crucial part of a beef cat-
tle operation. Between fetal 
programming and maintain-
ing the proper calving inter-
val, it is imperative for pro-
ducers to pay close attention 
to the nutrients available 
in their forages, and if they 
meet the requirements of 
their herd.

Figure 1. The nutrient requirement of a mature brood cow through a 365-day calving 
interval.

Figure 2. Actual example of over-estimating energy. 

continued from page 31
NUTRITIONAL

                        
 Angus - Purebred
 Home Raised - Commercial
 Guaranteed Safe in Calf to
 Registered Angus Calving-Ease Bulls
 Will start calving in March
 Complete Health Program
 From a closed herd for 30 years 
 Weighing about 1100 lb.

FOR SALE

107 HEAD BRED HEIFERS

"These are as good as I have ever raised!"
              - John Barnhart, JB Cattle Co.

JB Cattle Co. - Vienna, MOJB Cattle Co. - Vienna, MO

573-578-3086573-578-3086



Hand-Tooled &Hand-Tooled &
Custom BrandedCustom Branded

LEATHER SHEATHSLEATHER SHEATHS

AMBER 
BONE

TRAPPER

Hand-Made

in the U.S.A.

Get your Custom Case knife Get your Custom Case knife 
with a Branded Sheath for with a Branded Sheath for 
about what the knife about what the knife 
normally costs.normally costs.

800-753-6511            keith@cuttingedgeus.com

LeatherShopUS.com
 www.Logo-Knife.com



continued from page 24
HEIFER PERCENT � The Midwest Cattleman · February 22, 2024 · P34

6 1 0 1 0 2 , 0 3  r e b m e t p e S  n a m e l t t a C  t s e w d i M e h T

Green Springs
Performance & Efficiency Tested

BULL SALE
Sunday, Nov. 21st, 1:00 P.m.

at Mo-Kan Livestock, Butler, MO

Call 448-7416 for information 
& sale Catalog

www.greenspringsbulltest.com • gsbulltest@gmail.com

90 BULLS
Selected from over 

200 on test

8 Breeds
Large Genetic Pool

“Only the best 
pass the test”

• ANGUS • GELBVIEH  •  LIMOUSIN •
• LIMFLEX • SIMMENTAL •

 • BRAUNVIEH • HEREFORD •

Buffalo Livestock Market

Lyle Caselman - Owner-Manager: 417-345-7876 • Mobile: 417-533-2944
Leon Caselman - Owner: 417-345-4514 • Mobile: 417-588-6185

Call Lyle or Leon to find out what we can do for you:
Danny Cross 417-576-5461 • John Sanwald 417-588-9113 • Bobby Cole 573-674-3131 

Barn 417-345-8122

Watch our 
sale live on the 

Internet at
www.CattleUSA.com

Special 
Vaccinated 

Cattle 
Sale

2nd Sat. of 
Each Month

Cattle Sale 
Every 

Saturday
12:00 Noon

Selling all classes 
of cattle

Special 
Stock Cow 
& Bull Sale

3rd Tuesday

Sheep
& 

Goat Sale

4th Tuesday

BSE Clinic Time
By Eldon Cole, University of Missouri Extension

Has your bull had a breeding 
soundness exam (BSE) since 
you pulled him from the breed-
ing pasture this summer? Fer-
tility and breeding ability can 
fluctuate in bulls from year-to-
year and season-to-season. If 
you’ve preg checked your cows 
and found several open, it just 
might be cause to check him 
out.

We’ve scheduled four clinics 
where you can get your bulls 
completely examined, given 
parasite control treatment and 
vaccinated and be ready to turn 
out if everything checks out 
okay. In addition, if you’d like, 
they can check your bull for the 
sexually transmitted disease, 
trichomoniasis. Trich is on the 
rise in this part of the world. It’s 
suspected when a large number 

of cows keep coming back in 
heat. There are no other out-
ward signs of trich in the bull 
or cow for that matter.

Here are the dates and loca-
tions of our fall clinics.

October 11 - Barry County Vet 
Services, Cassville
Contact: Dr. Voyd Brown, 847-

2677

October 12 - Kent Veterinary 
Clinic, Billings
Contact Dr. Harvey Kent, 744-

2222

October 13 - Dake Veterinary 
Clinic, Miller
Contact: Dr. Chuck Dake, 452-

3301

October 14 - Countryside Ani-
mal Clinic, Aurora
Contact: Dr. Mike Bloss, 678-

4011

Besides the BSE, I will be at 
the clinics to answer questions, 
discuss bull sales, expected 

progeny differences (EPDs) and 
breeding programs or whatever 
is on your mind. Ed Trotter with 
Pfizer will be at some of the clin-
ics with information on their 
DNA evaluation program.
Call the above veterinary of-

fices for your appointment time. 
Of course, there’s a limit to the 
number of bulls the clinics can 
accept so you may need to pick a 
different time and/or a different 
veterinarian. It’s just important 
to have your bulls checked out.
A survey of cow-calf farms in 

24 states in 2008 showed that 
about 25% do a semen evalua-
tion on their bulls before turn-
out. I doubt if we’re that high 
in southwest Missouri. The 
October BSE clinics in the past 
few years have found more prob-
lems with bulls than the clinics 
in March. Hot weather could 
be more of a problem than cold 
when it comes to bull fertility. It 
could even be from fescue toxins 
consumed or a combination of 
factors.

Conclusions and 
Implications

During the development 
period, it is crucial to make 
management decisions that 
focus not only on initial per-
formance, but also on how 
subsequent performance may 
also be impacted (ex. plane of 
nutrition, high versus low rate 
of gain, natural service ver-
sus artificial insemination). 
Producers should consider 
developing heifers in a way 
that optimizes reproductive 
performance and best encom-
passes the goals of their oper-
ation, rather than striving for 
a specific target weight.

Calculations
The average herd mature 

body weight from the March- 
and May-calving herds were 
calculated by the average body 
weight of 5, 6, and 7-year-old 
cows at weaning, with weight 
being adjusted to a common 
body condition score of 5. The 
average weights for March 
and May cows were 1,107 and 
1,072 lbs., respectively.

To determine heifer actu-
al mature body weight per-
centages within the breeding 
groups, heifers’ recorded body 
weights at breeding were di-
vided by their respective herd 
average mature body weight. 
March-calving heifers were 
at an average of 60% mature 
body weight at breeding, with 
a range of 42% to 85%. Heif-
ers in the May-calving breed-
ing ranged from 46% to 92% 
mature body weight at breed-
ing with an average of 67%.

A retrospective regression 
analysis was conducted on 
percent of estimate mature 
body weight to determine 
predicted responses of initial 

pregnancy rates, subsequent 
pregnancy rates (2-, 3-, 4-, 
and 5-year-old cow), and calf 
production at differing heifer 
mature body weight percent-
ages. Differences in calving 
season, year, and when the 
heifer was born in the calving 
season were all accounted for 
in the statistical analysis. 

Results
•A greater percentage of 

mature body weight at breed-
ing showed higher pregnancy 
rates as heifers and as 2-yr-
olds.

•Percent mature body 
weight of heifers at breeding 
had no impact on subsequent 
pregnancy rates after 2 years 
of age.

•Heifers at a lower percent-
age of mature body weight at 
breeding had a greater per-

cent that calved in the first 
21 days of the calving season.

•As heifer percent mature 
body weight increased, subse-
quent calf birth and weaning 

body weights increased, by 
1.2 lbs and 5 lbs, respectively, 
per 5% BW increase at breed-
ing.
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Midwest Seedstock & Agribusiness

Beefmaster (cont)Angus Brangus

Charolais

Jim
417-827-0623

Registered Angus Cattle Since 1933
Performance Tested Bulls For Sale

www.clearwaterangus.com
joann.pipkin@gmail.com

Joann
417-827-2756

T H E  P I P K I N  FA M I LY

REGISTERED 
ANGUS

BULLS FOR SALE
CWC, Inc.

Bill & Marta Osborn
Steve & Jeanie Osborn
5633 Farm Road 1012
Purdy, Missouri 65734

417-489-5440
417-850-4749www.cwcangus.com

Sound Genetics 
Reasonable 
Expectations

417-944-2219

BULLS, FEMALES & 
EMBRYOS FOR SALE

KENNY & JANYCE HINKLE
RT. 6 • BOX 69, NEVADA, MISSOURI 64772 

hpca@centurytel.net

KB Farms
~ Registered Beefmasters ~ 

Bulls & Females For Sale

620-252-9002
BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
Performance Data - EPD’s

Gentle - Halter Broke
Lawrence Shuey • Cassville, MO

417- 826-5881

BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

BOLLMAN BEEFMASTERS
Berachiah Beefmaster Bloodlines

Bulls For Sale
Performance Data - EPDs - Gentle

Bollman Beefmasters   Pierce City, MO

417- 235-2497

Paul & Rhonda Wallen
Lockwood, MO Home: 417-424-3204

Cell: 417-808-0296

Quality Genetics with Power & Performance
Low Birth Weights, Great Weaning and Yearling Weights

email: wallenprairieranch@yahoo.com

Red, Black & Polled
Breeding Stock
Show Heifers

BEEFMASTERS

Ultrasound 
Data

GELBVIEH
Breeding Age Bulls  • Replacement Heifers

Markes Family Farms
Waukomis, OK

580-554-2307

Gelbvieh Bulls for Sale
Selling sons private treaty out of 
this outstanding A.I. sire. Black & 
Red, DNA tested, Homozygous 

polled, highly functional genetics 
that will increase profitability.

WOAK Revolution 08T
AMGV #1056207

Semen also available thru 
Cattlemens Connection (800)743-0026

White Oak Farms - Myron Bahm
4375 White Oak Rd
Fordland, MO 65652

(417)576-0687

Annual Sale 4th Monday in March

Jan: 785-482-3383 
Arden: 785-482-3398

Box 8 – Dwight, Ks 66849Cell – 785-466-1422
www.oleenbrothers.com jakoleen7@gmail.com

Jesse - 785-499-3250 
(for horses)

Directory

LeJeune Farms
Service Age Angus 

& LimFlex Bulls For Sale

417-445-2214 or 417-777-0894
Halfway, MO

Hereford

KB Farms
~ Registered Beefmasters ~ 

Bulls & Females For Sale

620-252-9002
BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
Performance Data - EPD’s

Gentle - Halter Broke
Lawrence Shuey • Cassville, MO

417- 826-5881

BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

BOLLMAN BEEFMASTERS
Berachiah Beefmaster Bloodlines

Bulls For Sale
Performance Data - EPDs - Gentle

Bollman Beefmasters   Pierce City, MO

417- 235-2497

Paul & Rhonda Wallen
Lockwood, MO Home: 417-424-3204

Cell: 417-808-0296

Quality Genetics with Power & Performance
Low Birth Weights, Great Weaning and Yearling Weights

email: wallenprairieranch@yahoo.com

Red, Black & Polled
Breeding Stock
Show Heifers

BEEFMASTERS

Ultrasound 
Data

GELBVIEH
Breeding Age Bulls  • Replacement Heifers

Markes Family Farms
Waukomis, OK

580-554-2307

Gelbvieh Bulls for Sale
Selling sons private treaty out of 
this outstanding A.I. sire. Black & 
Red, DNA tested, Homozygous 

polled, highly functional genetics 
that will increase profitability.

WOAK Revolution 08T
AMGV #1056207

Semen also available thru 
Cattlemens Connection (800)743-0026

White Oak Farms - Myron Bahm
4375 White Oak Rd
Fordland, MO 65652

(417)576-0687

KB Farms
~ Registered Beefmasters ~ 

Bulls & Females For Sale

620-252-9002
BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
Performance Data - EPD’s

Gentle - Halter Broke
Lawrence Shuey • Cassville, MO

417- 826-5881

BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

BOLLMAN BEEFMASTERS
Berachiah Beefmaster Bloodlines

Bulls For Sale
Performance Data - EPDs - Gentle

Bollman Beefmasters   Pierce City, MO

417- 235-2497

Paul & Rhonda Wallen
Lockwood, MO Home: 417-424-3204

Cell: 417-808-0296

Quality Genetics with Power & Performance
Low Birth Weights, Great Weaning and Yearling Weights

email: wallenprairieranch@yahoo.com

Red, Black & Polled
Breeding Stock
Show Heifers

BEEFMASTERS

Ultrasound 
Data

Gelbvieh

Limousin

LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifer
Double J Ranch • Mindenmines, MO

417-842-3353
Ron & Will James

Muscle – Growth – Efficiency

• Polled Red & Black
• Gentle Disposition
• Calving Ease

• Hi-Performance
• Maternal Ability
• Efficiency Experts

#1 Cross for Angus Cows

Schrock
Cattle Company

Stan & Emily
660-766-2636
660-988-1163 Rt 2 Box 27 Greentop, MO

Loftin Beefmasters
Polled Beefmaster

Bulls

Nixa, MO  •  417-827-9391

The Midwest 
Cattleman

cattleman@cuttingedgeus.com

ADVERTISE Selling top quality Reg. Beefmaster 
genetics. Bulls & Females

www.wallenprairieranch.com

WALLEN PRAIRIE RANCH
PAUL & RHONDA WALLEN - (417)808-0296

Annual Production Sale
2nd Saturday in June

997 N Dade 91, Lockwood, MO

SELLING PRIVATE TREATY
YEAR ROUND

Beefmaster

Herefords
ellis Family

19264 Lawrence 2170 aurora, Mo 
417-466-8679

jimbellis@missouristate.edu

Three Generations Raising
No Excuse Herefords

ULTRABLACK & 
BRANGUS BULLS & 

HEIFERS
Delivery Available Discounts for Veterans!

Visit Horseheadranch.net           
918-695-2357

Call Mike Taylor  

Talala, OK

Advertise 
TODAY!

417-644-2993



LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifers
Double J Ranch • Mindenmines, MO

417-214-4567
Home:

417-350-9810
Will’s cell:

Salers

Rockin R Ranch
Gary Richter
Guthrie Center, IA 50115

Seedstock for Sale

Igenity Profiling
all sale cattle

Cell: 641-757-1291
E-mail: bvrsalers@iowatelecom.net

Web: www.iowasalers.com
Rockin R Ranch page

Salers

Quality Simmental cattle to grow on.

Fullbloods, Full Fleckvieh and Fleckvieh 
influenced Fullbloods and Purebreeds.

Semen, embryos and foundation
stock available at the ranch.

P.O. Box 3832 • Joplin, MO 64803
Phone and Fax: 316-856-2338

Email: scorsej@steaksalive.com
Web Page: http//www.steaksalive.com

Red Angus

Balanced & Proven Genetics 

Dan: 913-909-1912
www.lacysredangus.com

Red Angus Bulls
Heart of Missouri Farms

Tipton, MO

660-433-2541(home)
573-353-3013(cell)

YEARLING BULLS FOR SALE.  GREAT EPD'S
Dr. Reuben Merideth, 

Rusty Merideth,  and Wanda Merideth

Merideth Land & Cattle Company, located just outside 
of Fayette, Missouri, strives to create relationships with 

cattlemen who wish to improve their Shorthorn cattle 
inventory through superior genetics.

1559 Highway 124 Fayette, Missouri 65248
573-489-2739 | Email: rmmerideth@att.net

Continuing the Merideth tradition of breeding quality shorthorn cattle

Shorthorn

Santa Gertrudis

Santa Gertrudis Bulls
Registered & Polled
Jim Campbell Farm

Cameron, MO
816-830-3033

Misc. (cont)

Misc.

Polled Shorthorn Bulls
~ Practical genetics and environment ~

For profit minded cattlemen.
Robert Sneed  •  Sedalia, MO

660-826-1718

“Quality in every Weigh”
Polled Shorthorn Cattle

Top Genetics available for 
your selection

Hugh Moore Jr. & Sons
31056 Old Fidelity Rd.
Jerseyville, IL 62052

(Located 40 miles North of St. Louis)
618-729-4448

www.mooreshorthorn.com

Black Simmental BullsS INCE  1993

Heifer-mate to Bulls for Sale

•Calving Ease 
•Attractive
•Athletic
•Sound Footed
•Docile 

WE
DELIVER

Mike Williams 
Higginsville, Missouri 

816-797-5450
mwauctions@ctcis.net

Highland Cattle Registry 
Heartland Highland Cattle

Association & Registry
Open Registry for Foundation Highlands

For more info and a free information packet

417.345.0575 or text 417.733.3201

heartlandhighlandcattle@gmail.com
hhcaregistry@gmail.com

www.heartlandhighlandcattleassociation.org

Red Poll

Large Selection Red Angus Bulls,
Yearlings - 2 Yrs.

Ken Keesaman   H:816-675-2503 

Kody Keesaman H:816-675-2281 

Osborn, MO 64474
email: Ken@kkfarmsredangus.com

C:816-390-4988

C:816-724-1432

Shorthorn (cont)

Simmental

 Portable
Automatic
Livestock
Feeders

Feed On Time Every Time

Eliminate Hand Feeding

Buy Feed In Bulk

Stay Safe

CALL TODAY OR VISIT OUR WEBSITE
855.646.7123 • www.solarfeeders.com

Rogers, AR

Eliminate Self-feeder Waste

Join us for our 2024 Spring Sale:
March 16th.

STRATEGICALLY BREEDING AMERICAN  
& CANADIAN RED ANGUS GENETICS

Ray or Susan •  314-630-0332 
Ranch located in Central Missouri

MapleOaksRedAngus.com

Limousin (cont)

Haybuster, Jones, WHO,
              & Other Brands.
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*LOOK FOR OUR AD IN THE MIDWEST CATTLEMAN*
THIS IS A FREE SERVICE - EMAIL YOUR SALES INFORMATION TODAY!

cattleman@cuttingedgeus.com

Mar 23   3C Cattle Co, Carrollton, MO

Mar 23* 8 Story Farms Charolais Bull & Female Sale, Gallatin, MO 785-672-3195

Mar 23   Arkansas Bull & Commercial Female Sale, Heber Springs, AR

Mar 23   New Haven Angus Annual Bull Sale, Leavenworth, KS 

Mar 23* Seedstock Plus South Missouri Sale, Carthage, MO 877-486-1160

Mar 23* Worthington Angus Production Sale, Dadeville, MO 417-844-2601

Mar 24* Silver Genetics Production Sale, Maryville, MO 660-541-0361

Mar 25* Green Springs Bull Test, Nevada, MO 417-448-7416

Mar 25* Oleen Bros Annual Production Sale, Dwight, KS 785-466-1422

Mar 25* SW MO Performance Tested Bull Sale, Springfield, MO  417-293-8002

Mar 26* GenePlus Brangus Bull Sale @ Chimney Rock, Concord, AR 877-436-3877

Mar 27   Diamond H Ranch Annual Production Sale, LaCrosse, KS

Mar 28   Sweiger Farms Bull Sale, Maysville, MO

Mar 30   3C Cattle Co, Carrollton, MO

Mar 30* Rogers Cattle Co & Lile Farms Red Angus Sale, Strafford, MO 417-241-1302 

Apr  1    Brockmere Farms, New Cambria, MO

Apr  1 * Green Garden Angus Annual Prod. Sale, Ellsworth, KS 785-472-3752 

Apr  2    Hubert Charolais Ranch Annual Bull  Sale, Monument, KS

Apr  4    Hunter Angus Sale, Fair Grove, MO

Apr  4 * Pharo Cattle Co Bull Sale, Springfield, MO 800-311-0995

Apr  5    Meyer Cattle Co Bull Sale, Bowling Green, MO

Apr  6    Four-State Angus Association, Springfield, MO

Apr  6    Gardiner Angus Ranch Annual Production Sale, Ashland, KS

Apr  6    Midwest Beefmaster Bull & Heifer Sale, Exeter, MO

Apr  6    Peterson Farms Charolais Top Pick Sale, Mountain Grove, MO

Apr  6 * Show Me Classic Bull Sale, Windsor, MO 660-527-3507

Apr  6 * The Andras Kind Red Angus Bull Sale, Manchester, IL 217-473-2355

Apr  6    The Gathering at Shoal Creek, Excelsior Springs, MO

Apr  9 * Sydenstricker Genetics Influence Sale, New Cambria, MO 573-581-1225

Apr 13   Central Missouri Polled Hereford Breeders’ Spring Sale, Cuba, MO

Apr 13   Lucas Cattle Co Sale, Cross Timbers, MO

Apr 13   Ozark & Heart of America Beefmaster Spring Sale, Springfield, MO A

Apr 13 * Power Performance Pedigree Sale, Mountain Grove, MO 417-293-8002

Apr 13   The Renaissance 32nd Anniversary Edition Sale, Strafford, MO

Apr 15*   Jim D. Bellis Family Pld Hereford Production Sale, Aurora, MO 417-466-8679

Apr 20   Belle Point Ranch, Lavaca, AR

Apr 20   East Central Missouri Angus Assoc Sale, Cuba, MO 

Apr 20* New Day Genetics Spring Bull Sale, Salem, MO 573-453-0058

Apr 27   Aschermann Akaushi Sale, Carthage, MO

Apr 27   Heart of the Ozarks Angus Sale, West Plains, MO

Apr 28* Show-Me Reds Sale, Springfield, MO   MissouriRedAngus.com 417-327-7870

May  4   Central States BBU Mid America Futurity & Sale, Locust Grove, OK

May  4* HHCA 13th Spring Highland Cattle Auction, Springfield, MO 417-345-0575

May  4   Soaring Eagle of the Ozarks Female Sale, Springfield, MO

May  6   Gardiner Angus Ranch “Meating Demand” Bull Sale, Ashland, KS

May 10  Wild Indian Acres Mature Cowherd Dispersal, Cuba, MO

Jun   8 * Wallen Prairie Ranch Production Sale, Lockwood, MO 417-808-0296

Mar  2    Cason’s Simmental & SimAngus Bull Sale, Russell, IA  

Mar  2    Gibbs Farms Sale, Ranburne, AL

Mar  2 * Judd Ranch Gelbvieh/Balancer/RA Bull Sale, Pomona, KS 785-566-8371

Mar  2    Laflin Angus Ranch Production Sale, Olsburg, KS

Mar  2 * Loving Farms Proven Performance Sale, Pawnee Rock, KS 620-786-2018

Mar  2    Missouri Select Annual Production Sale, Keytesville, MO   

Mar  2 * Seedstock Plus Arkansas Bull Sale, Hope, AR 877-486-1160

Mar  2    T & S Strnad Annual Charolais Production Sale, Formoso, KS

Mar  3    Gold Bullion Group’s 22nd Annual Bull Sale, Westmoreland, KS

Mar  4    Buck Ridge Cattle Co Bull Sale, Seymour, MO 

Mar  4    Lyons Angus Ranch Sale, Manhattan, KS 

Mar  5 * Schutte & Sons Pld Herefords 51st Prod Sale, Guide Rock, NE  402-756-3462

Mar  8    Bar S Ranch Production Sale, Paradise, KS

Mar  9 * Hilltop Farms Gelbvieh & Balancer Sale, Carthage, MO 417-842-3225

Mar  9    Sampson Cattle Co Annual Bull Sale, Kirksville, MO

Mar  9 * Seedstock Plus Red Reward Bull & Female Sale, Osceola, MO 877-486-1160

Mar  9    Soaring Eagle of the Ozarks Bull Sale, Springfield, MO

Mar  9    Wright Charolais Bull Sale, Kearney, MO

Mar 10   Flickerwood Angus LLC, Jackson, MO

Mar 13   R.A. Brown Ranch Bull Sale, Throckmorton, TX 

Mar 14   BJ Angus Genetics, Manhattan, KS

Mar 14   Henke Angus, Salisbury, MO

Mar 14   McCurry Angus Ranch Bull Sale, Hutchinson, KS

Mar 15   15th Annual SW IA Gelbvieh/Balancer Bull & Female Sale, Creston, IA

Mar 15   Marshall-Fenner Farms Sale, Boonville, MO

Mar 15* Mushrush Red Angus Annual Production Sale, Elmdale, KS 620-340-7461

Mar 15   Sunflower Genetics Sale, Maple Hill, KS

Mar 15   Wann Ranch, Poteau, OK

Mar 16   Beef on Forage Beefmaster Bull & Female Sale, McAlester, OK

Mar 16   Bradley Cattle Bull & Bred Female Sale, Springfield, MO

Mar 16   Brinkley Angus Ranch, Green City, MO

Mar 16   Ertel Cattle Co Annual Production Sale, Kirksville, MO

Mar 16   Falling Timber Farms Sale, Marthasville, MO  

Mar 16   Mississippi Valley Angus Assoc Sale, Cuba, MO

Mar 16   NE Arkansas Assoc. Sale, Charlotte, AR  

Mar 16* Reds in the Green Hills, Harris, MO 660-748-6350

Mar 16   Valley Oaks Spring Sale, Warsaw, MO  

Mar 16* Waukaru ‘The Gathering’ Shorthorn Bull Sale, Rensselaer, IN 219-819-0430

Mar 16* Wild Indian Acres Charolais Bull Sale, Carthage, MO 636-236-0306

Mar 17   April Valley Farms, Leavenworth, KS

Mar 17* Briarwood Angus Bull & Female Sale, Butler, MO 660-679-3395

Mar 18* B&D Herefords & Beran Bros. Angus Prod. Sale, Claflin, KS  620-587-3709

Mar 18   Hinkle’s Prime Cut Angus Sale, Nevada, MO

Mar 19   Hinkson Angus Performance Bull Sale, Cottonwood Falls, KS

Mar 20   Mid-Kansas Angus Breeders’ Sale, LaCrosse, KS

Mar 21   Benoit Angus Production Sale, Esbon, KS

Mar 21   T Bar S Focused on the Future Female Sale, Billings, MO

Mar 22* Barrett Cattle & Mill Brae Ranch Bull Sale, Maple Hill, KS 785-224-8509

Mar 22   Howard County Angus Association Sale, Boonville, MO
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Cold temperatures fol-
lowed by muddy conditions 
from melting snow has creat-
ed special challenges for beef 
cattle producers, said Kansas 
State University beef exten-
sion specialist Justin Wag-
goner. 

“We’re getting muddy, but 
at the same time we’ve got 
these cold temperatures, so it 
really starts to add up, if you 
will, in terms of the impact it 
can have on cattle,” he said. 

Waggoner said monitoring 
the body condition of gestat-
ing cows during times of cold 
stress becomes critical for 
calving and rebreeding. 

“I would encourage cow-calf 
producers to pay close atten-
tion to body condition score on 
cows, especially as we begin 
to get closer to calving,” he 
said. “The other side of that is 
we need to prepare ourselves 
that if we’re seeing some thin 
cows at calving, then we need 
to consider what that looks 

like in terms of the upcoming 
breeding season. Likely, it’s 
going to take longer for those 
cows to cycle back.” 

Observing the weights of 
replacement heifers experi-
encing cold stress relative to 
target weights at breeding 
should also be monitored, ac-
cording to Waggoner. 

“We get this implication of 
cold stress, and these heifers 
aren’t able to gain as much,” 
he said. “Take the opportu-
nity to do a weight check on 
those heifers 45 to 60 days 
before the expected breeding 
season.” 

Bulls require management 
during harsh winter weather 
as well, Waggoner said. 

“We talk about the impor-
tance of bull management of-
tentimes in providing bedding 
for those bulls, but the other 
piece of that is we certainly 
want to encourage producers 
to do a semen test prior to 
turnout,” he said. “We’re more 

focused on the calves and the 
upcoming calving season, so 
it’s just really easy to overlook 
those bulls.” 

Management of feeding 
sites is also important. 

“We need to consider mov-
ing the location where we’re 
feeding those livestock. If 
we’re still feeding cows out on 
pasture, rolling hay, then we 
need to make sure that we’re 
minimizing the damage to a 
particular location, or we may 
need to do some clean-up of 
those long-term feeding sites 
once conditions improve,” he 
said. 

Concerning the growing 
and finishing sectors of the 
industry, poor pen mainte-
nance and muddy conditions 
take a toll on the gain of fed 
cattle, Waggoner said. 

“Hoof deep mud can start 
to impact cattle performance 
and reduce it by as much as 
15%,” he said. 

Additionally, background-

ing and growing operations 
may need to account for re-
duced animal performance in 
their marketing plans, Wag-
goner said. 

“If we’re in a system where 
we’d like to market eight-
weight (800 pound) calves 
in March, and if we’re colder 
and wet, there’s some like-
lihood that those calves are 
going to be lighter,” he said. 
“So re-evaluating the perfor-
mance of those calves relative 
to their optimum marketing 
date certainly will be benefi-
cial to producers.” 

K-State

Monitor Cow Condition During Weather Stress
By Jacob Klaudt - K-State Research and Extension
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