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Charles and Heather 
Maude, a western South Da-
kota farm and ranch couple, 
have been indicted for theft 
of federal property. The sum-
mons, served June 24, 2024, 
charged that the Maudes, “Be-
ginning at a time unknown, 
but no later than December, 
2020…did knowingly steal, 
purloin and convert to their 
own use National Grasslands 
managed by the United States 
Department of Agriculture, a 
department and agency of the 
United States, namely, approx-
imately, 25 acres of National 
Grasslands for cultivation and 
approximately 25 acres of Na-
tional Grasslands for grazing 

cattle, having a value in excess 
of $1,000 and did aid and abet 
each other, all in violation of 18 
U.S.C. §§ 641 and 2.”

The summons, signed by Al-
ison J. Ramsdell, United States 
Attorney, charges them sepa-
rately, which means they must 
retain two attorneys, and they 
could each be sentenced to up 

INDICTMENT: RANCH COUPLE FACES 
CRIMINAL CHARGES OVER FEDERAL 

PROPERTY BOUNDARY

HOW BIG IS THE U.S. CATTLE HERD?

CATTLE ON FEED REPORT SHOWS NO SIGN 
OF HEIFER RETENTION

By Carrie Stadheim, Tri-State Livestock News Editor

By Jason Franken, Agricultural and Consumer Economics, University of Illinois

USDA recently released 
the July cattle on feed report, 
which revealed a decline in 
June for on-feed numbers and 
an estimated July 1 invento-
ry of 11.3 million head. Ac-
cording to University of Ken-
tucky agricultural economist 
Kenny Burdine, this trend is 
normal, as on-feed numbers 
tend to decline seasonally 
from winter to late summer. 
Comparatively, however, the 
July 2024 inventory actually 
was about 0.5% higher than a 
year ago. Burdine said, while 
on the surface this seems odd 
given the recent declines in 
the size of calf crops, cheap-
er feed and higher slaugh-
ter weights largely are the 
reason for this, as cattle are 
being fed longer. 

Feedlot placements have 
been the most interesting 
number to watch for Burdine 
in recent months. For June, 
placements were down al-
most 7% from last year. This 

contrasts with placements 
being 4% higher year-over-
year for May. He said the past 
two months illustrate why it 
sometimes is hard to look at 
things purely on a month-
ly basis, explaining that if 
placements were calculated 
for the first six months of 
2024 and compared to the 
same time frame the year 
prior, the total would have 
been down by 3.2%. Burdine 
believes this likely tells the 
feeder cattle supply story a 
bit better. 

With USDA not publishing 
a July cattle inventory report 
this year, the current mix 
of steers and heifers being 
placed on feed is especially 
important, he said, as it pro-
vides some perspective on 
heifer retention. Steers rep-
resented 60% of the on-feed 
report, with heifers making 
up the remaining 40%. Bur-
dine said if retention were 
occurring, one would expect 

the heifer per-
centage to be in 
the low to mid 
30% range, so 
this continues 
to suggest that 
expansion is 
not on the near 
horizon. 

KLA

How big is the U.S. cattle 
herd? With USDA cancelling 
its regularly scheduled July 
cattle inventory report due to 
budget cuts, that’s a question 
that many would like to have 
answered. Fortunately, his-
torical relationships between 
changes in prior and subse-
quent inventories and levels 
of cow slaughter in between 
or heifers’ share of cattle on 
feed offer some indication. 
These negative relationships 
respectively explain 30% and 

50% of the variation in chang-
es in cattle inventory from 
one July to the next. While 
the share of January cow in-
ventory that is slaughtered 
by July has dropped from 
8.75% in 2023 to 7.76% in 
2024, suggesting a slowing of 
cow herd liquidation, the cur-
rent level still corresponds to 
a reduction in the July over 
July total inventory, as does 
the proportion of feedlot cat-
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On June 20th of this year, a 
year in which millions of ille-
gal intruders have been wel-
comed, trafficked and housed 
by our federal government, 
the U.S. Attorney’s Office for 
the District of South Dakota 
indicted Charles and Heath-
er Maude on charges of theft 
of government property relat-
ed to a small piece of Forest 
Service land surrounded by 
the Maude’s private land—
land the Maude family has 
stewarded for generations.  
This young farm couple with 
small children were indicted 
separately by United States 
Attorney, Alison J. Ramsdell 
for theft of federal property, 
and each must retain their 
own attorney – doubling 
their legal costs.

NCBA President and 
rancher Mark Eisele put it 
this way… “The U.S. Forest 
Service and U.S. Attorney’s 
Office have maliciously tar-
geted and prosecuted these 
family ranchers, and it’s clear 

that if this can happen in 
South Dakota, government 
overreach can happen any-
where.   The Forest Service’s 
actions in this case—espe-
cially the deference they’ve 
given to a heavy-handed spe-
cial agent with a long history 
of abusing permittees—is ab-
solutely unconscionable.”

Meet the Maudes
At www.maudehogandcat-

tle.com, you can go to the tab 

– “Who we are” and meet 
the Maudes.  They are clear-
ly the kind of people who you 
would want as neighbors. 

As you can read in the ar-
ticle on page 3 the summons 
served to the farm couple on 
June 24th says: “Beginning 
at a time unknown,” and 
clearly maligns the reputa-
tion of four previous genera-
tions of the Maude family.  A 
member of the Maude family 
has held a U. S. Forest Ser-

vice National Grasslands 
grazing allotment in good 
standing since before the 
agency was created.  Charles’ 
great-great-grandparents, 
Thomas and Rose Maude 
bought the land adjacent to 
the USFS land in question 
in 1910 and a member of the 
Maude family has operat-
ed that land, and the USFS 
property adjacent it since 
then.   

How can this happen?
Is this indictment really 

about a small piece of U.S. 
Forest Service land sur-
rounded by the Maudes’ pri-
vate land, which the family 
has stewarded for genera-
tions, or is this a symptom of 
something much larger?  
Decades of mediocre public 
education, and a lack of in-
terest in Biblical and Consti-
tutional studies have led us 
here today where open and 

Who are federal bureaucrats harassing this time?

continued on page 20

Letter from Editor
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Fall 2024
Aug. 8  Gelbvieh
Aug. 22  Simmental
Sept. 12  Charolais
Oct. 3  Angus
Oct. 24  Shorthorn

Spring 2025
Feb. 6 Red Angus
Feb. 27 Hereford
Mar. 13 Brangus
Apr. 3 Beefmaster
Apr. 24 Limousin

FALLFALL
PRODUCTION SALEPRODUCTION SALE

Birthplace of  Black Hereford Cattle

FEATURING 
10 Heavy Service Bulls and 58 Bred Heifers

25332 Wolcott Road • Leavenworth, KS 66048 • Office (913) 727-6446
Dirck Hoagland (816) 225-1246 • Joe Hoagland (913) 704-8601 • www.blackhereford.com

OCTOBER 11, 2024OCTOBER 11, 2024 
FRIDAY • 12:30 PM • AT THE RANCH

JN Balder 861K
HB026456 - Top 15% API and STAY, 25% Milk, 30% CE, REA, and TI.

JN Balder 743J
HB023375 - Top 1% MARB and API, 10% CE and TI, 15% BW.

JN Balder 714H
HB019794  Top 2% WW, 4% YW, 10% REA and TI.

LOT 1

JN Balder 736J
HB023374 - Top 2% API, 5% MARB, 10% TI, 15% YW, 25% CE and WW.

LOT 2

Reference Sire to 
Bred Heifers

Reference Sire to 
Bred Heifers

JNAd_6_24_OctSaleAd.indd   1JNAd_6_24_OctSaleAd.indd   1 6/6/24   10:54 AM6/6/24   10:54 AM

continued on page 11

For many producers, precon-
ditioning is synonymous with 
vaccinating. However, while 
vaccinations are important, 
they take a back seat to calves’ 
preconditioning nutrition.

Separation anxiety at wean-
ing causes the release of cor-
tisol, which suppresses im-
mune response and increases 
susceptibility to diseases. The 
immune system needs ener-
gy to function properly, and 
proper nutrition and hydration 
are the biggest ingredients for 
maintaining calf health.

Reduce separation anxiety
Calves that know how to eat 

from a bunk and drink from a 
tank or fountain handle sep-
aration anxiety better than 
those that don’t.

For a week or two before 
weaning, have the cows teach 
the calves to eat from a bunk 
by providing the group access 
to small amounts of highly 
palatable grass hay and grain 

in a bunk, ideally in the loca-
tion where the calves will be 
weaned to further aid with fa-
miliarity. Set the bunk height 
for calf access and provide 3 to 
3.5 feet per head to help pre-
vent calf injury. Provide clean 
and potable water in this loca-
tion.

At weaning, separate the 
cows while leaving the calves 
in place. Keep the cows in 
sight; fence-line contact be-
tween calves and dams during 

the first week of weaning has 
been shown to reduce separa-
tion anxiety.

Clean, dry calves are less 
likely to get sick. To decrease 
the need for manual cleaning, 
a sloped, well-drained weaning 
area should provide 100 square 
feet per head, nonslip surfaces, 
shade and wind protection.

Newly separated calves 
often pace the perimeter rather 
than eat and drink, so locating 
feed and water in their path is 

especially important if calves 
have not been introduced to 
the weaning area before the 
separation day. Use soil or fill 
to raise the standing surface 
around bunks and waterers 
so smaller calves can reach 
both. Bunk space after wean-
ing needs to be 1.5 to 2 feet per 
head. Fresh, clean water must 
always be available.

STEP UP YOUR FARM’S PRECONDITIONING PROGRAM
Successful weaning is achieved when calves stay on feed. Here’s how to focus on nutrition and make that happen.

By Sandra Stuttgen, University of Wisconsin Extension
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Although it is only Au-
gust, some forage-only and 
dual-purpose wheat produc-
ers in Oklahoma are already 
thinking about planting win-
ter wheat for winter grazing.  
Early planted winter wheat is 
fraught with agronomic chal-
lenges and risks. 

Soil moisture has generally 
been very short the last few 
weeks making wheat plant-
ing a bigger risk.  Storms and 
rains in some regions of Okla-
homa this past weekend may 

provide moisture to facilitate 
early wheat planting in some 
areas. 

In other cases, producers 
may “dust in” wheat into dry 
soil to await rain.  High soil 
temperatures in late sum-
mer can delay germination 
in many years, though that 
seems to be less of a concern 
this year.  Early planted wheat 
established in late August or 
September is subject to more 
weed and pest problems.  Army 
worms are a particular threat 

to early emerg-
ing wheat in the 
fall.  Grain-only 
wheat producers 
will not plant 
wheat until Oc-
tober and thus 
avoid or min-
imize some of 
these agronomic 
challenges.

Grazing on wheat
Assuming wheat stands are 

established, and wheat for-
age prospects develop, stock-
er producers will be planning 
purchases this fall and look-
ing ahead to feeder market 
prospects next spring.  Stock-
er production is tricky in the 
current market and requires 
careful planning.  Stocker calf 
prices have risen farther and 
faster than feeder cattle prices 
since 2022.  This means that 
the general buy/sell margin for 
stockers is narrowing. 

Generally up trending feed-
er cattle markets have partial-
ly offset this with the time lag 
between stocker purchase and 
feeder sale allowing for feeder 
prices to close the gap some-
what.  Risk management is 
important, but feeder futures 
are not generally offering good 
opportunities to protect feed-
er cattle value. However, put 

options or 
LRP will 
p r o v i d e 
minimum 
price pro-
tection from the enhanced vol-
atility typical in current cattle 
markets.

In an average year, stocker 
calf prices would be expected 
to decrease seasonally from 
summer to a fall low.  The cur-
rent market is anything but 
average and seasonal patterns 
may not happen.  Calf numbers 
will be relatively tight this fall, 
meaning that it may be hard 
to find stockers and they are 
likely to be expensive – espe-
cially if there is wheat pasture 
to keep stocker demand strong.

Feedlots
The cost of gain in feedlots 

has decreased this year and is 
expected to drop farther with 

EARLY THOUGHTS ON WINTER WHEAT GRAZING
The current market is anything but average and seasonal patterns may not happen.
By Derrell Peel, OSU Extension Livestock Marketing Specialist

continued on page 11

R O TAT I O N A L  G R A Z I N G  S U P P LY

HIGH QUALITY
GRAZING PRODUCTS

FOR THE RIGHT PRICE!

powerflexfence.com
888.251.3934

25 COBBLE STONE DR.,
SEYMORE, MO 65786

LEARN MORE

RECYCLED AND DURABLE

5X THE MINERALS &
TRACE ELEMENT CONTENT

HIGH-CONDUCTIVITY
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Forrest & Charlotte Lucas - Owner 
Jeff Reed - Cattle Manager - 417-399-1241

Holly Hubert – Breeding Manager 417-733-0059
Dr. Mike Siemens – Genetics & Marketing Strategy 316-737-9318

 Office 417-998-6512

www.LucasCattleCompany.com

Marty Ropp      406-581-7835
Corey Wilkins  256-590-2487
Jared Murnin    406-321-1542
alliedgeneticresources.com

Broadcasting Real-Time Auctions

100+ SimAngus 
and Simmental Bulls

50 Lucas Cattle Company 
Spring-Calving Bred Heifers

HIGH-PERFORMANCE CATTLE SELL AT 1:00 PM CT

Lucas Cattle Company
26511 County Road 50, Cross Timbers, MO 65634

Fall Bull Sale
October 5, 2024

210L   ASA# 4297867   1/2 SM 
SIRE: 4M ACE
CE BW WW YW MILK $API $TI
13 1 92 155 26 130 88

707L   ASA# 4343973   3/8 SM 
SIRE: GW HILGER ONE
CE BW WW YW MILK $API $TI
10 3 106 171 30 146 100

716L   ASA# 4343976   1/2 SM 
SIRE: KBHR HONOR
CE BW WW YW MILK $API $TI
16 -2 82 135 27 176 97

719L   ASA# 4343981   1/2 SM 
SIRE: LBRS GENESIS
CE BW WW YW MILK $API $TI
13 0 93 148 24 183 105

5L   ASA# 4297759   1/2 SM 
SIRE: TEHAMA PATRIARCH
CE BW WW YW MILK $API $TI
14 0 95 161 30 142 95

703L   ASA# 4343964   1/2 SM 
SIRE: KBHR DUALLY
CE BW WW YW MILK $API $TI
14 -1 89 143 28 168 103

CASHING IN ON YOUR CALF CROP
Adding even more value at the auction block.
By Jessica Sperber, University of Nebraska Extension

continued
on page 19

As we near the feedlot fall 
run and cow/calf producers 
market their calves at the 
highest prices received to date, 
every additional pound of gain 
has greater profit potential.  

Profitability and feasibility 
vary from operation to oper-
ation, and producers should 
invest in management and 
nutritional strategies that will 
work for their specific opera-
tion. Developing a marketing 
plan that evaluates different 
management decisions, health 
protocols, and programs is es-
sential to identifying what is 
most profitable for each inde-
pendent operation. 

How can cow/calf producers 
add additional value to their 
future calf crops?

Merck Animal Health, in 
conjunction with Superior 
Livestock Auction and Drs. 
Tonsor and Renter of Kansas 
State University, compiled 
data on 898,500 calves averag-
ing 571 lb. at time of sale from 
January to December 2023, 
consisting of 7,612 lots with 
an average U.S. national price 
received of $2.63/lb. The Supe-
rior Auctions data set explores 
the impact of genetics, health, 
and management factors that 
impact the price received on 
5-weight calves at time of sale.  

Steers consistently receive a 
higher dollar value compared 
to heifers, with 5-weight steers 
receiving an additional $26.33/
cwt. over heifers. Much of the 
spread in steer and heifer-calf 
pricing is driven by the histor-
ical reluctance of the feedyard 
sector to feed heifers. However, 
with the current tight feeder 
cattle supply in the U.S., heif-
ers are receiving equal live and 
dressed pricing as steers in the 
fat cattle market.

It is evident from pricing 
data that cattle buyers prefer 
polled calves that are medi-
um to medium-large in frame. 
Polled calves/no horns consis-
tently bring a premium in the 
ring, returning an addition-
al value of $17.00/head over 
calves with horns present. Me-
dium to medium-large frame 
calves returned $22.00/head 
over calves with small frame. 

Genetic merit impacts cattle 
buyers’ willingness to pay. For 
example, for 5-weight calves 
marketed through Superi-
or Livestock Auctions, calves 
that were marketed with the 
Superior Progressive Genet-
ics Program claim returned 
$20.00/head more than calves 
marketed without the claim. 

The Superior 
Progressive Ge-
netics program 
identifies load 
lots of calves that 
are sired by top 
genetics in the 
US beef industry. 
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Reynolds Herefords
1071 County Road 1231 
Huntsville, MO 65259

Home: 660-277-3679 • Matt: 660-676-3788 
• Barb: 660-676-4788

Email: reynoldscattle@cvalley.net

November  6th
Auction

Lunch at 11:00 a.m.
Sale at 12:30

RH Standard Lad 0313
Solid As A Rock Sire Group

Sale Offering
16 - 2010 Heifer Calves Jan. - May
16 - Breeding Bulls 7 to 18 months
16 - Spring Calving Bred Females
16 - Spring Calving Black Females
        Bred to Hereford Bulls
8 -    Fall Calving Pairs
6 -    Show Steer Prospects
Both Horned & Polled Offered

November 5, 2010 Sale offerings on 
Display 3:00 P.M.

CHB Dinner at 6:00 P.M.
Call or E-Mail for Catalog

What Does this Report Mean to Me?

MARKET  REPORT
Live Cattle Feeder Cattle Daily

Live Cattle:  My thoughts center around this market stabilizing now.  I’ve been 
placing a bullish tilt to this market for some time now.  I may need to temporarily 
place this on “hold” for a while.  The higher placements the last three months will 
have a negative impact on prices yet, so like they say, “All good things come to those 
who wait”.  I see production numbers staying over last years’ levels until at the 
least the end of the year.  Beef shipments have been lagging last years’ levels now 
for about a month.  Two weeks ago they were 8% lower than last year.  This weeks 
report showed exports a whopping 56% lower than last year.  This ain’t good.  Low 
imports and high exports have held this market up all summer.  We’re starting to 
lose some of that.  I just can’t pull the trigger yet on long term bullish hopes.

 Feeder Cattle:  All you have to do is look at the corn market for a reason for the 
pull-back in feeders. If I owned a feedlot I’d be nervous to say the least.  I do feel 
the feeder market has overdone it to the downside and it will be tough to break it 
further.  The early corn harvest has most feeder buyers in the field and I don’t think 
they’ve really had time to concentrate on buying feeders.  Let’em get caught up a 
little and they’ll head to town.....checkbooks in hand....bulging with “corn” money.  
This market will rally....wait and see.

 

 

Trading commodity futures involves substantial risk of loss 
and my not be suitable for all investors.  The recommendations 
express opinions of the author.  The information they contain is 
obtained from sources believed reliable, but is in no way guaran-
teed.  The author may have positions in the markets mentioned 
including at times positions contrary to the advice quoted herein.  
Opinions, market data, and 
recommendations are subject to change at any time.  

Allendale Inc.

Q #1
What do you think the price of fats will be in April 2011
Answer: It’s hard to see the forest for the trees here, but peering through the foliage I see $105.00 fats on the horizon for April.  Demand is 
going to have to kick in though in order to get it.

Q #2 
 Due to the recent break in feeders, would you be holding your fall-weaned 
calves for a while or letting them go?

Answer: What ever happened to the easy questions?  This will depend upon your weaning sched-
ule and your available feed supply.  I’m long term bullish the feeder market but the “reality” of 
right now probably dictates letting them go.  If you keep them for an extra 30 days, make sure you 
minimize the grain in the ration.  Grow them on good forage....”sell” $4.50 corn.  If the fat market 
stays sluggish and corn prices don’t moderate, about the only thing you’ve got to hang your hat on 
for “higher feeders” is “Hope”.

Rich Nelson 
Allendale Inc. 
815-578-6161
rnelson@allendale-inc.com

Live Cattle:
The common understanding is that beef, the premium protein, 

is quite susceptible to sways in consumer financial health. In the 
prior recession, cash cattle pricing fell 10%. For the 2024 story in 
particular, we are more similar to 2023. At this time, a light re-
cession concern also coincides with a light decline in cattle supply 
offered. The next phase of supply declines is set for Q4 and 2025. 

This year’s fed cattle price peaks in Texas were $192, Kansas 
$197. So far, we have seen a drop for both states to $185. It could 
be argued that the recent run was due for a correction. But is the 
market’s pricing into 2025 correct? Futures imply cash will fall to 
$180 this fall then $180/$181 through April 2025. That Q4 peri-
od into 2025 is where the question shows. The market is imply-
ing steady/lower cash cattle pricing at the exact same time as a 
drop in offered supply. The other factor ahead for bulls is that live 
pricing will garner a greater share of the wholesale beef dollar 
over the next 12 months. We’ll have packer processing capacity 
increases coinciding with lower cattle offered.

Feeder Cattle:  
Beef cow slaughter has certainly stepped back in 2024. The 

first six months saw 1.5 million culls, -15% from first half 2023. 
And this was -25% from the first half cull two years ago. The next 
key for a discussion over expansion is heifer retention. We have 
yet to see that really start. When that does begin, perhaps next 
year, a year and a half of higher prices past that point would be 
seen as those females are held from the feedlot. Feeders in the 
sale barn have slipped to -1% from last year. Calves are still hold-
ing a 10% premium.

Q: Has corn finally bottomed?
A: Corn has hit our long term goal of sub-$4.00 futures as USDA is now using a +1.2% premium over trend yield. Current 
futures are perhaps a little undervalued with their view of final yields +3% vs. trend. This Aug – Sep period is the time 
to start procurement for needs through Dec via basis and call options. We are also suggesting feeder prices are in a long 
term procurement zone. Cattle feeders are encouraged to procure all replacement needs through next March via purchased 
appropriate futures.

Q: What are your thoughts about a recession?
A: For now, we simply suggest a continued slow-growth economy is the likely path. The separate issue is whether it will hit 
beef demand. As you know 2021 – current hold a separate demand story than the prior 10 years. US consumers could cut back 
in many areas of spending but still hold a special place in their heart for beef. Through July we have yet to see a pushback on 
beef specifically.
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      GENETIC 
 

   Fly Resistance 
 

While others use toxic chemicals to cover up their 
inferior genetics, we are helping you solve the problem.  

Midwest Cattleman Magazine 
Summer 2024 

   PHARO CATTLE COMPANY 
 

www.PharoCattle.com 
 

800-311-0995     Bulls@PharoCattle.com 

Call or Email for more information and/or to  
receive our FREE and Very Opinionated Newsletter 

Red Angus Angus Heat Tolerant 

We have cowherds in 12 different states — from Minnesota to Texas and from Alabama  to  
Montana — that have gone 20 years without being treated for parasites. 
 

Parasite resistance is one of many areas Pharo Cattle Company has assumed the leadership 
position.   In the last 18 years, we have evaluated and scored 15,000 bulls for genetic fly 
resistance.   We sell over 1000 grass-developed bulls every year in six different states, 
including Missouri. 

Callaway 
Livestock 

Center, Inc.
On I-70, 4 miles east of 

Kingdom City, MO on outer road 

573-642-7486

Feeder Sale 
Monday 

12:30 p.m.

1st Thursday Night 
of Each Month

6:00 p.m. 
Special Cow Sale

John P. Harrison
573-386-5150   

Jack Harrison  
573-386-2138  

In agriculture, whether 
it is farming or ranching, 
there is a seasonal shift to 
the daily operations. And 
for spring-calving commer-
cial herds, summer often 
means that the cows, calves 
and bulls are out grazing on 
summer pastures while the 
cows are also conceiving next 
spring’s calf crop.

For many producers, a 
50- to 70-day calving season 
is ideal, said the experts at 
Kansas State University’s 
Beef Cattle Institute, who 
addressed this topic in a re-
cent Cattle Chat podcast.

“Even though a short calv-
ing season is the goal, bred 
cows are worth more than 
open cows (ones who hav-
en’t conceived) and so if we 
take the bulls away then we 
reduce the number of cows 
that will become pregnant,” 
K-State veterinarian Bob 
Larson said. “So, I’d keep 

the bulls out in the breed-
ing pastures longer than 60 
days but plan on culling the 
females that got bred late in 
the breeding season.”

However, there are times 
when bulls need to leave 

DECIDING WHEN TO REMOVE THE BULLS FROM THE BREEDING PASTURES
K-State Beef Cattle Institute beef cattle experts share the reasons why a bull may need to leave the 
breeding pasture before the end of the summer.

continued on page 23



Coming into 2024, the 
beef cow herd is at a 63-year 
low – the smallest beef cow 
inventory since 1961. This 
has pushed cattle prices to 
record levels through 2023 
and 2024. And yet, there are 
no indications that any beef 
herd rebuilding is under-
way. The question of rebuild-
ing the beef cow inventory is 
fundamental for cattle mar-
kets in the next few years.

A review of historical herd 
expansions is instructive.  
Figure 1 shows the path of 
beef cow herd increase for the 
past two complete cyclical ex-
pansions. From 1990-1997, 
the beef cow herd increased 
by 2.864 million head.  From 
2014-2020, the beef cow herd 
increased less – by 2.734 mil-
lion head – in one less year 
but faster.  The beef cow herd 
increased by 1.2 million in 
just two years from 2014-
2016.  

One of the keys to herd ex-
pansion is heifer retention.  
Figure 2 shows the changes 
in beef replacement heifer 
inventories leading to and 

during herd expansion.  
Beef replacement inven-
tories increased three of 
four years prior to the 
beginning of herd ex-
pansion in 1991 and for 
three years prior to herd 
expansion in 2015.  Both 
expansions included one 
year of very large heifer 
retention (year 3 in 1993 
and year 2 in 2015) with 
smaller increases before 
and after.

History provides some in-
sight into what to expect in 
the next few years.  First, is 
the fact we do not yet have 
a zero year (low inventory) 
from which herd rebuilding 
can begin.  Beef cow slaugh-
ter is sharply lower, down 
nearly 16 percent year over 
year thus far in 2024.  How-
ever, that level of beef cow 
slaughter, combined with the 
low beef replacement heifer 
inventory in 2024 (Figure 
3) implies that the beef cow 
herd continues to liquidate 
by another 0.5 – 1.0 percent 
in 2024.  Beef cow slaughter 
would have to drop by rough-

ly 22 percent year over year 
to avoid additional liquida-
tion this year.  The current 
rate of beef cow slaughter in-
dicates a herd culling rate in 
excess of 10 percent this year.  
The culling rate is expected to 
drop below 10 percent during 
herd expansion.  Thus, 2025 
is the earliest zero year for 
the next expansion to begin.  
There is no certainty that ad-
ditional liquidation will not 
occur in 2025.

Figure 3 shows the level 
of beef replacement heifer 
inventories since the cyclical 
peak in 2017.  Liquidation 
of beef replacement heifer 
inventories in recent years 
means that there is no pipe-
line or momentum for herd 
expansion compared to pre-
vious expansions.  Moreover, 
the level of heifer slaughter 
and heifers in feedlots in 
2024 suggests that the re-
placement heifer inventory 
in 2025 is likely to show mod-
est growth at best.  Figure 3 
shows a projected 2.0 percent 
year over year increase in 
beef replacement heifers in 
2025.  At that level, the beef 

TWO SCENARIOS FOR BEEF HERD EXPANSION: SLOW; AND EVEN SLOWER
There are still no signs of the nation’s beef herd expanding.
By Derrell Peel, OSU Extension Livestock Marketing Specialist

cow herd is limited to stable 
numbers or very minimal 
increase in 2025.  Beyond 
2025, heifer retention could 
increase more and accelerate 
herd expansion beginning in 
2026.  Current conditions do 
not suggest a high likelihood 
of sharply accelerating heifer 
retention anytime soon. 

The threat of continuing/
redeveloping drought is one 
of the factors limiting the 
beginning of herd expansion 
at the current time.  Should 
developing drought condi-
tions become a reality in the 
coming months with the re-
turn of La Niña, additional 
herd liquidation is likely, and 
any herd rebuilding could be 
pushed off further into the 
future.  The beef cattle in-
dustry is smaller than need-
ed and signals for rebuilding 
will continue and grow in 
coming months.  However, 
herd rebuilding is likely to 
be slow to start and proceed 
quite slowly initially.
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September 21, 2024 • NOONSeptember 21, 2024 • NOON
Interstate Regional Stockyards • Cuba, MO

124th Semi-Annual Sale 
M a r k  y o u r  c a l e n d a r !

For more information contact:
Larry Day, Sales Manager

Central Missouri Polled Hereford Breeders Association
660-834-4678 Home  I  660-621-0812 Cell

Email: cmphba@gmail.com 
Email or call to request a catalog!

w w w . c e n t r a l m i s s o u r i p o l l e d h e r e f o r d s . c o m

New members always welcome!

50+ lots of bulls, cow-calf pairs, bred and open heifers, 
and Hereford influenced commercial females 

Watch closely during weaning
Feed calves twice daily for 

the first 10 days after weaning 
so you can observe their behav-
ior and health. Who is not com-
ing to the bunk or not eating? 
Compare calves to each other: 
Are respiratory efforts or rates 
different? Are their feces dif-
ferent? Be prepared to restrain 
calves for a physical exam 
and possible treatment. Dis-
cuss and plan health protocols 
with your veterinarian ahead 
of time so you will have treat-
ments on hand.

Balance the ration to pro-
vide 75% to 85% total digest-
ible nutrients, and gradually 
transition feeding protocol to 
minimize digestive upset. At 
weaning, calves often eat about 
1% of their body weight. Typi-
cal rations are 50-50 concen-
trate-hay, but actual percent-
ages depend upon the quality 
of forage used. An example of 
a feed management plan for 
weaning is as follows:

At weaning. Weigh calves at 
weaning to start with accurate 
weight data.

Day 1. Begin by offering 
0.5% body weight of concen-
trate (grain or starter mixed 
with minerals and possibly a 
coccidiostat) and 0.5% to 1% 
body weight in highly palat-
able grass hay, preferably that 
which you fed preweaning. For 
a 575-pound calf, this is 2.8 
pounds of concentrate (575 × 
0.005) and 5.75 pounds of hay 
(575 × 0.01). Put the hay on 
top of the concentrate, as the 
calves are probably most famil-
iar with it.

Day 2. Increase concentrate 
to 0.7% body weight on the sec-
ond day while keeping the hay 
amount the same.

Days 3 to 7. Incremental-
ly increase concentrate while 
keeping the hay consistent, so 
that by day seven to 10 post-
weaning, the calf is eating 2% 
to 2.2% body weight (dry-mat-
ter basis) for the total daily ra-
tion consumed.

Calves may shrink 3% to 5% 
because of weaning but will 
gain 30 to 50 pounds during 
the first month of a well-man-
aged weaning and precon-
ditioning plan. Target daily 
gains to 1.8 to 2.4 pounds per 
day during the precondition-
ing period. Gains much higher 

than this may result in overly 
fleshy calves at sale time, and 
research has shown that fleshy 
calves are often discounted

Successful weaning is 
achieved when calves stay 
on feed and realize a moder-
ate rate of gain despite being 
separated from their dams. 
Don’t give anxious calves ad-
ditional excuses for not eating 
and drinking by not providing 
appropriate bunk space and 
clean water. House them in a 
well-drained area so they re-
main clean and comfortable. 
Watch for disease symptoms 
and promptly treat them if 
needed.

continued from page 5
continued from page 6

STEP UP
EARLY THOUGHTS

corn prices remaining low in 
the coming months.  This gives 
feedlots more ability to bid for 
feeder cattle and outcompete 
stocker producers for limited 
feeder cattle supplies. 

Feedlots are expected to 
place some feeder cattle that 
are lighter weight than usual 
as they attempt to maintain 
feedlot inventories. In the cur-
rent market environment, pric-
es across the spectrum of feeder 
cattle prices by weight general-
ly suggest that stocker produc-

ers are increasingly relegated 
to the small end of feeder cattle 
– the basic signal is for stocker 
producers to purchase lighter 
cattle and turn them over more 
quickly.  In general, the market 
signals are to move limited 
feeder cattle supplies through 
the system more intensively to 
keep beef production as high 
as possible with fewer cattle. 
This does not mean that other 
stocker programs, e.g. owning 
cattle longer and putting on 
more weight, will not work but 
will require careful planning at 
the outset. 



 The Midwest Cattleman · August 22, 2024 · P12

to 10 years in prison and fined 
up to $250,000.

At issue is a property bound-
ary between the Maudes and 
the U.S. Forest Service. The 
fence in question and the man-
agement practices the USFS is 
alleging are “theft” have been 
in place for generations.

MAUDE FAMILY HISTORY
According to longtime 

neighbor Scott Edoff, Charles’ 
great-great-grandparents, 
Thomas and Rose Maude 
bought the land adjacent to the 
USFS land in question in 1910 
and a member of the Maude 
family has operated that land, 
and the USFS property adja-
cent, since then.

A member of the Maude 
family has held a U. S. Forest 
Service National Grasslands 
grazing allotment in good 
standing since the inception of 
that agency, he said.

“This is just crazy,” said 
Edoff, who is also a past-pres-
ident of the South Dakota 
Stockgrowers Association and 
past-president of the state 
Public Lands Council organi-
zation.

Edoff said Charles and 
Heather Maude own the land 
on three sides of the proper-
ty in question and that the 
Cheyenne River is the fourth 
boundary of the two lots in 
question. Part of Maudes’ prop-
erty bordering the southern lot 
in question has been fenced in 
and managed by the USFS for 
decades, he said.

“Charles’ great grandfa-
ther had an irrigation ditch 
for about a mile crossing that 
property. They allowed him to 
put that ditch in and irrigate 
that bottom,” said Edoff.

“They lost so much water 
through the years from it 
going into the ground that 
they started pumping it out of 
the river,” he said, explaining 
that Charles and Heather up-
dated the water system from a 
big gun irrigation system to a 
pivot in 2020, the date the in-
dictment indicates the “theft” 
occurred. The permanent com-
ponents of the pivot are all on 
private property, with the out-
ermost portion passing over 
some of the acres in question.

Edoff said he understands 
that Charles’ great grandfa-
ther offered to purchase the 
lots in question in the 1950s.

“The Maude family has 
signed grazing agreements 
with the Forest Service every 
year since the Forest Service 
came into existence,” said 
Edoff. “The Forest Service 
never once told them to cease 
and desist on how they were 
using that land. They never 
have gotten a letter from the 
Forest Service telling them not 
to farm it,” said Edoff.

ANOTHER RANCHER 
SURVEYED

USFS special agent Travis 
Lunders, a law enforcement 
officer with USFS who initial-
ly contacted the Maudes about 
the property at issue, also 
approached rancher Frank 
Bloom, who shares a fenceline 
with the Maude family.

Bloom said the agent just 
completed what he assumes 
was a four-day survey near 
his house. “They trespassed all 
over my land,” said Bloom.

Bloom said he will not be 
surprised if he is indicted as 
Charles and Heather were. 
The fence along Bloom’s prop-
erty that appears to be in ques-
tion was replaced in 2003 with 
USFS approval, said Bloom.

Lunders did not tell Bloom 
why they were surveying his 
property.

Bloom said he would like 
to visit with the USFS about 
resolutions. “We could sit 
down and resolve this easily,” 
he said. Bloom said he has 11 
acres of Buffalo Gap National 
Grasslands fenced into his pri-
vate land, but 40 acres of his 
private land is fenced into the 
Buffalo Gap National Grass-
lands.

Timeline of Events
South Dakota Senator 

Rounds, in a letter to U.S. De-
partment of Agriculture Sec-
retary Tom Vilsack, outlines 
a timeline of events since 
Lunders first contacted the 
Maudes.

Rounds said the following 
is his understanding of the 
Maudes’ interaction with the 
USFS:

•March 29, 2024 – The 
Maudes were notified of a com-
plaint received by USDA say-
ing a fence between their prop-
erty and adjacent Buffalo Gap 
National Grasslands property 
blocked access to Buffalo Gap 
National Grasslands.

•May 1, 2024 – The Maudes 
met with USFS District Rang-
er Julie Wheeler to discuss 
a boundary discrepancy re-
garding the fenceline. USFS 
special agent Travis Lunders 
was also present. The USFS 
and Maudes agreed a survery 
should be completed, which 
could take up to a year, but fol-
lowing the survey completion 
there were three possible ad-
ministrative steps that could 
be taken.                                              

•May 6, 2024 – Special 
Agent Lunders escorted a 
crew to perform a survey of the 
land. The Maudes did not par-
ticipate in the survey and have 
not received survey results.

•June 24, 2024 – The 
Maudes were summoned to 
appear in U.S. District Court, 
having been indicted for theft 
of government property.

“This action represents a di-
rect conflict to an agreed upon 
plan, wherein the landowners 
were working cooperatively 
with the USFS to resolve the 
issue,” said the Rounds letter.

SOLUTIONS EXIST
Public Lands Council exec-

utive director Kaitlynn Glov-
er said the criminal charges 
against the Maudes are “out of 
line with any other conflict res-
olution that the USFS has un-
dertaken in boundary cases.”

The Rounds letter referenc-
es the Small Tracts Act, which 
allows the USFS to trade or 
sell tracts less than 40 acres 
under certain circumstances.

The Association of Nation-
al Grasslands President Ty 
Checketts, a rural Newcastle, 
Wyoming rancher also men-
tioned the Small Tracts Act as 
a possible resolution.

The ANG is made up of 
members that include grazing 
associations and also direct 
permittees.

“My biggest concern when I 
heard of Charles and Heather 
being indicted was, they didn’t 

have a chance to work this 
out,” said Checketts.

“I was sick to my stomach, 
I had no idea the Forest Ser-
vice special investigation unit 
would do this to anyone,” he 
said.

“This is uncharacteristic of 
the Forest Service. It’s very 
strange, very scary to every-
one.”

Checketts said that he be-
lieves this could have been 
handled in a much more 
peaceful and resolution-driven 
manner. “Their district rang-
er could have come and said, 
‘Hey, we have an issue, let’s get 
together and talk this out.'”

“Both Charles Maude and 
Heather Maude are willing to 
work this out. Also, the Forest 
Service has the Small Tracts 
Act, they could have used that 
to resolve this issue,” he said.

The Small Tracts Act was 
updated in 2020:

“The rule amends agen-
cy regulations to allow use of 
changes to the Small Tracts 
Act. Amendments include the 
authority to sell, exchange, or 
interchange small parcels of 
land that are 40 acres or less, 
and that are physically iso-
lated, inaccessible or lack na-
tional forest characteristics. 
The amendments also grant 
the Forest Service authority to 
convey parcels of land that are 
10 acres or less where land-
owners have made permanent, 
habitable improvements, and 
where the encroachment was 
neither intentional nor negli-
gent,” explains the U.S. Forest 
Service website.

“The Maudes should not 
have been indicted over cen-
tury old boundary issues,” said 
Checketts.

“Most of the time the Forest 
Service is good to work with. 
They sit down and work things 
out,” he said.

“There has never been a 
greater need than right now to 
be united as ranchers to pro-
tect long term grazing rights,” 
said Checketts.

INDUSTRY-WIDE 
SUPPORT

Edoff said many other indi-
viduals and groups have or will 

continued from page 3
INDICTMENT

continued on page 14
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REDS RISINGREDS RISING
Red Angus boosts profitability with docile temperaments, environmental 

resilience, premium carcass quality and exceptional maternal traits. Registrations 
have surged by 24% over the past decade, underscoring

Red Angus’ significance across all segments of the beef industry.

Escalate Your Prosperity

Scan the QR code for real 
rancher stories about the 

rising power of Red Angus.

RedAngus.org

The Red Angus Associa-
tion of America is pleased to 
announce several strategic 
additions to its team: a mem-
bership and receivables spe-
cialist, an office receptionist, 
a digital media specialist and 
a written content specialist.

“We are excited to welcome 
these talented individuals to 
the Red Angus Association,” 
said Tom Brink, RAAA CEO. 
“Their combined experience 
and expertise will be instru-
mental in supporting our 
members, enhancing our dig-
ital presence and effectively 
communicating the value of 
Red Angus cattle to a wider 
audience.”      

Christi Mangusso, a Col-
orado native from Arvada, 
joins RAAA as the member-
ship and receivables special-
ist. Leveraging 18 years of of-
fice management experience 
and a Bachelor of Business 
Administration from Colo-
rado Mesa University, Man-
gusso will manage member 
accounts and ensure excep-
tional customer service. She 
is also actively involved in 
agriculture, volunteering as 
a 4-H leader and raising live-
stock with her daughters.

"I'm ecstatic to become part 
of the amazing RAAA team 
and I look forward to contrib-
uting to the collective suc-
cess of our members," shared 
Mangusso.     

Tabitha Romero, from 
Brighton, Colorado, brings 
more than 20 years of experi-
ence in office administration 
and will serve as the RAAA 
office receptionist. Romero is 
enthusiastic about contrib-
uting to the member experi-
ence and said, "I'm so excited 
to join the RAAA team and 
to have a hand in this posi-
tive experience for our valued 
members."      

Trisha Klement Glass-
inger, Aledo, Texas, is a 2000 
graduate of Oklahoma State 
University with a double 
major in agricultural commu-
nications and animal science. 
With more than 23 years of 
experience in digital media 
marketing, Glassinger joins 
RAAA as the digital media 
specialist after assisting 

RAAA since August 2023 as 
a part-time contractor. In her 
new role, she will be responsi-
ble for creating engaging con-
tent and expanding RAAA's 
digital reach to promote the 
Red Angus breed and the as-
sociation's mission.

“I've grown up with cat-
tle and love promoting 
the beef industry at every 
opportunity,” said Glassinger. 

“I’m excited to help promote 
the Red Angus breed and 
RAAA to a new generation of 
cattle producers.”

Maclaine Shults-Mauney, 
from Lubbock, Texas, joins 
the team as the written con-
tent specialist. She attend-
ed Texas Tech University 
where she was a member of 
the 2016 National Champion 
Livestock Judging Team and 

received a bachelor’s degree 
in agricultural communica-
tions with a minor in animal 
science. With experience from 
the International Brangus 
Breeders Association and her 
own creative agency, Shults-
Mauney will develop compel-
ling material that effectively 
communicates the benefits of 
Red Angus cattle.

Red Angus Association Strengthens Team with New Hires

continued on page 20
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send a letter to Vilsack, urging 
him to find a quick resolution 
to this issue. Those groups in-
clude National Cattlemen’s 
Beef Association, Ranch-
er’s Cattlemen Legal Action 
Fund-United Stockgrowers of 
America, United States Cat-
tlemen’s Association, Public 
Lands Council, Association of 
National Grasslands, South 
Dakota Farm Bureau, South 
Dakota Stockgrowers Associ-
ation, South Dakota Cattle-
men’s Association, South Da-
kota Farmers Union, South 
Dakota Public Lands Council, 
Wyoming Farm Bureau, Wy-
oming House of Representa-
tives Majority Floor Leader 
Chip Neiman, Pennington 
County Fire administrator, 
many South Dakota and Wy-
oming County Commissions, 
and others.

“Maudes have done some-
thing we could never do,” said 
Edoff. “They have brought us 
all together on one issue. I’m 
kind of proud of everyone who 
has put their political differ-
ences aside to stand up for this 
salt-of-the-earth, hardworking 
farm and ranch family.”

NCBA president and Wy-
oming rancher Mark Eisele 
said in a joint press release 
with the Public Lands Council, 
“The Maude family has been 
ranching in South Dakota for 
five generations and Charles 
and Heather have spent their 
lives protecting natural re-
sources, investing in their 
land, and raising their chil-
dren. The U.S. Forest Service 
and U.S. Attorney’s Office have 
maliciously targeted and pros-

ecuted these family ranchers, 
and it’s clear that if this can 
happen in South Dakota, gov-
ernment overreach can hap-
pen anywhere.”

Glover said the situation is 
not a call to arms, but a cau-
tionary tale and this should be 
treated as an isolated instance.

“When you have something 
that shakes the faith of per-
mittees and shakes the faith, 
frankly, of range cons in the 
institutional structure of the 
Forest Service, it can feel like 
this is your fight to take up, 
too,” Glover said. “This is one 
law enforcement official act-
ing outside their bounds, this 
is one case where this behav-
ior must not continue, this 
is one case that must not be 
repeated. And so, this family, 
this community, they’re ral-
lying around to support the 
(Maudes) and they’re work-
ing the appropriate channels 
using the tools at their dispos-
al through local government, 
state government, national 
associations to fix this problem 
and if it is to be fixed, it will be 
through those channels.”

Lane said many elected offi-
cials in DC are displeased with 
investigator’s aggressive strat-
egy that sidelined the Maudes’ 
efforts to peacefully resolve 
the issue.

“It didn’t take us long to go 
through the paces to get to the 
bottom of what was happen-
ing in South Dakota and that 
conversation was received in 
exactly the same kind of anger 
we received it when we took it 
up to Capitol Hill and started 
talking to folks on the Natural 

Resources Committee,” Lane 
said. “Chairman (Bruce) Wes-
terman (R-Ark.) and his staff 
are acutely aware of this long 
history of abuse by the For-
est Service in this part of the 
world.”

“They’re digging into this 
making sure they have their 
facts straight, making sure 
they have the whole scope of 
the issue,” Lane said. “We’re 
hopeful that will bear some 
fruit in the next few weeks as 
far as a larger conversation 
outside of the dark corners of 
the U.S. Forest Service as far 
as just what the hell they’re 
doing up there and why they 
think it’s appropriate to threat-
en a husband and wife, mother 
and father, with federal prison 
over a fence line that has os-
tensibly been in the same spot 
since 1950.”

“It’s absolutely unconscio-
nable, but unfortunately it 
was not a big education job to 
explain to folks on Capitol Hill 
what the Forest Service is up 
to here because they’ve heard 
too much of this in the past,” 
Lane said.

 R-CALF USA Property 
Rights Committee Chairman 
Shad Sullivan and President 
Brett Kenzy made a joint 
statement in a letter to Sec-
retary Vilsack. “Secretary 
Vilsack, the Maude family 
are generational community 
members and upstanding citi-
zens focused on land steward-
ship and food production. We 
encourage the USDA, USFS 
and the DOJ to effectively 
communicate with the Maude 
family to find a common-sense 

solution to what has become 
a nation-wide issue. We urge 
your agencies to restrain from 
overreach and from exercising 
abusive power in their duties. 
I respectfully ask that you 
immediately drop all charges 
against Charles and Heather 
Maude.”

The R-CALF letter also 
expressed concern over the 
USFS “lack of common sense 
regarding the fact that dated 
and primitive survey bound-
aries are often imperfect,” and 
“the lack of communication by 
USFS employees after Mrs. 
Maude politely requested to 
be personally informed when 
USFS employees cross onto 
their private property when 
navigating to the Maude-
owned allotment….and the 
manner in which each individ-
ual received personal indict-
ments, unannounced by armed 
USFS Special Agent Travis 
Lunders, seems incredibly ne-
farious and retaliatory.”

Edoff said he continues to 
hope for a positive resolution.

“I don’t think Charles has 
ever so much as had a speed-
ing ticket,” said Edoff. “He is a 
good, hard-working American. 
He volunteers as one of our 
county fire chiefs. He is ded-
icated to his family and com-
munity, the kind of neighbor 
everyone wants,” said Edoff.

USFS special agent Tra-
vis Lunders declined to com-
ment. The U.S. District Court 
attorney and Troy Heithecker, 
Rocky Mountain Regional For-
ester did not respond to inter-
view requests.

The U.S. Attorney’s Office 
for the District of South Da-
kota has indicted Charles and 
Heather Maude on charges of 
theft of government property. 
The charges are related to a 
small piece of U.S. Forest Ser-
vice land surrounded by the 
Maudes’ private land, which 
the family has stewarded for 
generations.

“The Maude family has been 
ranching in South Dakota for 
five generations and Charles 
and Heather have spent their 
lives protecting natural re-
sources, investing in their land 

and raising their children,” said 
NCBA President and rancher 
Mark Eisele. “The U.S. Forest 
Service and U.S. Attorney’s Of-
fice have maliciously targeted 
and prosecuted these family 
ranchers, and it’s clear that if 
this can happen in South Da-
kota, government overreach 
can happen anywhere.”

The Maudes own a diver-
sified operation in western 
South Dakota where they raise 
cattle, hogs and crops. They 
also are public land permittees 
in good standing. According to 
NCBA, the Forest Service law 

enforcement officer who tar-
geted the family and the U.S. 
Attorney’s Office both have 
acted far beyond their scope 
in pursuing the family. Both 
NCBA and the Public Lands 
Council (PLC) are engaged in 
protecting the rights of these 
ranchers.

“The Forest Service’s ac-
tions in this case—especially 
the deference they’ve given to 
a heavy-handed special agent 
with a long history of abusing 
permittees—is absolutely un-
conscionable,” said NCBA Vice 
President of Government Af-

fairs Ethan Lane. “NCBA is ac-
tively engaged with Congress 
to address this situation and 
find an outcome that protects 
this family.”

Lane said the Forest Ser-
vice has a history of creating 
conflict with South Dakota 
ranchers and their escalation 
to imprisonment over a cen-
tury-old fence line has shaken 
the confidence of permittees 
nationwide.

KLA

continued from page 12
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NCBA, PLC CALL OUT TARGETED PERSECUTION OF FAMILY RANCHERS
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tle that are heifers, currently 
at 39.6% compared to 39.9% 
last July. A model incorporat-
ing both variables explains 
61% of inventory changes 
and estimates the July 1 U.S. 
cattle inventory to be 94.2 
million head or 1.2% lower 
than in July 2023.  Hence, 
it appears the U.S. cattle in-
dustry overall remains in a 
contractionary phase, even if 
there may be regional pock-
ets of expansion.

The USDA’s most recent 
Cattle on Feed report indi-
cates that feedlots placed 
1.56 million head on-feed 
and marketed 1.79 million 
last June or about 7% fewer 
placements and 9% fewer 
marketings than in the prior 
June, bringing the July 1 
total number of cattle on 
feed to 11.3 million head or 
just about 1% more than last 
July. With a 0.8% increase in 
steers on-feed relative to last 
July and a nearly unchanged 
(0.1% increase) number of 
heifers, the latter’s share 
of cattle on feed, as already 
mentioned, also remains 
similar to a year ago at near-
ly 40%, as compared to only 
31%-33% during much of 
the last expansion. Such a 
statistic typically indicates 
a reduction in replacement 
heifers, as producers re-
main reluctant to rebuild the 
breeding herd.

Given the low inventory 
and cattle on feed numbers, 
beef production is anticipat-
ed to be 1.1% lower in 2024 
than last year and then drop 
another 4.5% in 2025. Ac-
cordingly, per capita beef 
consumption is expected to 
remain near 58 pounds per 
person in 2024 and then de-
crease 3.26% to 56.3 pounds 
per person in 2025. Based 
on stronger than anticipat-
ed global demand, the USDA 
in its Livestock, Dairy, and 
Poultry Outlook revised pro-
jections of beef exports up-
ward, now just 4.3% lower 
this year than the last and 
left unchanged a further 
14.0% projected decline for 
2025. Following records in 
2021 and again in 2022, beef 
exports dropped about 14.3% 

lower in 2023, and the 2024 
projection returns to within 
1.5% of the 2020 level, while 
projected declines for 2025 
bring beef exports down to 
levels not seen since 2016. 
Still, as a result of currently 
strong demand and declining 
production, cold stocks of beef 
are already fairly low. Accord-
ing to the USDA’s June Cold 
Storage Report beef stocks on 
May 31 are down 3.4% from a 
month earlier and 0.5% from 
last year.

All things considered, pric-
es are likely to remain above 
year ago levels. Quarterly 
prices for slaughter steers 
are forecast to average about 
$191.48/cwt and $199.08/cwt 
for the last two quarters of 
2024, and $204.60/cwt and 
$209.12/cwt for the first two 
quarters of 2025. For 600-700 
pound feeder steers, prices 
are forecast to average about 
$286.38/cwt and $277.88/cwt 
for the last two quarters of 
2024, and $293.31/cwt and 

$301.50/cwt for the first two 
quarters of 2025. These pro-
jections reflect tight supplies 
and declining but resilient 
domestic consumption and 
export demand. If demand 
declines even more than an-
ticipated or a larger herd 
exists than indicated by this 
analysis, then lower prices 
may result.

continued from page 3
HOW BIG IS

Marty Lueck, manager • mvlueck@centurytel.net
417-948-2669 or 417-838-1482
Rt. 1, Box 85G • Mountain Grove, MO 65711

A G R I C U L T U R E

JOURNAGAN RANCH

P44349516
LJR MSU MATTIE 125K

Sired by the carcass bull, Wirruna Matty M288 
outcross genetics. One that should never leave. Mated 
to Ashewood Big Medicine 217K.

P44563505
LJR MSU JESSY 68M

A fantastic, deep bodied heifer. Dark red, red to the 
ground. Great EPDs.

P44563521
LJR MSU CELESTE 77M

A great set of calves by LJR MSU 316F Homer 340H. 
Tremendous style and performance.

P44460534
 LJR MSU 392E LOVELL 312L

A heavy muscled, herd bull prospect by LJR MSU Z311 
Emblazon 392E. Great numbers. Comes from a very 
predictable cow family.

P44236811
APH 9024 JASMINE 10J

A superb daughter of the popular Boyd Power Surge 
out of an own daughter of EFBEEF TFL U208 Tested 
X651. Great EPDs. Sells with outstanding heifer calf.

See this catalog online at 
www.reedent.com

Sale Managed by:

P44563475
LJR MSU CELESTE 47M

Wow, a home run here. A different pedigree, many 
generations deep in Journagan genetics. One you  
can show.

3333rdrd

Annual Production Sale
Annual Production Sale

Auctioneer:  
Eddie Burks 509L

A beautiful black baldy. 20 of these bred heifers 
sell. All dams raised on Journagan Ranch for many 
generations.

THE TRADITION OF QUALIT Y CONTINUES

Genetically Yours
Saturday, October 5, 2024Saturday, October 5, 2024Saturday, October 5, 2024Saturday, October 5, 2024

11 a.m. / Springfield, Mo.  11 a.m. / Springfield, Mo.  

SALE LOCATION: SALE LOCATION: 
William H. Darr William H. Darr 
Agriculture Center Agriculture Center 

 20 Service Age Bulls
   9 Bull Calves
 32 Spring Pairs
 13 Registered Bred Heifers
 10 Registered Fall Calving Cows
 16 Commercial Spring Bred Heifers
   5  Commercial Fall Calving Heifers
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Today, the Fischer fami-
ly — Don and Marilyn, their 
son, Matt, and his wife, An-
drea, and their daughters, 
Ella and Kate — are contin-
ually improving their cow 
herd, with a special focus 
on breeding strong females. 
Oval F bulls are primarily 
marketed by private treaty 
and select females are sold 
through Missouri Simmen-
tal Association (MSA) sales. 
Matt was involved with the 
AJSA, and later worked in 
the AI industry for over 20 
years; both experiences con-
tinue to inform his role at 
Oval F. 

Simmental Since the 70s
Don Fischer explains that 

their start in the Simmental 
business was somewhat by 
chance. “Marilyn and I were 
getting into a partnership 
commercial herd at the time 
and were on a cow buying 
trip to the Sandhills of Ne-
braska. We bought quite a 
few Hereford cows, but this 
guy also had some halfblood 
Simmental he had bred. We 
had heard of Simmental and 
studied it quite a bit. Long 
story short, we ended up with 
those halfblood heifers.” 

They bred these heifers to 
a Simmental bull, and con-

tinued breeding up until they 
had a group of purebred Sim-
mental females. “From our 
research in the beginning, 
we looked to Simmental to 
get the traits they were being 
used for in Europe, which are 
meat and milk. They were 
a good combination, and it 
didn’t take long having some 
Simmental blood in our herd 
for us to figure out that they 
are good at raising a calf,” 
Don continues. 

The Oval F cow herd has 
evolved significantly over 
the years, from the original 
brown and white cattle to 
being mostly homozygous 
black and polled today. Don 
recalls that their herd was 
red in the 1980s, with only a 
few white spots appearing oc-
casionally. They soon realized 
that black-hided cattle were 
going to dominate the indus-
try and began the process of 
transitioning their cow herd. 
Changing this took time and 
care, since they had built 
several generations of their 
own genetics and wanted to 
maintain the traits they had 
worked hard for. Through 
careful selection, they added 
black genetics through ho-
mozygous black bulls.

Oval F also endured other 
changes in the breed, like 

frame size. “We kept our feet 
on the ground and tried to 
keep the productivity in our 
cattle. That kept us in check,” 
Don shares. 

Strong Females Make 
Reliable Bulls 

Oval F places a high pri-
ority on breeding productive, 
sound, big-bodied, fertile fe-
males. “I feel my number 
one goal is to make my next 
generation of replacement fe-
males,” Matt shares. “I want 
to make cows that will stay 
with me. The cow makes the 
difference, and we’ve been 
able to identify cow families 
that really shine for us year 
after year.” 

Northeast Missouri is fes-
cue country, which the Sim-
mental breed is especially 
adaptable to. The Fischers 
manage their cow herd in the 
same manner as their com-
mercial customers, and don’t 
use supplements like creep 
feed. “We make a cow earn 
her keep,” Matt explains. 

With a strong female foun-
dation, Oval F is able to breed 
bulls that work for their 
commercial customers. “We 
want to make commercial 
bulls that our customers and 
neighbors can use to improve 
their program and thrive in 

their business,” Matt says. 
Many Oval F customers 

live in the same area, and 
many are neighbors. This 
has allowed the Fischers to 
see firsthand how their bulls 
are working. Don shares, “I’m 
always eager to figure out 
what our customers’ needs 
are and to see if we can help 
fill them. Most of the time, 
they are retaining heifers 
and putting them back in the 
herd. They’re concerned with 
calving ease and growth, 
but they also want maternal 
traits, like good feet and legs, 
and udders.” 

To meet these needs, bal-
ance is at the heart of their 
genetic decisions. “To balance 
type and data is a never-end-
ing task for us,” Matt shares. 
“We try to evaluate cattle 
from the ground up. Then we 
make sure the data fits the 
cattle.” 

Maintaining this balance 
can be a challenge, especial-
ly since they want each ani-
mal to count. “We aren’t able 
to have many ‘throwaways,’” 
Matt shares. “We try to make 
solid judgments, which comes 
back to both data that we can 
see on paper and phenotype. 
We sort cattle pretty hard 
and figure out if anything 
is going to be a detriment to 

The Cow Makes the Difference 
by Lilly Platts

Oval F Ranch, located in the rolling fescue hills of northwest Missouri, started breeding Simmental in 
1971 with the purchase of seven halfblood daughters by Parisien. These heifers were bred to Bismark and 
laid the foundation for generations of Simmental genetics to come. 

Oval F Ranch is located in northeast Missouri.
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us or our customers, or if it’s 
going to lead us in the right 
direction. I feel fortunate that 
we’ve made a lot of strides in 
the right direction in the last 
several years.” 

Staying focused on the 
positives and negatives in 
the cow herd also helps them 
remain balanced. “We want 
to find the rock stars, but we 
also want to make sure we 
don’t use a problematic bull 
too,” Matt explains. “I’ve been 
able to watch our genetics 
change significantly for the 
better over the last sever-
al years. It’s been evident in 
our bull sale pen. Customers 

have been very pleased with 
our bulls, and I’m very proud 
of them.”  

The Fischers have also 
maintained a focus on the 
traits their commercial cus-
tomers care about. “When 
it comes down to the nuts 
and bolts of it, our bull cus-
tomers come here and they 
want to know what the bulls’ 
birth weights are, what their 
growth is, and their milk 
numbers,” Matt explains. 

While the majority of the 
cow herd is black, Oval F 
continues to raise some red 
genetics. “We are primarily 
homozygous black, but we 

have some customers who 
are looking for red bulls,” 
Matt says. 

Technology like DNA test-
ing and programs like Total 
Herd Enrollment (THE) have 
helped them to balance num-
bers and phenotype. Through 
THE, Oval F is able to track 
the performance of every 
cow in the herd. “It’s been a 
very good way for us to make 
sure nothing slips through 
the cracks,” Matt explains. 
“Overall, it helps us do better, 
and make sure everything is 

accounted for.” 

The Next Generations 
Don is proud to have built 

20 generations of Simmental 
genetics, and also for sever-
al generations of the Fischer 
family to be involved. Matt 
grew up being extremely in-
volved with the breed, partic-
ipating in the AJSA, and de-
cided to remain involved with 
the family business. “My very 
first show heifer was born in 
1984, and I still remember 

Don (left) and Matt Fischer. 

Many years ago the Fischers focused on adding black genetics to their herd. Today, the 
majority are homozygous black and polled. 

continued on page 23
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CallicrateBanders.com 
785-332-3344

High-tension Callicrate Banders
are easy to use, provide
consistent results, and remain
the leading choice for superior
animal welfare.

Lynn Locatelli, DVM

"Easy to use,
works every

time."

On Aug. 1, 2024, the Me-
sonet Oklahoma Drought 
Monitor indicated that over 
69% of Oklahoma was abnor-
mally dry. Of that percent-
age over 25% of our state is 
rated in moderate to severe 
drought. One potential man-
agement solution to dwin-
dling forage resources in 
cow-calf operations is wean-
ing calves.

The average age of beef 
calves weaned in the Unit-
ed States is a little over 7 
months of age. While calves 
can be weaned as early as 60 
days of age, this comes with 
quite a bit of added manage-
ment. Simply weaning calves 
one to two months early is a 
cost-effective management 
strategy that saves body con-
dition score (BCS) and allows 
thinner cows (falling below 
BCS of 4) to more easily re-
capture flesh before having 
their next calf. When the nu-
tritional demands of lacta-
tion are removed by weaning 

there is a significant reduc-
tion (15 – 20%) in the dietary 
energy needed by cows. Sav-
ing BCS on cows now comes 
with the potential benefit 
of improved cow productiv-
ity in the years that follow. 
Weaning earlier than normal 
is most beneficial in years 
when pasture forage is inad-
equate to support herd nu-
tritional requirements. From 
the standpoint of range man-
agement, it reduces the risk 
of overgrazing and accord-
ingly adds to the long-term 
health of the grazing system.

If you plan to wean earli-
er than normal to alleviate 
stress on cows and pastures, 
keep the following manage-
ment practices in mind:

• The first two weeks post 
weaning are a critical time 
for calves to overcome wean-
ing stress, maintain health 
and become nutritionally 
independent by learning to 
consume feed.

• Lower the risk of health 

problems and 
promote calf 
growth by giv-
ing proper vac-
cinations prior 
to weaning. 
Castrate and 
dehorn calves 
when giving 
pre -weaning 
vaccinations. This permits 
calves to deal with the stress 
of these management prac-
tices while still nursing.

• Get calves accustomed 
to a feed bunk and water 
trough as quickly as possi-
ble (if not prior to weaning). 
Creep feeding calves for a 
few weeks prior to weaning 
will ease the transition and 
get calves accustomed to 
concentrate feed. Maintain 
access to good quality, clean 
water at all times.

• Fence line wean if possi-
ble. This eliminates stress by 
permitting calves to remain 
in the same pasture where 
they are familiar with feed, 

water, shade, etc.
• The feed ration is critical 

because feed intake is initial-
ly low after weaning. It needs 
to be highly palatable, nutri-
ent dense, dust free and in-
clude a complete vitamin and 
mineral supplement.

• After calves are over 
the stress of weaning, they 
should begin to consume ap-
proximately 3% of their body 
weight in high quality feed 
each day. Feed intake vari-
ation or depressed appetite 
can indicate health problems.

• Shade is important if 
weaning during summer 
heat.

Drovers

Is It Time to Wean?
By Mark Z. Johnson
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Heterosis offers value in ter-
minal cattle, specifically when 
crossing British breeds (Angus, 
Hereford) known for their mar-
bling ability with Continental 
breeds (Charolais, Limousin, 
Simmental) known for their 
growth potential and increased 
yield.

With reduced beef cow num-
bers and cattle supply tighten-
ing, every additional pound of 
gain on the calf at time of sale 
matters. The use of one suck-
ling calf implant administered 
after 2 months of age results 
in 23 lb. of additional gain at 
time of sale. Using the 2023 
national average price received 
of $2.63/lb., implanting with 
one suckling calf implant that 
costs ~$1.50 per dose, returns 
$59.00/head or $10.33/cwt.

If producers forgo the use of 
a suckling calf implant to en-
roll in a Non-Hormone Treat-
ed Cattle (NHTC) program or 
Global Animal Partnership 
(GAP) program, the average 
return for NHTC and GAP 
program calves, compared to 
calves not enrolled in either 
program, was $37.00/head for 
NHTC and $25.00/head for 
GAP. 

How can producers add ad-
ditional value to calves this 
fall?

A healthy calf is a profit-
able calf, and proper nutrition 
and supplementation are im-
portant for calf performance. 
An additional 30 to 60 pounds 
can be gained prior to time of 
sale via creep feeding. There 
are various types of creep feed 
systems, including grain-based 

high energy, limit-fed high pro-
tein, and high-quality forage 
creep. Producers should cal-
culate their cost of gain when 
analyzing the profitability of 
creep feeding to ensure that 
the value received for addition-
al pounds of gain overcomes 
the cost of the feed. Producers 
can utilize this resource to bet-
ter understand value of gain. 
With calf prices being excep-
tionally high for the 2024 fall 
run, there is a greater likeli-
hood that management strate-
gies, like creep feeding, return 

a profit.  
Value-added health pro-

grams influence calf profit-
ability and producers should 
inquire with their veterinari-
an about programs available. 
Pre-conditioned calves consis-
tently top the market and im-
plementing weaning prior to 
shipping is favored. 

As feeder calf prices in-
crease, don’t forget about best 
management practices– every 
additional pound gained comes 
with increased value. 

continued from page 7
CASHING IN ON 
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OR SEE AN MFA DEALER

Zeitlow Distributing - McPherson, KS • 800-364-1605 • Boonville, MO • 800-530-5158
SoMo Agri Supply - Springfield, MO • 800-725-1880

• Animals instinctively open our �aps
• Our �aps will not freeze like ball closures do
• We have less water contamination from animal wastes
• Ten Models - For a few animals or for the largest feedyards

WWW.PRIDEOFTHEFARM.COM  800-553-1791

Central Missouri Feed & Supply - 2707 W Rt F • Clark, MO • 573-881-1798
           threebarl@hotmail.com

“I’m excited to join the 
RAAA team and to help pro-
mote the Red Angus breed,” 
said Shults-Mauney. “I be-
lieve that Red Angus cattle 
offer a unique combination 
of performance and efficiency 
that can benefit cattle pro-
ducers of all sizes.”

These strategic additions 
to the RAAA team will fur-
ther strengthen the associ-
ation's ability to support its 
members, enhance its digital 
presence and communicate 
the value of Red Angus cattle 
to a wider audience.

Christi Mangusso, Arvada, 
Colorado, joins RAAA as 
membership and receivables 
specialist.

blatant Marxist activity in 
our government agencies has 
become the norm. This is not 
the ATF, FBI or Homeland 
Security.  It’s the U.S. For-
est Service, and some in the 
agency wear guns too!

According to NCBA Vice 
President of Government Af-
fairs Ethan Lane. “NCBA is 
actively engaged with Con-
gress to address this situa-
tion and find an outcome that 
protects this family.”  Lane 
went on to say that the For-
est Service has a history of 
creating conflict with South 
Dakota ranchers and their 
escalation to imprisonment 
over a century-old fence line 
has shaken the confidence of 
permittees nationwide.

Mark Roeber, who is the 
current PLC President, and 
also a public lands grazing 
permittee, said the Maude 
family is in good standing 
and have always been the 
first to step forward as con-
structive partners in feder-

al land management. “This 
case is a prime example of 
what can happen when fed-
eral agencies view ranchers 
as enemies, rather than part-
ners. I urge the U.S. Forest 
Service to rethink their plan 
to slap handcuffs on these 
hardworking ranchers and 
instead pursue an alterna-
tive resolution to this issue.”

HELP THE MAUDES 
Charged separately, the 

Maudes both must retain 
legal counsel. Those wanting 
to help with their legal costs 
may donate to the Maude 
Legal Fund c/o First Inter-
state Bank, P.O. Box 98, New 
Underwood, S.D. 57761, or at 
https://gofund.me/1819ae4a

KwC

continued from page 4

continued from page 13
WHO ARE THE FEDERAL

RED ANGUS

 
Tabitha Romero, Brighton, 

Colorado, has been hired by 
the RAAA as office reception-
ist.

 
The RAAA has hired Tr-

isha Klement Glassinger, 
Aledo, Texas, as digital media 
specialist.

 
Maclaine Shults-Mauney, 

Lubbock, Texas, has been 
hired by the RAAA as written 
content specialist.
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11025 OO HWY. - BOONVILLE, MO

Easy Way
Cattle Saver

EID Tag ReadersLoadbars for Chutes

Easy Way
Cattle Saver

Start stockpiling tall fes-
cue in mid-August for health-
ier, more profitable cattle, 
says University of Missouri 
Extension field specialist in 
agronomy Rusty Lee.

Stockpiling fescue extends 
the grazing season and re-
duces the need to feed hay. 
“Winter feed costs are the cat-
tle producer’s biggest single 
expense,” says Lee. The best 
way to reduce that expense is 
to let cattle graze longer and 
feed hay for a shorter time.

Fescue is Missouri’s No. 
1 forage. Producers favor it 
because of its persistence, 
resistance to insects and dis-
ease, and long growing sea-
son. Once growth slows in 
mid-October, feed value is 
maintained due to its waxy 
cuticles, which protect the 
leaves from weathering.

Stockpiling focuses on 
managing new growth of fes-
cue plants, Lee says. Its ben-
efits include reduced labor, 
lower costs and less time. 
Compared to other stockpiled 
forages, tall fescue maintains 

more high crude protein and 
energy. Regrowth also is high 
in carbohydrates and least 
toxic in late winter.

Lee’s recipe for successful 
stockpiling includes starting 
with 3-6 inches of leaf in pas-
tures in August. Producers 
should remove cattle from 
pastures in mid-August and 
then topdress 40-60 pounds 
of nitrogen per acre.

Keep cattle off pastures to 
allow grass to grow. The lon-
ger plants grow, the better, 
says Lee.

For high-density stands, 
every inch of fescue is equiva-
lent to 300-400 pounds of for-
age, he says. Even low-den-
sity stands yield 150-250 
pounds per inch of growth 
per acre.

Strive for 1 acre of properly 
stockpiled tall fescue per cow, 
says Lee. This should feed a 
1,200-pound cow for 60 days 
or more.

Stop grazing fescue while 
new growth accumulates 
until growth stops in late 
November or early Decem-

ber. Add supplemental feed 
as needed since the crude 
protein in stockpiled tall fes-
cue decreases as winter pro-
gresses.

Resume grazing in Decem-
ber and practice strip grazing 
for highest utilization. Use a 
temporary high-tensile elec-
tric fence and step-in posts 
to portion off paddocks. Move 
fence-broke cows to a fresh 
paddock every one to three 
days to stretch forage and for 
best quality. Begin with the 
paddock closest to the water 
supply.

It takes about 30 min-
utes a day to move the fence, 
whether you have 20 or 100 
cows, Lee says. It is time well 
spent because feeding costs 
drop from $1.56 to 50 cents 
per cow per day.

Move the wire to expose 
two to three days’ worth of 
grazing, he says. Figure daily 
herd requirement, and factor 
in 70% utilization if moving 
every two days to calculate 
size strip required.

If you fertilize earlier than 

mid-August, forage quality 
is lower, and yields are not 
significantly higher. If you 
delay stockpiling, you will 
get higher-quality forage but 
lower yields, says Lee.

Stockpiling also offers 
an additional benefit: more 
even manure distribution 
throughout the pasture rath-
er than clusters around feed 
bunks or rings.

Lee says now is the time to 
order seed for frost-seeding 
since seed is sometimes in 
short supply. In prior years, 
agronomists recommend-
ed frost-seeding in Febru-
ary, but Lee says changes in 
weather and climate now in-
dicate that January is better.

Stockpile tall fescue to save on labor, cost and time
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Green Springs
Performance & Efficiency Tested

BULL SALE
Sunday, Nov. 21st, 1:00 P.m.

at Mo-Kan Livestock, Butler, MO

Call 448-7416 for information 
& sale Catalog

www.greenspringsbulltest.com • gsbulltest@gmail.com

90 BULLS
Selected from over 

200 on test

8 Breeds
Large Genetic Pool

“Only the best 
pass the test”

• ANGUS • GELBVIEH  •  LIMOUSIN •
• LIMFLEX • SIMMENTAL •

 • BRAUNVIEH • HEREFORD •

Buffalo Livestock Market

Lyle Caselman - Owner-Manager: 417-345-7876 • Mobile: 417-533-2944
Leon Caselman - Owner: 417-345-4514 • Mobile: 417-588-6185

Call Lyle or Leon to find out what we can do for you:
Danny Cross 417-576-5461 • John Sanwald 417-588-9113 • Bobby Cole 573-674-3131 

Barn 417-345-8122

Watch our 
sale live on the 

Internet at
www.CattleUSA.com

Special 
Vaccinated 

Cattle 
Sale

2nd Sat. of 
Each Month

Cattle Sale 
Every 

Saturday
12:00 Noon

Selling all classes 
of cattle

Special 
Stock Cow 
& Bull Sale

3rd Tuesday

Sheep
& 

Goat Sale

4th Tuesday

BSE Clinic Time
By Eldon Cole, University of Missouri Extension

Has your bull had a breeding 
soundness exam (BSE) since 
you pulled him from the breed-
ing pasture this summer? Fer-
tility and breeding ability can 
fluctuate in bulls from year-to-
year and season-to-season. If 
you’ve preg checked your cows 
and found several open, it just 
might be cause to check him 
out.

We’ve scheduled four clinics 
where you can get your bulls 
completely examined, given 
parasite control treatment and 
vaccinated and be ready to turn 
out if everything checks out 
okay. In addition, if you’d like, 
they can check your bull for the 
sexually transmitted disease, 
trichomoniasis. Trich is on the 
rise in this part of the world. It’s 
suspected when a large number 

of cows keep coming back in 
heat. There are no other out-
ward signs of trich in the bull 
or cow for that matter.

Here are the dates and loca-
tions of our fall clinics.

October 11 - Barry County Vet 
Services, Cassville
Contact: Dr. Voyd Brown, 847-

2677

October 12 - Kent Veterinary 
Clinic, Billings
Contact Dr. Harvey Kent, 744-

2222

October 13 - Dake Veterinary 
Clinic, Miller
Contact: Dr. Chuck Dake, 452-

3301

October 14 - Countryside Ani-
mal Clinic, Aurora
Contact: Dr. Mike Bloss, 678-

4011

Besides the BSE, I will be at 
the clinics to answer questions, 
discuss bull sales, expected 

progeny differences (EPDs) and 
breeding programs or whatever 
is on your mind. Ed Trotter with 
Pfizer will be at some of the clin-
ics with information on their 
DNA evaluation program.
Call the above veterinary of-

fices for your appointment time. 
Of course, there’s a limit to the 
number of bulls the clinics can 
accept so you may need to pick a 
different time and/or a different 
veterinarian. It’s just important 
to have your bulls checked out.
A survey of cow-calf farms in 

24 states in 2008 showed that 
about 25% do a semen evalua-
tion on their bulls before turn-
out. I doubt if we’re that high 
in southwest Missouri. The 
October BSE clinics in the past 
few years have found more prob-
lems with bulls than the clinics 
in March. Hot weather could 
be more of a problem than cold 
when it comes to bull fertility. It 
could even be from fescue toxins 
consumed or a combination of 
factors.

JUG Livestock Waterers 

  www.weslynn.net Ph: 515-771-6036 

WesLynn Enterprises 

Performance Tested for over 25 years         
Clean Fresh Water Every Time        

Open Bowl Design      
Draw Tube for Natural Drinking Action         

Feed Trap Keeps Feed out of Water Reservoir    
No Flap, Disks or Balls for animal to move 

With cattle prices at re-
cord highs and favorable feed 
prices, producers are likely 
considering creep feeding 
their beef calves to add addi-
tional pounds. Creep feeding 
provides supplemental feed 
to nursing beef calves, in an 
area where the cows can’t 
get at the feed. It is common 
for creep feed to consist of 
grains, protein supplements, 
and limiters, but many other 
feed sources can be used as 
creep. The feed may be on-
farm mixed, or a commercial 
feed of various types, usually 
fed using a creep feeder.

Whether creep feeding 
will pay off is more complex 
than just adding pounds to 
the calves and many factors 
come into play. Research re-
sults over the years have 
been mixed. It is important 
to evaluate numerous factors 
including production goals, 
environmental conditions, 
and market endpoint to de-
termine if creep feeding will 
ultimately aid profitability.

Questions when consider-
ing creep feeding:

· How will the calves be 
managed and sold after 
weaning?

· What is the quantity and 
quality of the feed sources 
calves have access to?

· What is the anticipated 
cost of gain from creep feed-
ing?

Some scenarios where 
creep feeding may not be 
profitable even with cur-

rent cattle and feed pric-
es:

Pastures are well-man-
aged- If forage quality and 
quantity is well managed 
pastures, calves may not 
benefit from additional nu-
trition. Calves that have 
higher milking mothers and 
access to high quality for-
age may add extra flesh (fat) 
that could result in discounts 
when marketing as feeder 
calves.

Forage availability and 
cow condition are concerns- 
If forage availability is low 
due to drought and cow con-
dition is a concern. A common 
misconception is that creep 
feeding reduces calf milk 
consumption. Because calves 
order of preference for food 
is milk, creep feed, then the 
forage source, creep feeding 
doesn’t result in less demand 
on the cow for milk. A bet-
ter option both economically 
and for the long-term benefit 
of the cows, and calves, is to 
wean the calves early.

Heifers are being kept as 
replacements- Long term re-
search has shown creep fed 
heifers produced less milk, 
weaned lighter calves and 
were less productive their 
entire lives compared to heif-
ers that weren’t creep fed.

Farm is retaining own-
ership of calves- If you are 
retaining ownership of the 
calves either to background 
or grow and then finish 
them. Research has shown 
that calves not creep fed will 
catch up in size to the creep 

fed calves by compensatory 
gain.

Some scenarios where 
creep feeding may prove 
to be profitable are:

Selling as feeder calves 
shortly after weaning- After 
preconditioning for a short 
time and the pasture quali-
ty is low, there will be more 
pounds of calf to sell.

Creep feeding with high-
er energy creep feeds (starch 
and or fat)- This scenario has 
been shown to help with in-
creasing marbling that is 
realized at harvest when 
calves are transitioned to fin-
ishing rations shortly after 
weaning. To capture this 
value, calves need to be sold 
through a channel where the 
producer will realize the ben-
efits of the improved mar-
bling, on a grid for example. 
Using this approach, smaller 
framed cattle may finish at a 

lighter weight than what the 
market is seeking compared 
to putting them on a grower 
ration for a time. For large-
framed cattle this may not be 
a problem. If you are direct 
marketing meat and can cap-
italize on the higher quality 
grades, lighter weight at fin-
ish is likely of less concern.

Summary
In summary, creep feeding 

beef calves is not a one size 
fits all management deci-
sion. The best choice may not 
even be the same from year 
to year. When making the de-
cision to creep or not creep it 
is important to consider the 
marketing plan, the quality 
and quantity of forage avail-
able to the calves, and costs 
of gains to determine if it has 
strong potential for being 
profitable.

Drovers

Should You Consider Creep Feeding Calves?
By William Halfman
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the pasture, K-State 
beef cattle nutrition-
ist Phillip Lancaster 
said.

“As we move into 
mid to late summer, 
the forage quality 
starts to decline and 
some of the younger 
bulls may need to be 
separated off so they can be 
supplemented to keep them 
from getting too thin, espe-
cially if they are still grow-
ing,” Lancaster said.

Also, for males in multi-
bull pastures, there is always 
a risk that they will fight over 
the females that they hope to 
breed, Lancaster said.

“Bull injury is a risk that 
can be avoided by reducing 
the number of bulls in the 
pasture,” Lancaster said. “A 
good option is to leave one 
or two older bulls out in the 
pasture to breed the last few 
open cows to add value but 
lessen the risk of injury.”

driving through the pasture 
gate with dad the morn-
ing the heifer was born and 
claiming her,” Matt recalls. “I 
have fond memories of that 
time. The following year was 
when my older brother went 
to his first AJSA National 
Classic, and my grandpar-
ents took me to my first coun-
ty fair. It’s the kind of memo-
ry I’ll always have, and it was 
certainly an experience that 
instilled a lot of values into 
what I do today.” 

Matt continued showing 
competitively through the 
AJSA and 4-H. Today, his 
daughters, Ella and Kate, are 
coming up through the AJSA. 
“It’s been a strong part of our 
family,” Matt says. “It meant 
a lot to us, and I think it was 
a very positive part of my up-
bringing. It meant enough 
that it’s the way we’re choos-
ing to raise our children.” 

Ella and Kate are a part 
of the everyday operation, 
representing the next gener-
ation to grow up in the beef 
industry. “Both spent a lot of 
hours and days in all aspects 
of what we do,” Matt shares. 
It’s been a great opportunity 
to teach my children respon-
sibility, from 4-H projects to 
everything else we do. I’m 

proud that they understand 
that there is a right way and 
a wrong way to handle things, 
and it’s been a great opportu-
nity for us to open their eyes 
to how things should be done 
in this world.” 

The show ring has re-
mained a part of the Oval 
F program, and the Fischer 
family has had many suc-
cesses including state fair 
winners and champions at 
the American Royal, North 
American International Live-
stock Exposition, and Nation-
al Western Stock Show. Don 
shares, “We’ve been pretty 
active in the show ring. We 
have approached it as a mar-
keting and advertising activ-
ity as much as anything. It 
also kept our kids active, and 
it helped to develop a work 
ethic and pride of ownership 
in them,” he continues. 

The Fischer family has 
remained committed to the 
Simmental breed and plans 
to continue adding gener-
ations of powerful cows to 
their herd. 

“To carry on the legacy my 
parents built has honestly 
been a lot of fun,” Matt con-
cludes. 

continued from page 17

continued from page 9

THE COW MAKES

DECIDING WHEN

A special focus is placed on breeding strong females at Oval F Ranch.

Another consideration is 
labor availability to remove 
the bulls from the pasture, 
Larson said.

“Evaluate the bulls when 
you are moving the herd for 
another reason, such as to 
apply fly control, and then 
you can leverage the labor on 
hand,” Larson said.

Larson added: “While I 
like a 60-day calving season, 
that does not mean it has to 
be a 60-day breeding season 
and there can be flexibility 
as to when the bulls can be 
removed from the pasture.”
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Reynolds Herefords
1071 County Road 1231 
Huntsville, MO 65259

Home: 660-277-3679 • Matt: 660-676-3788 
• Barb: 660-676-4788

Email: reynoldscattle@cvalley.net

November  6th
Auction

Lunch at 11:00 a.m.
Sale at 12:30

RH Standard Lad 0313
Solid As A Rock Sire Group

Sale Offering
16 - 2010 Heifer Calves Jan. - May
16 - Breeding Bulls 7 to 18 months
16 - Spring Calving Bred Females
16 - Spring Calving Black Females
        Bred to Hereford Bulls
8 -    Fall Calving Pairs
6 -    Show Steer Prospects
Both Horned & Polled Offered

November 5, 2010 Sale offerings on 
Display 3:00 P.M.

CHB Dinner at 6:00 P.M.
Call or E-Mail for Catalog

What Does this Report Mean to Me?

MARKET  REPORT
Live Cattle Feeder Cattle Daily

Live Cattle:  My thoughts center around this market stabilizing now.  I’ve been 
placing a bullish tilt to this market for some time now.  I may need to temporarily 
place this on “hold” for a while.  The higher placements the last three months will 
have a negative impact on prices yet, so like they say, “All good things come to those 
who wait”.  I see production numbers staying over last years’ levels until at the 
least the end of the year.  Beef shipments have been lagging last years’ levels now 
for about a month.  Two weeks ago they were 8% lower than last year.  This weeks 
report showed exports a whopping 56% lower than last year.  This ain’t good.  Low 
imports and high exports have held this market up all summer.  We’re starting to 
lose some of that.  I just can’t pull the trigger yet on long term bullish hopes.

 Feeder Cattle:  All you have to do is look at the corn market for a reason for the 
pull-back in feeders. If I owned a feedlot I’d be nervous to say the least.  I do feel 
the feeder market has overdone it to the downside and it will be tough to break it 
further.  The early corn harvest has most feeder buyers in the field and I don’t think 
they’ve really had time to concentrate on buying feeders.  Let’em get caught up a 
little and they’ll head to town.....checkbooks in hand....bulging with “corn” money.  
This market will rally....wait and see.

 

 

Trading commodity futures involves substantial risk of loss 
and my not be suitable for all investors.  The recommendations 
express opinions of the author.  The information they contain is 
obtained from sources believed reliable, but is in no way guaran-
teed.  The author may have positions in the markets mentioned 
including at times positions contrary to the advice quoted herein.  
Opinions, market data, and 
recommendations are subject to change at any time.  

Allendale Inc.

Q #1
What do you think the price of fats will be in April 2011
Answer: It’s hard to see the forest for the trees here, but peering through the foliage I see $105.00 fats on the horizon for April.  Demand is 
going to have to kick in though in order to get it.

Q #2 
 Due to the recent break in feeders, would you be holding your fall-weaned 
calves for a while or letting them go?

Answer: What ever happened to the easy questions?  This will depend upon your weaning sched-
ule and your available feed supply.  I’m long term bullish the feeder market but the “reality” of 
right now probably dictates letting them go.  If you keep them for an extra 30 days, make sure you 
minimize the grain in the ration.  Grow them on good forage....”sell” $4.50 corn.  If the fat market 
stays sluggish and corn prices don’t moderate, about the only thing you’ve got to hang your hat on 
for “higher feeders” is “Hope”.

Rich Nelson 
Allendale Inc. 
815-578-6161
rnelson@allendale-inc.com

573-641-5270

• Featuring ‘   Program’  
   Cattle  Weekly 

• DVAuction Service for convenient 
   online  viewing & bidding

For more information: Ross Patton  573-308-6657 • Bill Patton   573-308-6658  
• David Patton – 573-308-6655 • 

Visit our website at www.scrsvienna.com • or E-mail us at: SCRSVienna@gmail.com

Selling All Classes of Cattle Wednesday @ 10:00 a.m.Vienna, Mo 65582

NCBA has confirmed that 
efforts to prevent ultra-pro-
cessed, lab-grown protein 
from showing up in the diet 
of the American armed forc-
es were successful, following 
news that the U.S. Depart-
ment of Defense (DoD) is no 
longer pursuing such projects 
in the Fiscal Year 2025 De-
fense Appropriations bill.

“NCBA was the first and 
only cattle group to uncover 
this stream of DoD funding 
that could go toward lab-grown 
protein projects, and we were 
the first and only group to 
fight back,” said NCBA Pres-
ident and Wyoming rancher 
Mark Eisele. “After weeks of 
engaging with Congress and 
speaking out against this 
plan, we are thrilled to have 
DoD confirmation that lab-
grown protein is not on the 
menu for our nation’s ser-
vicemembers. These men and 
women make the greatest sac-
rifices every day in service to 
our country and they deserve 
high-quality, nutritious and 
wholesome food like real beef 
grown by American farmers 

and ranchers.”
NCBA has worked with ag-

riculture allies in Congress, 
including Sen. Roger Mar-
shall, to secure the introduc-
tion of several amendments 
to the FY25 Defense Appro-
priations bill, National De-
fense Authorization Act and 
FY25 Agriculture Appropria-
tions bill, aimed at preventing 
lab-grown protein from ever 
showing up on the plates of 
American servicemembers. 

“The Department of De-
fense can and should be on 
the cutting edge of science, 
and we respect their work to 
investigate defense applica-
tions for new tools and tech-
nology. However, there’s a big 
difference between industrial 
or defense applications and 
the food we put in our bod-
ies. U.S. farmers and ranch-
ers are more than capable of 
meeting the military’s need 
for high-quality protein,” said 
NCBA Senior Director of Gov-
ernment Affairs Sigrid Jo-
hannes.

KLA

June exports of U.S. beef 
reached the highest value in 
nearly two years, according to 
data released by USDA and 
compiled by the U.S. Meat 
Export Federation (USMEF). 
While June pork exports 
were lower year-over-year, 
shipments through the first 
half of the year remained 
ahead of the record value 
pace of 2023.

Japan, Taiwan, Canada 
lead strong June perfor-
mance for beef export value

Beef exports totaled 
110,155 metric tons (mt) in 
June, down 4% from a year 
ago but the second largest of 
2024. Export value reached 
$938.3 million, up 3% year-
over-year and the highest 
since August 2022. Exports 
trended higher to Japan 
and were the third largest 
on record to Taiwan, while 
shipments to Canada were 
the largest in nearly a de-

cade. June exports to South 
Korea were below last year 
but rebounded compared to 
May. Through the first half 
of the year, beef export value 
climbed 5% from a year ago 
to $5.22 billion, despite a 4% 
decline in volume (643,733 
mt).

“June beef exports per-
formed very well in Japan, 
which was great to see given 
the significant headwinds 
U.S. beef has faced there this 
year,” said USMEF President 
and CEO Dan Halstrom. 
“Export value also rebound-
ed nicely in Korea and ship-
ments to Taiwan and Canada 
were outstanding. This made 
for another strong month 
in terms of export value per 
head slaughtered, which was 
nearly $460 in June.”

U.S. Meat Export 
Federation

DEPARTMENT OF DEFENSE STOPS PURSUIT 
OF LAB-GROWN MEAT PROJECTS BEEF EXPORT VALUE CLIMBS IN JUNE
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Hand-Tooled &Hand-Tooled &
Custom BrandedCustom Branded

LEATHER SHEATHSLEATHER SHEATHS

AMBER 
BONE

TRAPPER

Hand-Made

in the U.S.A.

Get your Custom Case knife Get your Custom Case knife 
with a Branded Sheath for with a Branded Sheath for 
about what the knife about what the knife 
normally costs.normally costs.

800-753-6511            keith@cuttingedgeus.com

LeatherShopUS.com
 www.Logo-Knife.com
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Order for 2024 today!
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For many, gathering with 
friends and family near a 
pond can be a fun way to 
spend a summer evening, but 
without proper care, those 
opportunities may be lim-
ited, said K-State Research 
and Extension fisheries spe-
cialist Joe Gerken.

“Every pond in the world 
has a dream of being a prai-
rie and eventually it will turn 
into one if we leave it alone,” 
Gerken said, noting that this 
happens when the pond fills 
up with sediment over time.

“As the water comes in, it 
carries with it fine sediment 
particles that make the pond 
become more shallow and 
then the nutrients build up, 
leading to excessive plant 
growth and stagnant, stinky 
water,” Gerken said.

He said most Kansas ponds 
have a lifetime of about 18 
years, but with proper care, 
they can last much longer 
than that.

To help with pond longevi-
ty, Gerken recommends look-
ing at the area right around 

the ponds to make sure there 
are established plants that 
will hold back the sediment.

“When you look at the 
edge of the pond, it should 
have a slope of three feet for 
every one foot you go out into 
the pond, and that is import-
ant because if it is too shal-
low the sunlight will hit the 
bottom of the pond, causing 
plant growth,” Gerken said.

Gerken also suggests as-
sessing the area away from 
the pond.

“Often we think about the 
pond itself, but by going up-

WE ARE ON
THE WEB!

midwestcattleman.com

stream in the watershed, we 
can help the pond by estab-
lishing vegetation in the val-
leys, ravines and creeks flow-
ing into the pond and limit 
the sediment,” Gerken said.

Gerken advises landown-
ers to look at the water itself. 
If the water is brown and 
murky, it can indicate sedi-
ment buildup.

“A lot of times, trusting 
your intuition when looking 
at the pond is a great place to 
start and make adjustments 
if it starts looking bad,” 
Gerken said.

K-STATE SPECIALIST OFFERS ADVICE 
ON HOW TO CARE FOR PONDS
By Lisa Moser, K-State Research and Extension
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Located 45 mi. SE of Kansas City, Mo on 58 Hwy. east at 
Modern Kingsville Livestock Auction Center at Kingsville, MO

 

All Consigners & Buyers Welcome
Call 816-597-3331 Office

Rick, Jeremy or Jared Anstine
816-258-3421 • 816-716-9288 • 816-878-5229

Website: www.kingsvillelivestock.com • email: anstineauction@gmail.com

Make Plans To Attend Our

Special Cow & Bull Sale
 Saturday, Sept. 21st • 11:00 am

Our Labor Day weekend
auction has been

postponed to a later date!

It’s said that “rain makes 
grain and gains on cattle” — 
but there can be too much of 
a good thing.

Phillip Lancaster, Kansas 
State beef cattle nutrition-
ist, says cattle producers in 
eastern Kansas, Nebraska 
and South Dakota have seen 
abundant rainfall — even 
flooding — in some areas in 
recent weeks. And while that 
may be a welcome sight after 
multiple years of drought, it 
can cause a new set of chal-
lenges for beef cattle produc-
tion.

“We think rain is always 
good — and do not get me 
wrong, rain is good for grass 
and cattle — but ultimately, 
too much rain is bad,” he said 
in a K-State Research and 
Extension News Service re-
lease. “The Goldilocks effect 
applies to this situation, too; 
we need the right amount to 
thrive.”

As cattle producers head 
to the pasture to check their 
grass and their cattle, they 
should monitor these five 
signals of pasture and herd 
health: 

1. Maturity of forages. Ex-
cess rain, Lancaster says, 
can signal forage plants in 
the pasture to mature faster, 
putting up seed heads in a 
race to reproduce. The prob-
lem there, he says, is that for-
age becomes less digestible 
sooner than expected in the 
grazing season.

2. Supplemental feeding 
strategies. As forages mature 
and become less digestible, it 
takes more intake to keep a 
cow’s body condition at the 
optimal level. “Cattle may 
start getting thinner quick-
er than normal,” he says. 
“These thinner animals then 
wean off smaller calves and 
are less likely to breed back.” 
Consider supplemental feed-
ing strategies, especially 
for those cows that are still 
nursing calves as they prog-
ress through lactation. Or, 
cattle producers may choose 
to wait and feed their cows 
more in the fall after cows 
wean calves at a lower body 

condition score, he adds.
3. Watch for foot rot. Brad 

White, K-State veterinarian, 
says foot-rot causing bacteria 
is always present in a pas-
ture’s soil. But when stemmy, 
mature grasses get caught 
between the cow’s toes — 
which are just soft skin — 
they can cut that area open, 
allowing that bacteria to in-
vade. “As cattle stand in stag-
nant water, or flooded areas, 
the potential risk of foot rot 
greatly increases when they 
have those wounds,” White 
says.

4. Future grass stand 
health. Soft ground combined 
with hoof traffic can cause 
grass stands to die, Lancast-
er says. When grasses die, 
more weeds tend to enter the 
area and push out any re-
maining grass from making 
a comeback. Lancaster rec-
ommends waiting until the 
water recedes before turning 
cattle out. Also, as you drive 
through the pasture, watch 
for a telltale yellow tinge to 
grasses and plants. This is a 
signal of waterlogged stress 
to plants, and cattle produc-
ers should let that grass rest 
and recover before turning 
cattle out on it again.

5. Don’t forget your water 
source. On a June K-State 
Beef Cattle Institute “Cat-
tle Chat” podcast, Lancaster 
and others discussed pasture 
water resources. Summer-
time water consumption is 
about 2 gallons of water for 
every 100 pounds of body 
weight. Cattle eating dry hay 
will need to consume more 
water than if they were on 
fresh grass, and if the envi-

ronment is hot, they’ll drink 
about twice as much as they 
would in the winter, he says. 
Calves, even though still on 
a mostly milk diet, will need 
water to keep their rumen 
functioning at peak perfor-
mance, too. To ensure top 
water quality for cow herd 
health, the K-State experts 
advise actually keeping cat-
tle out of ponds, where their 
hoof action can disturb sed-
iments and decrease water 

quality; rather, it’s ideal to 
fence off the ponds and pipe 
water to a tank for cattle to 
consume. If cattle must have 
pond access, limit it to a 20- 
to 40-foot-wide gravel path 
for entry to the pond, they 
say, to keep sediment from 
filling the pond. 

Kansas Farmer

5 THINGS TO LOOK FOR ON YOUR NEXT PASTURE CHECK
Check pastures even after “good rains” to be sure there’s enough nutrition for your cow herd.
By Jennifer M. Latzke
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Beefmaster (cont)Angus

Brangus

REGISTERED 
ANGUS

BULLS FOR SALE
CWC, Inc.

Bill & Marta Osborn
Steve & Jeanie Osborn
5633 Farm Road 1012
Purdy, Missouri 65734

417-489-5440
417-850-4749www.cwcangus.com

Sound Genetics 
Reasonable 
Expectations

417-944-2219

BULLS, FEMALES & 
EMBRYOS FOR SALE

KENNY & JANYCE HINKLE
RT. 6 • BOX 69, NEVADA, MISSOURI 64772 

hpca@centurytel.net

KB Farms
~ Registered Beefmasters ~ 

Bulls & Females For Sale

620-252-9002
BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
Performance Data - EPD’s

Gentle - Halter Broke
Lawrence Shuey • Cassville, MO

417- 826-5881

BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

BOLLMAN BEEFMASTERS
Berachiah Beefmaster Bloodlines

Bulls For Sale
Performance Data - EPDs - Gentle

Bollman Beefmasters   Pierce City, MO

417- 235-2497

Paul & Rhonda Wallen
Lockwood, MO Home: 417-424-3204

Cell: 417-808-0296

Quality Genetics with Power & Performance
Low Birth Weights, Great Weaning and Yearling Weights

email: wallenprairieranch@yahoo.com

Red, Black & Polled
Breeding Stock
Show Heifers

BEEFMASTERS

Ultrasound 
Data

GELBVIEH
Breeding Age Bulls  • Replacement Heifers

Markes Family Farms
Waukomis, OK

580-554-2307

Gelbvieh Bulls for Sale
Selling sons private treaty out of 
this outstanding A.I. sire. Black & 
Red, DNA tested, Homozygous 

polled, highly functional genetics 
that will increase profitability.

WOAK Revolution 08T
AMGV #1056207

Semen also available thru 
Cattlemens Connection (800)743-0026

White Oak Farms - Myron Bahm
4375 White Oak Rd
Fordland, MO 65652

(417)576-0687

Annual Sale 4th Monday in March

Jan: 785-482-3383 
Arden: 785-482-3398

Box 8 – Dwight, Ks 66849Cell – 785-466-1422
www.oleenbrothers.com jakoleen7@gmail.com

Jesse - 785-499-3250 
(for horses)

Directory

LeJeune Farms
Service Age Angus 

& LimFlex Bulls For Sale

417-445-2214 or 417-777-0894
Halfway, MO

Hereford (con't)

Hereford
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BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

BOLLMAN BEEFMASTERS
Berachiah Beefmaster Bloodlines

Bulls For Sale
Performance Data - EPDs - Gentle

Bollman Beefmasters   Pierce City, MO

417- 235-2497

Paul & Rhonda Wallen
Lockwood, MO Home: 417-424-3204

Cell: 417-808-0296

Quality Genetics with Power & Performance
Low Birth Weights, Great Weaning and Yearling Weights

email: wallenprairieranch@yahoo.com

Red, Black & Polled
Breeding Stock
Show Heifers

BEEFMASTERS

Ultrasound 
Data

Gelbvieh

Limousin

LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifer
Double J Ranch • Mindenmines, MO

417-842-3353
Ron & Will James

Muscle – Growth – Efficiency

• Polled Red & Black
• Gentle Disposition
• Calving Ease

• Hi-Performance
• Maternal Ability
• Efficiency Experts

#1 Cross for Angus Cows

Schrock
Cattle Company

Stan & Emily
660-766-2636
660-988-1163 Rt 2 Box 27 Greentop, MO

Loftin Beefmasters
Polled Beefmaster

Bulls

Nixa, MO  •  417-827-9391

The Midwest 
Cattleman

cattleman@cuttingedgeus.com

ADVERTISE 
Selling top quality Reg. Beefmaster 

genetics. Bulls & Females

www.wallenprairieranch.com

WALLEN PRAIRIE RANCH
PAUL & RHONDA WALLEN - (417)808-0296

Annual Production Sale
2nd Saturday in June

997 N Dade 91, Lockwood, MO

SELLING PRIVATE TREATY
YEAR ROUND

Beefmaster

Herefords
ellis Family

19264 Lawrence 2170 aurora, Mo 
417-466-8679

jimbellis@missouristate.edu

Three Generations Raising
No Excuse Herefords

Advertise 
TODAY!

417-644-2993

LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifers
Double J Ranch • Mindenmines, MO

417-214-4567
Home:

417-350-9810
Will’s cell:

Th e M i dwest Cattleman

417-644-2993



Salers

Rockin R Ranch
Gary Richter
Guthrie Center, IA 50115

Seedstock for Sale

Igenity Profiling
all sale cattle

Cell: 641-757-1291
E-mail: bvrsalers@iowatelecom.net

Web: www.iowasalers.com
Rockin R Ranch page

Salers

Quality Simmental cattle to grow on.

Fullbloods, Full Fleckvieh and Fleckvieh 
influenced Fullbloods and Purebreeds.

Semen, embryos and foundation
stock available at the ranch.

P.O. Box 3832 • Joplin, MO 64803
Phone and Fax: 316-856-2338

Email: scorsej@steaksalive.com
Web Page: http//www.steaksalive.com

Red Angus

Balanced & Proven Genetics 

Dan: 913-909-1912
www.lacysredangus.com

Red Angus Bulls
Heart of Missouri Farms

Tipton, MO

660-433-2541(home)
573-353-3013(cell)

YEARLING BULLS FOR SALE.  GREAT EPD'S
Dr. Reuben Merideth, 

Rusty Merideth,  and Wanda Merideth

Merideth Land & Cattle Company, located just outside 
of Fayette, Missouri, strives to create relationships with 

cattlemen who wish to improve their Shorthorn cattle 
inventory through superior genetics.

1559 Highway 124 Fayette, Missouri 65248
573-489-2739 | Email: rmmerideth@att.net

Continuing the Merideth tradition of breeding quality shorthorn cattle

Shorthorn

Santa Gertrudis

Santa Gertrudis Bulls
Registered & Polled
Jim Campbell Farm

Cameron, MO
816-830-3033

Misc. (cont)

Misc.

Polled Shorthorn Bulls
~ Practical genetics and environment ~

For profit minded cattlemen.
Robert Sneed  •  Sedalia, MO

660-826-1718

“Quality in every Weigh”
Polled Shorthorn Cattle

Top Genetics available for 
your selection

Hugh Moore Jr. & Sons
31056 Old Fidelity Rd.
Jerseyville, IL 62052

(Located 40 miles North of St. Louis)
618-729-4448

www.mooreshorthorn.com

Black Simmental BullsS INCE  1993

Heifer-mate to Bulls for Sale

•Calving Ease 
•Attractive
•Athletic
•Sound Footed
•Docile 

WE
DELIVER

Mike Williams 
Higginsville, Missouri 

816-797-5450
mwauctions@ctcis.net

Highland Cattle Registry 
Heartland Highland Cattle

Association & Registry
Open Registry for Foundation Highlands

For more info and a free information packet

417.345.0575 or text 417.733.3201

heartlandhighlandcattle@gmail.com
hhcaregistry@gmail.com

www.heartlandhighlandcattleassociation.org

Red Poll

Large Selection Red Angus Bulls,
Yearlings - 2 Yrs.

Ken Keesaman   H:816-675-2503 

Kody Keesaman H:816-675-2281 

Osborn, MO 64474
email: Ken@kkfarmsredangus.com

C:816-390-4988

C:816-724-1432

Simmental

 Portable
Automatic
Livestock
Feeders

Feed On Time Every Time

Eliminate Hand Feeding

Buy Feed In Bulk

Stay Safe

CALL TODAY OR VISIT OUR WEBSITE
855.646.7123 • www.solarfeeders.com

Rogers, AR

Eliminate Self-feeder Waste

Join us for our 2024 Spring Sale:
March 16th.

STRATEGICALLY BREEDING AMERICAN  
& CANADIAN RED ANGUS GENETICS

Ray or Susan •  314-630-0332 
Ranch located in Central Missouri

MapleOaksRedAngus.com

Haybuster, Jones, WHO,
              & Other Brands.
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Oct  19     3C Cattle Co Sale, Carrollton, MO

Oct  19     Angell – Thomas Charolais Bull & Female Sale, Paris, MO

Oct  19     Blackjack Angus & Guests Female Sale, Seminole, OK

Oct  19     Bradley Cattle Bull Sale, Springfield, MO  

Oct  19     Gerloff Angus Bull Fest, Bland, MO

Oct  19     Natural State Prime Angus Sale, Scranton, AR

Oct  19 *  Seedstock Plus Fall Bull Sale, Carthage, MO 877-486-1160

Oct  19     Shaver Angus Bull Sale, Norwood, MO

Oct  21     Hinkle’s Prime Cut Angus Fall Sale, Nevada, MO

Oct  26 *  Lacy’s Red Angus & Pld Herefords Sale, Drexel, MO 913-909-1912

Oct  26     Mead Angus Fall Production Sale, Versailles, MO

Oct  26     OHOA Fall Roundup, Mountain Grove, MO

Oct  27     Missouri Angus Ladies of Autumn Sale, Lebanon, MO

Oct  28    Buck Ridge Cattle Bull Sale, Seymour, MO

Oct  28 *  SW MO Performance Tested Bull Sale, Springfield, MO 

 417-345-8330

Nov   1     Downy Ranch Bull Sale, Wamego, KS

Nov   1     Meyer Cattle Co Fall Sale, Bowling Green, MO

Nov 1-2 *  GenePlus Brangus Sale at Chimney Rock Cattle Co, Concord, AR  

 877-436-3877

Nov   2     Henke Angus Farms Sale, Salisbury, MO

Nov    2 *  Irvine Ranch Annual Production Sale, Manhattan, KS 785-313-7473

Nov   2     Menzie Cattle Co Production Sale, Springfield, MO

Nov   2     Missouri Simmental Association Fall Harvest Sale, Springfield, MO

Nov   2 *  Red Tie Event Sale, Hale, MO 660-542-4033

Nov   2 *  Seedstock Plus RED REWARD Fall Sale, Osceola, MO   

 877-486-1160

Nov   2     The Andras Kind Red Angus Female Sale, Manchester, IL

Nov   2     Ward Bros. Sale, Plattsburg, MO

Nov   2 *  Worthington Angus Bull & Comm Female Sale, Dadeville, MO  

 417-844-2601

Nov   2     Wright Charolais Annual Fall Sale, Kearney, MO

Nov   3 *  Missouri Hereford Opportunity Sale, Sedalia, MO 660-676-3788

Nov   9     Four State Shorthorn Association Sale, Diamond, MO

Nov   9 *  Gibbs Farms 19th Annual Bull & Female Sale, Ranburne, AL   

 336-469-0489

Nov   9     Valley Oaks Fall Female Sale, Warsaw, MO

Nov 14     Valley View Angus Female Sale, Nelson, MO

Nov 15     Oklahoma Select Commercial Female Sale, Vinita, OK

Nov 16     NE Arkansas Angus Assoc Sale, Charlotte, AR 

Nov 16     Pitts Angus Farms, Hermitage, MO

Nov 17     Frank/Hazelrigg Angus Sale, New Bloomfield, MO

Nov 18 *  Green Springs Bull Test Sale, Nevada, MO 417-448-7416

Nov 19     B&D Angus Fall Bull Sale, Claflin, KS

Nov 21     Benoit Angus Ranch Female Sale, Esbon, KS

Nov 23     Dalebanks Angus Bull Sale, Eureka, KS

Nov 23 *  Sydenstricker Genetics Sale, Mexico, MO 573-581-1225

Nov 30    Galaxy Beef Female Sale, Macon, MO

Dec   5     Sydenstricker Influence Commercial Heifer Sale, Kingdom City, MO

Dec   7     Arkansas Angus Assoc Sale, Ozark, AR

Dec 14     Wheeler Angus Production Sale, Paris, MO

Aug  31    Armitage Livestock At The Ranch Fall Sale, Claremore, OK

Sept   2     Autumn in the Ozarks 31st Annual Charolais Sale, Strafford, MO

Sept 14     Arkansas Beefmaster Razorback Classic, Damascus, AR

Sept 14     Wild Indian Acres Sale, DeSoto, MO

Sept 14     Soaring Eagle of the Ozarks Fall Female Sale, Springfield, MO

Sept 14     Sutphin Cattle Co, Morrilton, AR

Sept 16     Soaring Eagle of the Ozarks Bull Sale, Oklahoma City, OK 

Sept 20    Reynolds Herefords Production Sale, Huntsville, MO

Sept 21 *  Central MO Pld Hereford Breeders Assoc Fall Sale, Cuba, MO   

 660-621-0812

Sept 21     Fleckvieh Heritage Sale, Roland, OK

Sept 21     Ozark Foundation Breeders Association, Mountain Home, AR

Sept 21     Rex Ricketts Dispersal Sale, Paris, MO

Sept 22     Brockmere Farms Angus Female Sale, Brookfield, MO

Sept 23     Gardiner Angus Ranch Fall Production Sale, Ashland, KS

Sept 27     Diamonds of the Flint Hills Sale, Paxico, KS

Sept 27     Kansas Angus Assoc Female Sale, Manhattan, KS

Sept 27     KL3 Female Sale, Poplar Bluff, MO

Sept 28     417’s Finest Hereford Sale, Fair Grove, MO

Sept 28     Flint Hills Classic Bull Sale, Paxico, KS

Sept 28     Heart of the Ozarks Angus Assoc Sale, West Plains, MO

Sept 28     Jeffries Red Angus Bull & Female Sale, Checotah, OK  

Oct   2      Halfmann-Beckton Red Angus Sale, Miles, TX 

Oct   4      Birk Genetics Fall Production Sale, Jackson, MO

Oct   5 *   Lucas Cattle Co Fall Bull Sale, Cross Timbers, MO 417-998-6512

Oct   5      Bradley Cattle & Hankins Farms Charolais & Red Angus Sale,   

 Republic, MO

Oct   5      JAC’s Ranch Sale, Bentonville, AR

Oct   5  *  Journagan Ranch/MSU Hereford Sale, Springfield, MO 

 417-838-1482

Oct   8      Cantrell Creek Angus, Marshfield, MO

Oct   8      R.A. Brown Ranch Elite Angus Female Sale, Throckmorton, TX 

Oct   9      R.A. Brown Ranch Bull Sale, Throckmorton, TX  

Oct  10     Midwest Angus Bull Coalition Bull & Female Sale, Boonville, MO

Oct  11 *  J&N Ranch Black Hereford Production Sale, Leavenworth, KS  

 913-727-6446

Oct  11     Smith Valley Angus Sale, Salem, MO

Oct  12 *  Jim D Bellis Family Hereford Production Sale, Aurora, MO 

 417-466-8679

Oct  12     Angus Alliance Sale, Carthage, MO

Oct  12 *  Big D Ranch Cattleman’s Choice Sale, Center Ridge, AR   

 501-208-6119

Oct  12     East Central Missouri Angus Assoc Sale, Cuba, MO

Oct  12     Heart of the Prairie Shorthorn Production Sale, Rush Springs, OK

Oct  12 *  Judd Ranch 34th Annual Cow Power Sale, Pomona, KS 

 785-566-8371

Oct  12 *  New Day Genetics’ Fall Bull Sale, Salem, MO 417-793-3351

Oct  12     Power Performance Pedigree Sale, Mountain Grove, MO

Oct  12     Southern Plains Performance Beefmaster Sale, McAlester, OK

Oct  12     Wild Indian Acres Fall Bull Sale, Carthage, MO

Oct  16     Peterson Prime Angus, New Boston, MO

*LOOK FOR OUR AD IN THE MIDWEST CATTLEMAN*
THIS IS A FREE SERVICE - EMAIL YOUR SALES INFORMATION TODAY!

cattleman@cuttingedgeus.com
**Sale Dates as published earlier this season. Sales are subject to change or cancellation.  Confirm directly with Breeder or Sale Management.
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Hay is one of the most ex-
pensive feedstuffs available 
to cattle producers. Hay har-
vesting equipment, spoilage 
and wastage, and delivering 
hay to cattle in drylot add 
tremendous cost to hay. On a 
per pound of nutrient basis, 
hay is generally more expen-
sive than bulk commodities 
such as corn, soybean hulls, 
and distillers grains. Reduc-
ing this cost can improve the 
bottom line for cow-calf oper-
ations.

One of the ways to reduce 
the cost of hay is to decrease 
the amount of spoilage and 
wastage. Spoilage occurs 
when hay absorbs moisture 
during storage and cattle 
avoid consuming that part of 
the bale thereby wasting it. 
Thus, anything we can do to 
reduce the amount of mois-
ture absorbed by the bale 
during storage will reduce 
spoilage and wastage.

One of the most import-
ant storage considerations is 
to raise bales off the ground 
so that moisture from the 
ground is not absorbed into 
the bale. Bales sitting on the 
ground can result in 5 to 20% 
spoilage compared to 3 to 
15% of bales elevated off the 
ground. Raising bales off the 
ground can be done in a va-
riety of ways – laying down 
large rock (3- or 4-inch lime-
stone rock), old tires or old 
pallets, etc. Moisture wick-
ing from the ground is more 
important in smaller diam-
eter round bales. In smaller 
bales, a greater percentage of 
the bale mass is in the outer 
layer such that spoiled hay 
is a greater percentage of 
the bale. Also, the thickness 

You’ve got to ‘hang around’ in the right 
places if you want to get attention...

Your Ad 
Could be Here!

of the outer layer impacts 
spoilage as a thicker outer 
layer constitutes a greater 
percentage of the bale mass. 
These factors are compound-
ed where smaller bales with 
thicker outer layer have the 
greatest spoilage.

A second consideration is 
to store bales in a designat-
ed hay lot where vegetation 
can be controlled compared 
to along the edge of the hay 
field. Along the edge of the 
field, vegetation usually gets 
tall and thick, and the bales 
are many times under the 
overhang of trees. This vege-
tation holds moisture around 
the bale and increases spoil-
age. Storing bales in an open 
hay lot removes trees and 
allows other vegetation to be 
controlled so that bales can 
dry out after a rain or snow 
event. Aligning the bales in 
rows running north and south 
allows the sun to shine down 
between the rows and leav-
ing a few feet between rows 
allows for better control of 
vegetation so that sunshine 
better dries out the bale after 
a rain or snow event.

The best way to reduce 
moisture absorption by bales 
is by storing them in an en-
closed barn resulting in less 
than 2% spoilage even when 
stored for a very long time. 
However, construction of a 
hay barn is expensive adding 
to the cost of hay as a feed-
stuff for cattle. Less costly 
methods of covering bales 
can be used. Constructing a 
hay barn with only a roof and 
open wall generally results in 
similar spoilage (2-5%) as an 
enclosed barn. Also, stacking 
bales in a pyramid shape and 

covering them with a tarp 
results in 5 to 10% spoilage 
when on the ground and 2 to 
4% spoilage when elevated 
off the ground.

As the value of hay in-
creases so does the cost of 
spoilage. As an example, if 
hay is $100 per ton, then 10 
% spoilage costs $10 per ton 
so the hay that cows were fed 
actually cost $110 per ton. 

In January 2024, bluestem 
grass hay was ~$180 per ton 
and with 10% spoilage was 
$198 per ton. Thus, to feed a 
1300-lb cow for 120 days, hay 
cost alone would be $32 more 
with spoilage.

Hay Spoilage Chart (Oklahoma State University)
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The Competitor
Hay Handler™

866-531-8472
GoBobCattleman.com


